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AIS JUDGE LANDIS 
RAIN RISK IDEA 


Clever Saicsmanship Feat in Chicago 
By Rob<*' Gambles, Pluvius Man- 
58 av: ’, British Company 


FIVE MI? UTE TALK AT MEETING 


Rents Room Hurriedly, Has Signs 
Painted, ‘eceives Visits From Ball 
- Club Megnates; Now on Ocean 


‘Robert Gimbles, head of the Pluvius 
(weather insurance) department of the 
Afagie, Star & British Dominions, sailed 
for Europe on Saturday of last week. 
Mr. Gambies came here to stay three 
weeks, but remained five months, dur- 
ing which time he has addressed fie'’d 
conferences of Eagle, Star & British 
Dominions specials on weather insur- 
ice in New York, in Atlanta and in 
Yew Orleans. From London he will go 
io Amsterdam and,Genoa. He may re- 
turn here later in the Spring. 

The department is now being direct- 
‘ed by Maurice Smith, manager of the 
automobile department. That there is 
a widespread interest in weather insur- 
ance was demonstrated by the many 
letters received by the Eagle, Star & 
British Dominions from agents and the 
wide variety of risks in different parts 
of the country which has been written. 

Calls on Landis 

While here Mr. Gambles had a selling 
experience which will match any of the 
interesting stories of the kind that are 
current and indicates that a Yankee 
saesman has nothing on a British 
salesman when it comes to ingenious, 
speedy, and quick witted selling. Mr. 
Gambles wanted to interest the baseball 
dubs of America in the question of rain 
insurance, and immediately proceeded 
to gather as much information about 
postponed games and rain fall on the 
days the games were postponed as he 
could. Armed with this information, 
he went to Chicago at the time of the 
crucial meetings of the baseball club 
owners in the Congress Hotel on Michi- 
gan Boulevard. Mr. Gambles was to'd 
that the man to see was Judge Landis, 
the new chief arbiter of baseball. 
Through Chicago connections Mr. Gam- 
bles was introduced to the federal 
judge, quickly presented his proposition, 
Persuaded |iim that weather insurance 
0 cover ball games was important, 
and was invited to return at 1 o’clock 
the next afternoon again to see the 
judge, who would present him to the 
meeting. 

Mr. Gambies was on the job shortly 
before 1 0’ ock and asked the baseball 


(Co: tinued on page 14) 





























BEFORE A FIRE—ANY POLICY WILL DO. 


After a Fire—Both Agent and Assured Want 
a Company that is Prompt and Equitable 
in Its Adjustment of Loss Claims, 
and That Means 
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FIRE—AUTOMOBILE—MARINE 
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CHAS. F. ENDERLY, Manager 
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THE 


EQUITABLE LIFE OF IOWA 


Results of 1920 


$254,538,407.00 of Insurance in Force 
$ 62,399,248.00 New Business in 1920 (paid for) 








Sixty-nine per cent of all business 
written since organization still in force. 








For information address: Home Office, Des Moines 


EXPENSE LEEWAY FOR 
SMALLER COMPANIES 


Recommendation to Legislature Made 
By Superintendent Jesse S. 
Phillips of New York 


ALSO FAVORS STOCK EXTENSION 
Permission for Certain Investments of 
Securities of Foreign 
Countries 


Superintendent of Insurance Phillips’ 
report to the legislature, made public 
on Monday,. recommends an extension 
of five years in the period to dispose 
of stock holdings. He recommends an 
amendment to Section 97 giving com- 
panies having less than $100,(00,000 of 
insurance in force a slightly increased 
expense margin. He also made recom- 
mendations relative to foreign invest- 
ments of life insurance companies. The 
superintendent said in part: 


Limitation of Expenses 

Section 97 of the Insurance Law 
properly limits the amount which do- 
mestic life insurance companies doing 
business on the participating plan can 
expend for the acquisition and conduct 
of their business, no large company 
being permitted to expend an amount 
in “excess of the aggregate amount of 
the actual loadings upon premiums re- 
ceived in said year calculated accord- 
ing to the standards adopted by the 
company under section 84 of the Insur- 
ance Law and the present values of the 
assumed mortality gains” therein men- 
tioned. 

The law providing for limitation of ex- 
penses was a direct result of the work 
of the Armstrong Legislative Investigat- 
ing Committee, and to my mind is the 
most effective piece of legislation enact- 
ed in connection with such investigation. 
It has eliminated a great many of the 
abuses existing prior thereto, and has 
prevented the companies from making 
exorbitant expenditures in their zeal 
for new business and their desire to 
obtain a competitive advantage over 
their rivals, and nothing should be done 
to destroy the effectiveness of the pro- 
vision of the law upon that subject. 

The Legislature, however, saw the 
necessity of making a slight distinction 
between a small and a large company. 
It recognized the fact that a small com- 
pany struggling to build up its business 
might require a larger margin for ex- 
penses than the large and well-estab- 
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lished company, and therefore granted 
to a company having less than $80,000,- 
000 of insurance in force a slight addi- 
tional percentage upon its expense load- 
ings of the preceding calendar year 
based upon the amount of insurance 
such company had in force. g the 
last few years, there has been a ma- 
terial increase in the necessary ex- 
penses of the management of the com- 
panies. The price of material and sup- 
plies has advanced. There have been 
additional agency expenses, and in 
many instances it has been necessary 
to increase salaries in order to maintain 
an efficient office organization. For 
this reason, some of the smaller compa- 
nies will have considerable difficulty to 
conduct their business properly and still 
keep within the expense limitations of 
the statute. It must be borne in mind 
that the expense loadings are in the 
fixed premiums and there is no way in 
which these premiums can be increased, 
and there is no other source from which 
expenses can be paid. It is therefore 
absolutely necessary that some relief be 
given to the smaller companies, the 
growth of which should be encouraged. 
The situation is not applicable to the 
large companies. I therefore recom- 
mend an amendment to section 97 giv- 
ing companies having less than $100,- 
000,000 of insurance in force a slightly 
increased expense margin, so slight, 
however, that it will not be a violation 
of the principles underkying the ex- 
pense limitation law. 

Foreign Investments of Life Companies 

The present law authorizes domestic 
life companies to invest their funds in 
the government bonds of any foreign 
country in which such companies are 
transacting business, such a provision 
being necessary to enable a domestic 
company to venture into the foreign 
fields, for, as a usual thing, such coun- 
tries require a deposit to be made in 
their own government ___ securities. 
Usually the foreign country policies are 
made payable in the exchange of such 
country. 

The Teachers Insurance and Annuity 
Association, a New York life company, 
organized for the express purpose of 
furnishing insurance and annuities to 
teachers and college professors at net 
cost, the expense being borne entirely 
by an outside endowment, is also writ- 
ing policies for teachers in Canada. The 
business being transacted by mail, the 
association is not required to maintain 
offices there and therefore is not legally 
authorized to transact business therein. 
The Canadian policyholders desire to 
pay their premiums in Canadian cur- 
rency, and in fact the obligations are 
payable in the same currency, and the 
only way that such a company could 
protect itself against any possible loss, 
in case the exchange rate returns to a 
normal basis is by an investment in 
the securities of that country. Under 
a strict interpretation of the statute, it 
is doubful whether a company transact- 
ing business in that manner, and not 
legally authorized in a foreign country, 
can invest in the securities of such 
country. 

Several of the larger and older do- 
mestic life companies were authorized 
to transact business in many of the 
European countries prior to the war. 
Many of such companies have with- 
drawn from the foreign countries, but 
continue to collect the premiums on the 
outstanding policies therein, and ex- 
pect to meet the policy obligations at 
maturity. Such premiums can be in- 
vested in the securities of those coun- 
tries, the currency of which has great- 
ly depreciated, but the obligations are 
nevertheless payable in the exchange 
of such countries. The domestic com- 
panies having outstanding policies in 
such foreign countries, but having 
ceased to write new business therein, 
should be permitted to invest the pre- 
miums collected, at least to the extent 


they mature, and without 
co eend finds om ts seas ha 
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Improved Disability Provision 


Claim may be made as soon as disability occurs—no p.obationary 


period. 


Payments begin immediately on approval of claim—no proba- 


tionary period. 


Monthly payments, lifelong, conditioned on permanence of dis- 


ability. 


Immediate waiver of future premiums—no waiting until next 


anniversary. 


Full amount of insurance paid when insured dies, without deduc- 
tion for disability payments or for premiums waived. 


This new disability provision brings the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 


the insuring public. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 








that purpose. The companies having 
withdrawn and no longer authorized to 
transact new business, there may be 
some doubt as to their right of invest- 
ment in the securities of such foreign 
countries. 

For the reasons herein stated, I there- 
fore recommend an amendment to sec- 
tion 100 of the Insurance Law express- 
ly providing that where a domestic life 


company is not authorized to transact 
business in a foreign country, but has 
policyholders and policy obligations in 
such country, payable in the currency 
of such country, it may be permitted to 
invest in the securities of such country 
in an amount not exceeding the reserve 
on the outstanding policies therein. 
Stock Holdings of Life Companies 
The legislation enacted following the 











the past five years: 
34% 


The Guardian Life Health Service 


A genuine service to policyholders—An unusual selling aid. 


The results of health examinations under The Guardian 
Life Insurance Company of America’s Health Service during 


were found to have some moderate physical impairment 


or defect requiring some form of hygienic guidance or 


minor medical attention. 
were found to have some moderate physical impairment 


33% 


or defect requiring some form of medical supervision or 
treatment in addition to hygienic guidance. 


17% 


were found to have some slight physical impairment or 


defect requiring observation or hygienic guidance. 


13% 


were found to have some advanced physical impairment 


or defect requiring systematic medical supervision or 


treatment. 


3% 


were found to have some serious impairment or defect 


urgently demanding immediate attention. 

Conclusive evidence of the value of this service to the 
policyholder. The Health Service is part of the Guardian’s 
comprehensive program of service to the policyholder while 
living. Every person protected by a Guardian contract is en- 
titled to the privileges of the Life Extension Institute without 
cost, including an annual medical examination every year 


beginning with the third. 


Service to policyholders is the best service to agents. 


The Guardian Life Insurance 


Company 


of America 


(Established 1860) 


50 Union Square 


New York City 


For a direct agency connection, address 
T. Louis Hansen, Vice-President 








Legislative Insurance Investi 

1905 prohibited domestic life ing,” 
companies from investing in or loaning 
upon the stock of any corpor ition oth, 
than a municipal corporation. . 








a wise provision of law, and the bi. . 
which necessitated its enactment we 


clearly set forth in the report of th 
Investigating Committee, ang W ‘ 
briefly referred to in my aniuaj re ve 
to the Legislature of 1916. 


in addi 
to the prohibition, section 160 of on 
surance Law required ever Such cop 
poration owning stocks o June 1 


1906, to dispose of the same by Decem 


ber 31, 1911. The period within Which 
said companies were comp¢ led to dis 
pose of their stock holdings has deen 
twice extended by the Legis ature, each 
time upon the recommendation of the 
Superintendent of Insurance, the last 


extension having been gr ; 
Legislature of 1916. The period withig 
which the companies are required by 
statute to dispose of their remainj 
stock holdings expires December 31 of 
the present year. 

There has been considerable doubtag 
to the constitutional right of the Legis 
lature to enforce arbitrarily the sale of 
stocks lawfully acquired by such og. 
porations, at the obtainable price whi) 
may be less than cost. The Legislatos 
has extended the time for the lispos 
tion of the stocks for reasons which 
my mind were sufficient to y 
legislative action, and sequently 
there has been no opportuni 
submission of that question 
courts. 

Hereto annexed is Table F showin 
the companies owning stocks on I 
cember 31, 1906, the amount held ly 
each, and the par value thereof. { 
also shows such holdings in par valw 
on December 31, 1911, December 4 
1916, and December 31, 1920. ' The ag 
gregate par value of such stock holé 
ings on December 31, 1906, was $58; 
211,235. The aggregate amount of such 
holdings in par value on December 3lst 
last was $44,905,150, but of such hold: 
ings it will be observed that $13,045, 
990 thereof represent stock which the 
companies acquired since 1906 in ex- 
change for bonds through corporate re- 
organizations, so that of the original 
stock holdings on December 31, 1906, 
the companies actually hold at the pres 
ent time $31,859,160. Of this balance, 
nearly $5,000,000 represent bank stocks 
which net the companies exceptionally 
good returns. While there has been 
considerable reduction in the stock 
holdings during the last four-year per 
iod, the same has been more than oft 
set by the new acquisitions during that 
period through reorganizations, and 
which the companies were forced to 
take in order to protect their invest 
ments. The war period was not a favor 
able time for the disposal of the stocks, 
and the great depreciation in the pres 
ent security market renders it abso 
lutely impossible for the companies to 
dispose of their holdings prior to the 
end of the year without considerable 
loss to the policyholders. 

There is no good reason why such 4 
loss should be sustained simply to com 
ply with the mandatory provisions of 
the statute. The correction of evils and 
abuses sought by this legislation bas 
really been accomplished by the pm 
hibition against any future stock acquk 
sitions, and by the reduction in holt 
ings already effected. 

An analytical examination of the 
stocks now held by the various comp 
nies will disclose that no insurance 
company owns the coutrol, or 1. 
where near the control, ‘{ the stock 0 
any company. In view of the preset 





























market situation, it wov!d, to my mind 
be poor business judgment to require 
the companies to sel! such holdings 
within the period presc: bed by statutt 
It is my belief that the principle whic 
requires an insurance «ompany fo 





-orporation of 


that matter any othe: ; 
dispose of thé 









person, arbitrarily to 
property within a fixe’ period of “I 
cannot but result in a : rious loss. “™ 
Legislature has twice recogniz - 
situation, and each time a five-year 
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tension has been granted by substan- 
tially @ unanimous vote of both the 
genate and Assembly. Whenever there 
is a fixed period within which a certain 
stock or property must be sold, it is a 
very easy matter for the prospective 
purchaser to wait until the end of the 
period, knowing that at such time the 
company is required to dispose of its 
holdings and at such price as he may be 
willing to pay. 
Recommends Extension 

In my judgment, the Legislature 
should either repeal the provision re- 
quiring the disposal of the stocks, or 
grant a further extension. Of the two 
proposals, I am inclined to recommend 
the letter, but in order to obviate the 
necessity of coming to the Legislature 
at the end of each extended period, I 
would suggest that the Superintendent 
of Insurance be given the power to 
grant such further extensions as he 
may deem advisable, and in the interest 
of the policyholders upon application 
by the company. This would give the 
applicant an opportunity to set forth the 
reasons why the stock could not, and 
should not, be sold within the fixed per- 
iod, and the superintendent could de- 
termine whether or not a further ex- 
tension would be desirable. That offi- 
cial, in considering the application, 
could fix such limitations and prescribe 
other conditions for the extension 
which would result in the disposal of 
such stockholdings in a shorter period 
of time, and more advantageously to the 
company and its policyholders, than by 
fixing a definite statutory limitation. If 
such stocks can be sold without serious 
loss, the companies should be required 
to make such sale, and by vesting in 
the Superintendent of Insurance the 
power of granting further extensions 
from time to time, he can compel the 
ultimate sale of such stocks. 

I therefore recommend an amendment 
to section 100, granting to domestic life 
companies an extension of five years 
within which to dispose of the stock- 


‘holdings held by them on June 1, 1906, 


with a further provision authorizing the 
Superintendent of Insurance to grant 
further extensions, if, in his judgment, 
such action seems advisable. 





IGNORES PRELIMINARY TERM 





Superintendent Phillips Makes No 
Mention of Subject In Report to 
the Legislature 





Superintendent Phillips’ report to the 
legislature made public on Monday was 
carefully gone over by life insurance 
companies to see whether Mr. Phillips 
had made any recommendations for 
amendment to the reserve laws which 
would permit the preliminary term 
companies to enter the state. Evident- 
ly, he does not think the time oppor- 
tune to make this change in the laws 
regulating reserves as he did not men- 
tion it in the report. 

It will be recalled that at a recent 
hearing in the superintendent’s office 
representatives of both New York and 
Massachusetts companies appeared to 
argue that the reserve law be amended 
80 that New York State would not dis- 
criminate against companies which are 
domiciled mostly in the West and 
South, and that the opinion of the life 
executives was unanimous on the sub- 
ject. There will be great disappoint- 
ment, therefore, that the superintendent 
has taken no action on the subject. 





CONNECTICUT MUTUAL YEAR 


The Connecticut Mutual last year 
paid for $74,893,426.26; for 1919, $63,- 
342,459 14. Insurance in force Decem- 
ber 31, 1920, was $382,709,528.20. Total 


admitied assets December 31, 1920, are 
$90,585 ,733.60, 





_ NEW GENERAL AGENT 
William A. Hewitt has been appoint- 
~ general agent of the Northwestern 
utual, at Portland, Me., succeeding 
late George E. Smith. 
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HOME OFFICE 
Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 














Harper’s to Publish 
Carnegie Course 


A SERIES OF FOUR VOLUMES 








Also to Print “Harper’s Life Insurance 
Library”; First Books By Steven- 
son and Lovelace 





All insurance agents will be glad to 
hear that the important and valuable 
course now being used in the School of 
Life Insurance Salesmanship, Carnegie 
Institute of Technology, is to be pub- 
lished, thus making possible a wider 
sphere of influence for this course of 
the premier life insurance school. Ar- 
rangements have been made with 
Harper & Bros., the famous and old- 
established publishers, to publish the 
course in a four book series. 


The first book will be “The Strategy 
of Selling Life Insurance,” by E. K 
Strong, Jr., psychologist at Carnegie. 
The second volume will be “Functions 
of Insurance,” by G. M. Lovelace, pres- 
ent director of the school. The third 
book is to be “Practical Methods of 
Life Insurance Salesmanship,” by Dr. 
John A. Stevenson, former director of 
the school. The fourth volume will be 
“Principles of Insurance,” by Mr. Love- 
lace. It is probable that the first, 
second and third volumes will be avail- 
able before October 1, 1921. 

Harper’s Insurance Library 

Another important announcement is 
to the effect that, recognizing the 
growing and vital need of what might 
be called a cohesive insurance library, 
Harper & Bros., in view of the interest 
they have taken in the publication of 
the Carnegie course asked Messrs. 
Stevenson and Lovelace to edit what 
will be known as the Harper’s Life In- 
surance Library. The purpose of this 
library is to bring out books which in 
any way will be helpful to the profes- 
sion of life insurance salesmanship. 
Probably the first volume in the library 
will be “Meeting Objections,” by Dr. 
Stevenson. The inception of this book 
was the address delivered by Dr. Stev- 
enson at the last annual convention of 
the National Association of Life Under- 
writers in Boston and the enthusiastic 
reception which this address met. It 
has since been widely copied. Dr. 
Stevenson’s book will be in two parts, 
the first half to present a simple, but 
comprehensive, treatment of the theory 
of objection, followed by answers to the 
objections which the salesman meets 
in his daily rounds. Twenty objections 
in all will be treated and the reason 
for limiting to this number is this: a 
canvass of all objections which have 
been reported in literature and by stu- 
dents of Carnegie, as well as by other 
salesmen, embrace a large list, but it 
was easily ascertained that 99 per cent 
of these objections in reality fall within 
twenty rather distinct classes. Since 
the objections in these classes were so 
frequently met, it is perfectly safe to 
say that if the salesman understands 
or can answer these twenty objections, 
he is completely qualified for this part 
of his sales strategy. 

The second book is the “House of 
Protection,” by Mr. Lovelace. For the 
past eight or ten years there has been 
a great deal said and written on the 
importance of income insurance. The 
Lovelace book is the result of a paper 
which has been read at many sales 
congresses and in many meetings of life 
insurance salesmen. The book will be 
written in such a way that the sales- 
man may place it in the hands of his 
prospect, who after reading it, will be 
convinced beyond the shadow of a 
doubt of the real need of income insur- 
ance. 

Other books are contemplated in the 
series. The only one at the present 
time that is ready to be announced will 
be one on inheritance tax by Franklin 
W. Ganse, of Boston. 
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Founced 1865 


The Provident Life and Trust 
Company of Philadelphia 


(Pennsylvania) 





satisfaction. 





PROVIDENT agents are selling not only protection but 


The policy-holder who matures a Provident Long Endow- 
ment is a center of Provident influence in his community. 


PROTECTION+ THRIFT =SATISFACTION 











THE MOST VALUABLE POLICY FOR Yo; 


Mr. Agent, is to write your prospect in the Company writi:.; 
the most valuable policy for the insured. . 
Secure prompt action in the 
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Discusses Use of 
Interest Income Plan 


ANALYSIS OF PAYMENTS MADE 





Connecticut Mutual Officer on Present- 
ing Monthly Income Other Than 
By Limited Instalment 


By H. N. Chandler, Assistant 
Secretary of Connecticut Mutual 


In presenting Income Insurance we 
learn to talk in terms of the income 
which a given amount of insurance will 
provide. The suggestion of providing 
a living income of $100 a month, for 
example, interests the prospect whwn 
possibly the idea of buying, say, $18,140 
ot insurance, the required amount-to 
guarantee this income for 20 years, 
seems to him entirely out of the ques- 
tion. Possibly, then, we may stick to 
our $100-a-month idea, but take a small- 
er policy and show how many $100-a- 
month payments this smaller amount 
will provide. Then, when, as a policy- 
holder, he is able to increase his insur- 
ance, we may suggest a new policy 
which will extend the period of the 
monthly payments already provided. 

We know that the Limited Installment 
settlement will provide an income for a 
stipulated number of years—$18,140, 
for instance, will provide $100 a month 
for 29 years—$10,400 will provide $100 
a month for 10 years. The income to 
one beneficiary may..be made continu- 
ous after the 20 or 10 year certain per- 
iod by payment of an extra premium, 
under agreement. 

There is a way, however, of present- 
ing the $100-a-month idea, other than 
by the Limited Instalment plan. Sup- 
pose we wished to show how many 
$100-a-month payments a policy of an 
even $10,000 in amount would provide. 
We might then employ the Interest In- 
come plan and arrange the settlement 
as follows: From the principal, $10,000, 
left at interest, the Company makes a 
payment of $100 at maturity, and credits 
the balance with one month’s interest, 
makes another payment of $100, credits 
that balance with interest, and so on, 
until after 114 such payments the origi- 
nal fund of $10,000, together with in- 
terest at a 3 per cent per annum rate, 





is used up. If instead of improving bal- 
ances with interest at the guaranteed 
rate, 3 per cent per annum, we employ 
the present rate of 4% per cent per 
annum, we find that the fund is not 
used up until after 124 such payments. 
The excess interest on this basis pro- 
vides ten payments of $100 each in 
addition to the payments guaranteed. 
On the Limited Instalment basis, the 
excess interest is used to increase the 
amount of the guaranteed payment, 
rather than to extend its duration. 
Under the Interest Income plan pro- 
viding payments of a fixed amount, until 
the principal fund is used up, if- the 
policy proceeds at maturity are reduced 
by policy’ loan indebtedness, for in- 
stance, the fixed payments will not be 
proportionately reduced, but will be of 
the same fixed amount. Such reduction 
would, of course, shorten their duration. 
If, on the other hand, there are divi- 
dend accumulations at maturity, the 
duration of the fixed payments will be 
lengthened. The scheme is elastic and 
lends itself readily to the step-by-step 
plan of gradually building up the insur- 
ance to provide incomes for longer 
durations and for larger amounts. 





FOR FULL-TIME AGENTS 

At a meeting of the Connecticut Life 
Underwriters’ Association held in the 
Hotel Garde, New Haven, Conn., the 
association went on record as favoring 
the full-time agent and for eliminating 
the part-time agent altogether. 

Final arrangements were made and 
committees appointed for the “One Day 
Sales Congress” which will be held in 
Hartford March 18. 

The convention was addressed by 
John T. Manson, president of the First 
National Bank in New Haven and di- 
rector of the Equitable Life Assurance 
Society. 





WILL CONTINUE OLD SCALE 

The State Life of Indianapolis will 
continue for the current year the Com- 
pany’s liberal regular dividend scale. 
This is the scale which was adopted in 
1913 and which since that time has 
never been suspended or changed, not- 
withstanding that since 1913 there have 
been the great war and the influenza 
epidemic, and there is now a somewhat 
marked depression of business gen- 
erally. 


No Discrimination 
Between Policies 


C. L. AYRES’ PLEA FOR EQUITY 








Discusses Contracts Which Pay Various 
Degrees of Commissions to 
Insurance Agents 





Every policy issued by a life insur- 
ance company should be substantially 
the actuarial equivalent of every other 
policy, said Clarence L. Ayres, presi- 
dent of the Northern Assurance, in a 
talk to field men of that Company. No 
company, in his judgment, has a right 
to put out one or two fairly equitably 
constructed policies, on which it pays a 
very low commission to the salesman 
or agent, and then get out a group of 
other policies less equitable and less 
favorable for its patrons, on which it 
makes a larger margin of profit, and 
then pay its agents a very much larger 
commission on them in order to induce 
the sale principally of these less equit- 
able forms. 

Such conduct on the part of the com- 
pany would have several derogatory ef- 
fects. It would estrange from the com- 
pany the more honorable and upright 
and straight-laced men of its organiza- 
tion, who would gradually desert it as 
they became cognizant of these prac- 
tices, while at the same time it would 
destroy the moral fiber of those re- 
maining in the organization, by destroy- 
ing their confidence in and respect for 
the business methods and integrity of 
the company as a whole. At the same 
time also it would have the effect of 
driving its clients away and into other 
companies who have more regard for 
the trust imposed. 

“Purely from an economic stand- 
point then, this, in our judgment, is bad 
practice,” he continued. “It is the same 
old story that sharp practice is short 
practice, and the very heavy turn-over 
both in organization of men and that of 
clientele, would in the end more than 
offset the benefits of margins that 
— be derived from such practice it- 
self. a 

“Such an economic question of course 
requires vision on the part of those in- 
terested in the organization. Wider 
margins and quicker profits would of 











Seventy Successful Years 


The year 1921 marks the seventieth anniversary of our incorpora- 


tion. 


insurance protection at a low net cost. 


Ever since 1851 this Company has been furnishing unexcelled life 


The $728,000,000 now in force 


shows that the public appreciates the perfect service and square dealing 
it has always received from the Massachusetts Mutual. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS 


MUTUAL 


LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 





Confidence - Ability - Service 


The Splendid Record of the Past Year is a Challenge th: will 
be met by every Fearless Agent who Grasps the Fact ‘1at 
Nothing can Defeat Diligent and Honest Toil. 


1921 Will Reward Workers, but not Shirker: 


New England Mutual Life Insurance Co. 
87 Milk Street, Boston 


Seventy-seven Years of Faithful Service 





WILLIAM N. COMPTON, General Agent 
Metropolitan District 
220 Broadway, New York, N. y 














course help very materially in ‘he be. 
ginning, but in the long pull > indi- 
vidual or corporation who is _ :tisfied 
to live to an ideal will ultimat \y have 
very much the better of the «a cument 
from an economic standpoint, 2s wel] 
as from the standpoint of the satisfac. 
tion of associating with it only that 


class of men to whom such ideals and 
practices will commend it. 


“Tt also requires vision on the part of 


the salesman or agent or general ag- 
ent, to see that a small commission on 
the basis of the more permanent char- 
acter of the patronage of his clients, 
under a contract and association that is 
equally ideal in the permanency of its 
renewal and other relations to that of 
his company’s fair and eauitab'e poliey 
contracts, will pay him well for with- 
standing the temptation of larger com- 
missions and quicker profits under the 


reverse situation.” 





GRAHAM’S COAST TRIP 





Resumes Duties as Manager of Metro- 
politan’s Ordinary Policies’ Service 
Division When He Returns 





T. B. Graham, who is now on the Pa- 
cific Coast for the Metropolitan Life 
Insurance Company, is there assisting 
Manager Wilkes in the re-organization 


of the interior working of the Pacific 
Coast Head Office and when this work 
is completed, he will return to New 
York to resume his duties as head of 
the ordinary policies’ service division. 
Charles D. Joralemon, who has been 
appointed temporarily in charge of Mr. 
Graham’s work, is doing excellently in 
the absence of the chief of the depart- 
ment. 

In its issue of February 18 The East- 
ern Underwriter stated erroneously that 
Mr. Joralemon had been appointed to 
succeed Mr. Graham and that the latter 
had been appointed manager of the Pa- 
cific Coast Head Office, the manager of 


which, as before stated, is Mr. Wilkes. 





SUN LIFE’S FIGURES 


The 1920 record of the Sun Life As 
surance Company of Canads follows: 
paid-for business, 1920, $106,891,266.23; 
in force at end of year, $486 (41,235.17; 


assets, December 31, 1920, $114,839, 


444.48. 
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Annual Report of 
President Cochran 


re 


INTEREST RATE REACHES 6 P. C. 





Assets of Pacific Mutual $58,294,497; 
Splendid Gain in Mortality 
Rate 





President Cochran, of the Pacific Mu- 
tual Life, in the fifty-third annual re- 
port of ‘he Company, after reciting the 
new bus ness for 1920 ($84,612,164) and 
the bus 1ess in force on December 31, 


1920, (°350,408,951) discussed other 
items 0! interest as follows: 
Since organization the Company has 


paid to its policyholders the sum of 
$68,592,357, and these —— are in- 
creasing and extending the usefulness 
of the company, aS appears by the fol- 


lowing | ble: 

ee a eee $2,511,358 

$680... cis ends dap own 5,358,054 
Investments 


The investment department has had 
a good year, and the figures submitted 
are ample evidence of this fact. We 
closed the year with only seven of our 
mortgages showing delinquent interest; 
the total amount of the delinquent in- 
terest being $8,752.49. This is a good 
showing in view of the fact that the 
larger part of our assets consists of real 
estate mortgages. 

Average Rate of Interest on Mean 

Invested Funds 


O02 ...sschedasaback -t. abe 5.81% 
OG .....pekesssatdec<tecds 6.15% 
MOO .....cossbhbwheessaeces MED 
TO... . . csiinmemnaberes teat 6.00% 


Profit in Interest 
(Life Department Only) 
(Interest earned in excess of the in- 


terest on reserve required by law.) 
il .... Upebbudeubeebe $425,706 
PAS ....<sntieiisuetose 986,701 
Oy. .... amedidieien> metee tm 1,105,598 
Average Rate of Interest on Mortgages 
Pee ee eniataiacaiathl 6.02% 
OURS .... 0d apie bed os main 6.32% 
019... See este ak 6.24% 
ee ee es eee 6.26% 


Growth in Assets 
The growth of the Company’s assets 
is shown by the following table, which 
speaks for itself: 


December 31, 1906...... $12,721,564 
7 et 45,432,696 
© TRON beia's 50,641,694 
©, Sed 5% 58,294,497 
Capital Stock 


During the year the capital stock was 
again increased by the issuance of 3,000 
shares of the par value of $100 a share, 
which was sold to the stockholders at 
the price of $200 a share. This brings 
the capital stock of the Company up to 
a total of $1,500,000. The management 
of the Company believes that the cap- 
ital stock should be sufficiently large to 
stabilize the Company. 

Death Rate 

We are glad to report that the mor- 
tality rate for the year, 51.5 per cent 
of the expected, is the lowest for many 
years, as appears by the following 


table 
Mortality Mortality 
Savings Rate 
1906 Mortslity Gain. . $317,056 - 66.82% 
1910 “ 1. 399,002 63.90% 
+ “ .. 498,300 65.89% 
i. Loss.. 84,071 104.60% 
pa : Gain.. 810,496 63.60% 
920 “ ..1,394,759 51.50% 
Income 
The growth in our cash income as 
shown herewith ig very gratifying: 
ae 00+ oon ee NN ey $4,978,009 
ce Ae wETY | 12,149,531 
bo + + 0:0 gua nee 18,840,800 


_ Accident Department 
The ince of this department shows 
‘Marked increase, and our new Non- 
Cancellab i: Disability policy is proving 
Yery populir and has a large sale. 
eeeent Cash Premium Income 


eR age $604,768 
os « «ge AEN 2,042,122 
7 sevsaees 2,492,844 


Dividends to Policyholders 
The following table shows the divi- 
dend record and speaks for itself: 
Annual Dividends Paid and Deferred 
Dividends Paid or Assigned to 


Policyholders 
BOOS bs Wawivin Mx sen te’ $246,046 
BG Koike bees REclere Upsisies 1,073,098 
BED hn 4s 4068 Ce ii De nceu te 883,777 
ME. Cvoceteisaaeh ss S0a 08 1,170,977 


Legal Department 

The report of this department shows 
that there are but six cases pending in 
the life department, involving the small 
amount of $20,000, one of which has 
been disposed of since the close of the 
year. At the present time there are 
but three foreclosure cases pending. 
Altogether the policy of the Company 
in keeping litigation at a minimum has 
been well carried out. 

Pacific Mutual “News” 

The standard of the Company news- 
paper has been well sustained during 
the year. The School for Salesmen has 
been well patronized. The enrollment 
for 1920 showed an increase of more 
than 60 per cent over the average en- 
rollment for 1919. The Department for 
Field Service has also done good work. 

Taxation 

The flood of taxation still rises, and 
in order that this matter shall be con- 
stantly in mind I repeat the figures 
given last year and include the year 
1920: 

Federal State Taxon Licenses 








Year Taxes Premiums and Fees 
1909 None eanne > Spee 
1910 $6.816 $60,351 $16,554 
1911 7,625 84,457 19,321 
1912 9,932 99,290 18,709 
1913 9,088 119,546 17,227 
1914 9,905 126.560 16,096 
1915 9,858 138,579 14,629 
1916 8,226 138,573 15,460 
1917 19,346 149,249 14,900 
1918 155,466 163,952 16,622 
1919 130,998 187,124 20,789 
1920 158,217 242,454 23,612 
Totals, $525,483 $1,510,140 $193,924 


Grand total of $2,229,549.43, paid in 

twelve years. 
Prophecy 

The year 1921 will be a critical year 
for this Company, and there js an onpor- 
tunity for everyone connected with us, 
both in the Home Office and in the field, 
to give the closest attention and the 
best service possible. We have a large 
body of new business which must be 
kept in force. We have a standard of 
dividends to policyholders which must 
be maintained by the greatest economy 
both at home and in the field. We have 
the great record of 1920 which we must 
at least endeavor to equal. We have a 
large body of assets which must be 
efficiently cared for and made to earn 
the largest returns possible consistent 
with safety. We have a low mortality, 
which is very essential to the success 
of the Company, and this must be care- 
fully guarded by the selection of good 
risks. All of these things can be accom- 
plished if we work hard and work to- 
gether, and I hope that the present year 
will close showing our insurance in 
force in excess of $400,000,000. 





“AGENCY ITEMS” CONTEST 

A contest among the agents of the 
Equitable Life Assurance Society has 
been started by the editors of “Agency 
Items,” the Equitable Society publica- 
tion. 

Articles not exceeding 500 words on 
the subject of “Life Income Insurance” 
are requested. The prize will consist 
of the publication of the three best 
articles in “Agency Items,” also the 
presentation of an appropriate certifi- 
cate to the author of the best article. 





PLAN FOR ANNUAL CONVENTION 

The principal questions to be brought 
up at the mid-year meeting of the execu- 
tive committee of the National Associa- 
tion of Life Underwriters in New York 
on March 22 are those connected with 
the 1921 national convention to be held 
er Baden Springs, September 5, 6 

















The Old Line Life 


Insurance Co. of America 
MILWAUKEE 


ANNOUNCES 
That in 1920 its paid for insurance was 
more than 


THIRTEEN AND ONE-QUARTER MILLION 
DOLLARS 


which is an increase over 1919 of 


FIFTY PER CENT OR ABOUT FIVE 
MILLION DOLLARS 


That its life insurance in force on December 
3st, 1920 was 


THIRTY-THREE MILLION DOLLARS 
That its admitted assets amounted to over 
THREE MILLION DOLLARS 
which is an increase of more than 
SIX HUNDRED THOUSAND DOLLARS 
That its income for the year 1920 was over 


ONE AND ONE-QUARTER MILLION 
DOLLARS 


Since its organization The Old Line Life 
Insurance Company of America has paid to 
policy-holders and their beneficiaries over 


SIX HUNDRED THOUSAND DOLLARS 





Life, Accident and Health Insurance 


Operating in 
Wisconsin, Illinois, Iowa, Michigan and 
Minnesota 





R. F. Fry, President 
' Jno. E. Reilly, Secretary & Treasurer 
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Why Women Should 


Insure Their Lives . 


THING TO DO, SAYS NEWSPAPER 





“Ladies Home Journal” Gives Many 
Arguments That Will Prove Valu- 
able to Agents 





Should women insure their lives? 
This question headed an article in “The 
Ladies’ Home Journal” recently. They 
are usually the beneficiaries and realize 
the protection insurance affords them. 
But women have paid little attention to 
the fact that they should insure their 
own lives. Until recently a woman was 
considered a greater risk than a man 
and the insurance companies asked 
higher rates. Now, however, the lead- 
ing companies write policies for women 
at the same rate as for men. 

Whether a policy is worth while is 
left to the woman to decide. Those who 
depend upon their own exertions for a 
living, or those who have children or 
others depending upon them, should 
consider this question. “The Ladies’ 
Home Journal” article continues: 

“Life insurance as managed today, 
on the annual diyidend endowment plan, 
for instance, is at once assurance and 
insurance. It is the best means of sav- 
ing, because it is compulsory. Men 
have found this to be the case, and wo- 
men should. Take a woman who earns 
perhaps a little more than she spends. 
She is young and in good health. Her 
only anxiety is about that time in her 
life when years will come upon her and 
work will not be quite so easy. At 
thirty, for instance, she can, for about 
fifty dollars a year take a twenty-year 
endowment policy of one thousand dol- 
lars which guarantees her that amount 
when she reaches the age of fifty. She 
will not feel burdened by the annual 
premium of fifty dollars, which if she 
did not have to pay, she might spend 
in less productive ways. But she will 
feel the comfort of a thousand dollars 
when she is fifty. Hundreds of women 
are so insured already, and there is 
scarcely a better way for a woman to 
provide for her future. 

“A woman’s insurance for the educa- 
tion of her children is another factor of 
life insurance worthy of her thought, 
especially if she be a widow. In this 
way a mother may provide for the edu- 
cation of her children in case of her 
death. Or, if she live till the expira- 
tion of her policy the money will come 
in for the same purpose, as her children 
will be ready to enter college. In this 
case a woman simply lays aside a cer- 
tain sum each year as her children are 
growing, for their later education. If 
the custom of mothers insuring their 
lives for their children at the time of 
the children’s birth could become more 
general, it would be one of the blessings 
of mankind. Fifteen-year endowment 
policies would fall due at precisely the 
right time to insure benefit to the chil- 
dren in the way of education, 

“After all, life insurance on modern 
lines is nothing more nor less than a 
savings bank that yields a dividend to 
its depositors. And it has this advan- 
tage over the sdvings bank; that in 
case of death the principal is larger 
than the savings. Even wealthy wo- 
men are adopting life insurance as the 

_ most desirable investment for their 
money, and one hears more and more 
of women of means who take out poli- 
cies simply as investments. 

“For women to insure their lives for 
the benefit of their husbands may well 
be an open question so far as the wis- 
dom of such a course is concerned. And 
that it has its unwise side is signifi- 
cantly demonstrated in the refusal of 
some insurance companies to insure wo- 
men’s lives for the benefit of their hus- 
bands. But when the matter of life in- 
surance for women is placed on a basis 
of self protection in old age, for the 
benefit of children, either in the case 
of the mother’s life or death, or as one 


Takes Over Serb 
Federation Sloga 


ACTION BY SUPERINTENDENT 








Liabilities Exceed Assets By $100,088; 
Some Assets in Hands of Alien 
Property Custodian 





Jesse S. Phillips, State Superintend- 
ent of Insurance, has taken possession 
of the Serb Federation Sloga, a fra- 
ternal benefit society organized under 
the laws of New York, with a home of- 
fice at 294 Eighth Avenue. The con- 
cern is alleged by the examiners to 
have $116,000 of its assets in the hands 
of the Alien Property Custodian for ac- 
count of claims on behalf of alien 


enemies. 

The action of Superintendent Phil- 
lips was taken pursuant to an order of 
the Supreme Court made by Judge 
Mitchell L. Erlanger, sitting at Special 
Term. Robert H. Conklin, Deputy At- 
torney General, appeared for the Super- 
intendent of Insurance and stated to 
the court that the Serb Federation 
Sloga had been examined by the New 
York Department of Insurance and was 
found to be insolvent and in such a 
condition that its further transaction of 


‘business would be hazardous to its pol- 


icyholders, members, creditors and the 
public. The reports of the examiners 
show that the liabilities exceed the as- 
sets by $100,088, the assets being $298,- 
875 and the liabilities $398,963. The 
Serb Federation Sloga had one supreme 
council and 173 subordinate lodges lo- 
cated in ten States of the Union. Dis- 
sention among the members recently 
caused a sudden withdrawal of a great 
number of members and subordinate 
lodges. The insurance in force on the 
members who remained was $3,139,200. 


“The objects of the society,” accord- 
ing to the report of the examiners of 
the Insurance Department, “are unique 
in that it aims to secure for its mem- 
bers, in addition to insurance benefits 
in the event of death or disability, cer- 
tain educational and benevolent fea- 
tures as well. These comprise the ac- 
tivities of the educational and benevo- 
leat fund in providing voluntary aid 
and relief to persons of Serbian na- 
tionality, race or descent, the giving of 
donations, the publication of a weekly 
newspaper in the Serbian language and 
the maintenance in the city of New 
York of a building as a center for Ser- 
bian people.” 





Luther F. Speer, formerly deputy 


. commissioner of internal revenue and 


member of the advisory tax board, has 
removed his law offices to the Munsey 
Building, Washington, D. C. 








of the best means of saving money, or 
even as a wise system of investment, 
there cannot be the least question of 
its wisdom. 

“It would be well if women were to 
look more closely into this question of 
life insurance for themselves than they 
have hitherto done. And one point all 
such women should remember, the 
earlier they insure, the smaller is the 
premium necessary to pay. Trustworthy 
companies there are in plenty, and the 
more conservative the management of 
a company is found to be, and the more 
careful its medical examiners, the more 
secure is that company and the more 
desirable are its policies. When we 
give our savings into other hands for 
ten, fifteen or twenty years, as the case 
may be, the least we can ask of such 
trustees is that they shall be conserva- 
tive in their dealings, careful in their 
management, and prudent in their in- 
vestments. And any woman may, with- 
out difficulty, learn what insurance com- 
panies stand highest and surest for 
these qualities in the eyes and estima- 
tion of reliable business men,” 


LIFE CONTRACT ABSOLUTE 





Court of Appeals Decides That Will of 
Assured I!s_ Insufficient to 
Change Beneficiary 





The federal court of appeals at Balti- 
more has decided that the will of an 
assured can not change a life insurance 
contract. Professor Raymond H. Du- 
barrow carried a policy in the New Eng- 
land Mutual payable to his sister. One 
day he wrote to the company for papers 
so that he could have his wife made the 
beneficiary instead, saying: “If I should 
go before this change is recorded this 
letter will be evidence of my desire in 
the matter.” He got the necessary 
papers and made them out but neglect- 
ed to mail them before he died. His 
wife then mailed them. 

The federal district court at Balti- 
more decided the wife should have the 
insurance but the court of appeals re- 
versed the decision, saying: “The court 
has no power to change that contract 
by changing the conditions under which 
the exercise of the power of appoint- 
ment is limited. The utmost extent to 
which the courts have ever gone is to 
effectuate the intention of the insured 
when he has done all that he could do 
to comply with the conditions and has 


<a 


been prevented by circumstances be. 
yond his control from meeting the re. 
quirements. 

“If the policy has been lost, if it js 
in possession of another who refuses to 
surrender it or is otherwise inacces. 
sible, if it has been sent to the home 
office of the insurer with the requisite 
request and the insured dies before the 
endorsement is made, if the insurer has 
waived the conditions, the change wil} 
be considered made without actua! re. 
turn of the policy or endorsement of 
the change.” 





WILLARD REGAN’S BIRTHDAY 

A portfolio containing applications for 
$378,000 worth of insurance together 
with a gold fountain pen greeted Man- 
ager Willard Regan, of the Prosser ¢ 
Homans Agency of the Equitable So. 
ciety, New York, upon his arrival at 
his office on his birthday, February 11, 
which was declared “Regan Day” in the 
agency. 





THE “IF” IN INSURANCE 


Some men say: “I can invest my 
money to better advantage.” : 

“Granted. And that is just what 
makes you worth insuring. If you live 
you should be able to beat the North- 
western or any other company from a 
strictly investment standpoint. The IF 
is the basis of life insurance.”—North- 
western Field Notes. 




















that will insure them. 








furnish a dollar. 


So the Company ts printing this notice to the effect that it 
is ready to do the job for healthy men and women, on appii- 
cation. Its facilities are ample, its work has behind it the 
guarantee of seventy-five years of faithful service, a mutual 
organization with a membership of over a million insured 
persons, with ample reserves to meet every contingency. ‘Tiie 
Company has Branch Offices in the principal cities, and 
Agencies in nearly every county. You can easily find one and 
he will do the job—if you haven’t waited too long. 


New York Life Insurance Company 


346 & 348 BROADWAY, 


DARWIN P. KINGSLEY, President 





THE MAN 4x» THE JOB 





The time which all employees have looked forward to, 
when the job would be hunting the man instead of the man 
hunting the job, has evidently come. If you can do anything 
in the way of producing material or moral values, the job is 
waiting for you—looking for you. Life insurance companies 
have heretofore been in the position of the employee who had 
to hunt his job in order to get the opportunity to do the work 
he was able to do for the benefit of his employer and the com- 
munity at large. Now employers are looking for men and 
men who need life insurance are looking for a life company 


This advertisement is therefore printed here to notify the 
public that the New York Life Insurance Company, organized 
under the laws of the State of New York in 1845, is ready to 
do the job for those who need life insurance. The Company 
did the job for over TWO HUNDRED THOUSAND MEN 
AND WOMEN in 1919, but was obliged to turn away over 
FIFTEEN THOUSAND, not because the Company’s facilities 
were not ample, but because they applied too late—they were 
no longer insurable! They wanted protection to the amount 
of SIXTY MILLION NOLLARS, and the Company could not 


NEW YORK, N. Y. 
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“What New York Life Did With Each Dollar 


Nearly Half Went to Living Policyholders; Annual Report of President Kingsley 
f Takes Up Company Investments and Foreign Obligations 








The New York Life has incorporated in its annual report of 1920 business a 
wheel chart illustrating what the Company did with each dollar of its cash income. 
Forty-two « ents of each dollar was paid to living policyholders. The Company at 
the end of the year had $3,537,298,756 in force. . Its assets are $966,664,379. Its 


income was $193,790,133. In his 










annual report President Kings- 
ley said in part: “The year 1920 
will probably stand out for some 
time as one of the notable years 
in life insurance. This Company, 
with most other companies, com- 
pleted a volume of new business 
unprecedented in al] the years of 


Jf 
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ADMINISTRAT. 
INVESTMENT, 9 CAN? 


TO LIVING its existence. It is natural to 
| poLICY-HOLDERS, conclude that we shall not soon 
42 Cts. have another such year, and yet 


who shall limit the value of hu- 
man life? The gross volume of 
outstanding life insurance does 
not begin to measure it, and 
while the nations have since Aug- 
ust 1, 1914, wickedly squandered 
this most precious thing, the 
year’s gain in outstanding life in- 
surance shows a widespread and 
intelligent realization of both the 
obligations and the values of life. 
Following the influenza of two 
years ago came the inevitable 
reaction which evens up sporadic 
experiences in mortality. The 
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mortality of the year was the lowest of which we have any record. 
“During the year 1920, the railroads of the country were returned to their 
owners after a period of contro! by the government. This Company, with most of 


the life companies, all holders of railroad bonds, cordially supported the Esch- 
Cummins bill under which the roads have been returned. The railroad problem 
jg not yet solved. You, as large joint owners of railroad bonds, are profoundly 
interested in a just solution. 

“After buying, during the war, upwards of $100,000,000 of Liberty Bonds and 
Victory Notes at par, we bought several mil icns more during the year at current 
prices, Which reduced book values and improved our interest return under this 
item. Our present holdings (book values) total—$109,000,000. 

“In our statement as of December 31, 1919, as in previous years, the Com- 
pany’s obligations in Germany and in Austria were stated in dollars. In converting 
these obligations and securities into dollars for statement purposes, the standard 
rate, or parity of exchange, was used. On account of what seems to be a more or 
less permanent fall in the value of the mark and the crown, we have used a 
standard this year which more nearly expresses their dol'ar value in translating 
both liabilities and securities in these countries into dollars. Our obligations in 
Germany and in Austria are payable in the currencies of those countries, and for 
our purposes the mark is worth just as much now as it was last year, and the 
crown is worth just as much as it was last year; but when expressed in dol'ars 
our obligations in those countries are largely reduced, and when expressed in 
dollars our securities in those countries are correspondingly reduced. 

“In countries like Eng!and, where we have not been obliged by law to deposit 
reserves, and from which we have for years brought surplus funds to New York, 
funds which must ultimately bereturned, we have taken advantage of the current 
tates of exchange to buy securities, and have in that way covered a large part of 
our liabilities in such countries. This will ultimately very largely increase the 
Company’s surplus, * 

‘From many sources during the year we had assurances that the Company 
was never more useful and never stood higher in public esteem. This is in itself 
an asset. 

“Remember the Company is purely mutual. We pay no dividends to stock- 
holders. When you help a worthy agent of this Company you help yourselves.” 


- PRESIDENT’S MONTH 

As in previous years, March has been 
lesignated by the agency department 
of the Philadelphia Life Insurance Com- 
pany as “President’s Month” in honor 
of being the birth month of President 
4. J. Maloney and the department is 
ing overwhelmed by representatives 
Nall parts of the territory covered by 
i@ company sending in pledges which 
ousiderably over-top the individual 
tcords made by the agents in “Presi- 


lent’s Month” last year, which was a 
ecord-breaker, 


METROPOLITAN LOANS 


The Metropolitan Life Insurance 
ompany has authorized the following 
lortgage loans: For New York apart- 
ent houses, $2,110,000; for five apart- 
ents in Norfolk, Va. and Memphis, 
*nn., $90,000; for fifty-seven dwellings 
ostly in Ohio and Iowa, over $190,000; 
td about $690,000 on business build- 
8 in Alabama, Florida and Louisiana; 
0 227 farm loans amounting to $2,- 
1,000.0n farms in the West and South. 


¢ total loans are nearly five and a 
alt million dollars. 




































A COMMENT BY MR. LODER 

“The day when the general agent was 
the Czar of the agency is gone, never to 
return.” Thus speaks Paul Loder, the 
new superintendent of the home office 
general agency of the Provident Life & 
Trust. He believes that the agent 
should have a voice in the running of 
the agency and he practices what he 
preaches, 





Accident Policy Covers Death at Rob- 
ber’s Handse 
A case has been decided, Hessler vs. 
Federal Casua'ty Company, to the ef- 
fect that an aecident insurance policy 
covers death at a robber’s hands. 





The Detroit Life Insurance Company 
has opened a downtown office in that 
city. The present home office quarters 
at Woodward and Forest Avenues are 
entirely inadequate to care for th 
rapid growth of the business. 





Michael Montague has been appoint- 
ed state agent for Illinois by the Phila- 
delphia Life. 


















The Bankers Life of Iowa is publish- 
§ Dictur es of hames of field repre- George Cary Turner has been elected 


assistant treasurer of the Mutual Life. 














THREE RULES: 
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The Northwestern Mutual Life Insurance 
Company was the pioneer in establishing 
rules to protect itself and its agents 


against evils which demoralized the business. 
For twenty-seven years it has enforced a stringent Anti- 


Rebate Rule. 


For twenty-three years it has observed a No-Brokerage Rule 
which prohibits the acceptance of business from, or the pay- 
ment of commissions to, other than an agent of the company. 
Exception only is made in the case of legitimate surplus 
business and then only from a licensed agent of another 
company upon an anti-rebate agreement from him. 

For more than twenty-eight years it has adhered to its 
present Civil Service Rule which provides that all appoint- 
ments to general agencies shall be made from those already 
connected with the company and otherwise qualified. 

To the literal enforcement of these rules is attributed, in 
large part, the success, high character and the loyalty of the 


agency force of 





The 


Northwestern Mutual Life Insurance Co. 
of 
Milwaukee, Wisconsin 































CO-OPERATION 


JOHN M. HOLCOMBE, President 


of Hartford, Conn. 


INE years ago 15 per cent of 

our total licensed salesmen 
were producing 80 per cent of the 
company’s business, while in 1920 
approximately 75 per cent of our 
salesmen produced 86 per cent of 
the year’s business. 


| Better selective methods, a thor- 
ough life insurance training, and 
more complete co-operation with 
our representatives have been 
‘ largely responsible for this im- 
| provement. 

Our present plan gives to every 
i man with whom we contract the 
i advantage of a six weeks’ training 
| course at the home office. 


Phoenix Mutual Life Insurance Company 








No. 26 | 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 




















The best way to sell life in- 
Best Way come insurance is to show 
ToSell the sample check issued by 
Income the Equitable, says J. E. D. 
Jones, the Society’s man- 
ager in Providence. During the inter- 
view, call this to the attention of your 
prospect, as it will focus his mind upon 
the money to be paid monthly to his 
beneficiary. 
* * * 
The Mutual Life, of 
Mutual Life’s New York, in its Feb- 
Coffee Grinder ruary issue of “Points” 
Simile compares the mind ofa 
prospect to a _ coffee 
grinder. “You pour the berries into a 
coffee grinder and no more will be 
ground in any minute than the capacity 
of the grinding surfaces will permit,” 
comments the editor. “You pour facts, 
arguments, pleas, into a prospect’s 
mind, and no more can be ground in 
any minute than the grinding surfaces 
will permit. If you continue to pour 
your berries into the grinder, faster 
than they can be ground, you may have 
an overfiow, but the machine will keep 
on grinding. If you continue to pour 
your sales material into the mind of the 
prospect faster than it can grind it, you 
will have an overflow, and, besides, you 
will so choke the machine that it will 
stop grinding. And then your labor is 
liable to be lost for either one of two 
reasons, the first being that your pros- 
pect did not ‘get’ what you were trying 
to tell him, and the second being that 
his nerves may have reacted and set 
up an irritation which filled him with 
impatience that destroyed any chance 
of doing business. One man’s mind 
works rapidly, another man’s mind 
works slowly. If your prospect is slow 
of speech and slow of movement, time 
the rate of your utterance accordingly. 
On the other hand, some men have a 
rapid mentality—they read quickly, 
they talk quickly, they move quickly, 
they think quickly. in dealing with 
such a prospect, time your rate of utter- 
ance accordingly, that you may avoid 
irritating him and generating impa- 
tience by your slowness. Recall some 
of your own experiences with salesmen. 
Some of them galloped ahead with an 
outpouring of facts, figures, arguments 
of far greater volume than your mind 
could absorb in their proper’ relation, 
the result being that you were wearied 
or irritated and were glad when the 
man got out. Also, salesmen slower of 
speech than yourself have made you 
impatient because they did not feed 
your mental machinery fast enough, and 
they too failed to sell you. As were 
you when you were a prospect, so are 
your prospects—men of different men- 
tal gaits, who are most efficiently 
handled by taking their stride and 
speed.” 


» +. = 
1. Life Income In- 
Advice To surance furnishes 
Agents About the only permanent- 


Income Insurance ly secured insur- 
ance for family pro- 
tection. Hence every Equitable agent 
should offer it in all appropriate cases. 
2. It is the best insurance to offer in 
such cases, because it has greater nov- 
elty, and therefore arrests attention 
and arouses interest. 

3. Thus it facilitates the approach, 
and if taken it will in all normal cases 
be more enduring, because it will meet 
the needs of the Insured better than 
any other kind of insurance. 

4. This benefits the agent, for the 
bse the lapses the greater his earn- 
ngs. 

5. New plans are at first harder to 
deal with than those which are famil- 


iar, but it is the consensus of opinion 
that as soon as the agent learns how 
to sell income insurance it is as easy 
as, or easier than, any other kind, re- 
quiring no more effort and occupying 
no more time. 

6. Moreover, statistics prove that ap- 
plicants take twice as much insurance 
on the income plan as on any other. 
This largely increases the agents’ earn- 
ings. 

7. The reason larger policies are tak- 
en on this plan is that without any ar- 
gument or explanation on the part of 
the agent, the applicant sees for him- 
self that to accomplish his aims he 
needs more insurance than he cou'd 
have been persuaded to take payable 
in one sum. Thus the applicant relieves 
the agent of a large part of his labor. 

8. It is a good policy to offer to the 
man who thinks he carries all the in- 
surance he needs. A certain income 
for a specific beneficiary, such as wife 
or daughter, is attractive. 

9. Avoid offering more income insur- 
ance than a man can pay for. Such a 
mistake raises the expectations and 
dashes the hopes of the prospect. It 
is better to induce a man to take the 
first step in a programme which can be 
completed by taking additional policies 
from time to time thereafter. 

10. Small income policies are not to 
be despised. Ten dollars a month for 
“pin money,” a birthday present policy, 
or a Christmas present policy, is at- 
tractive. 

11. A good combination for any one 
is a sma’! policy payable at once, and 
an income policy for permanent sup- 
port. 

12. The laboring man may not be 
able to carry income insurance, but for 
men of slender means a small policy 
payable in full at once, supplemented 
by a small income policy, is an excel- 
lent combination. 

13. In most cases the beneficiary 
should be restricted to the income set- 
tlement, and the Spendthrift C’ause 
should, as a rule, be added. ~ 

14. The agent who sells income in- 
surance, not only makes more money, 
but has the satisfaction of knowing 
that he is rendering far better service 
to his clients than the agent who ad- 
heres to old or obsolete methods.— 
Equitable Agency Items. 

es ¢«s8 
The Metropolitan Life in 

Points Out the current issue of “The 
Advantages Intelligencer,” runs an 
of War Risk article under the head- 

line: “Service Men’s Heri- 
tage. Insurance Benefit Under Regular 
Policy Granted When Applied For.” It 
says that it would be. unfortunate if 
through lack of knowledge or careless- 
ness, service men did not take advan- 


. tage of the law governing war risk in- 


surance. Metropolitan men everywhere 
are urged to do all in their power to 
advise all holders of war risk certifi- 
cates that it is to their advantage to 
convert their certificates into United 
States Government life insurance reg- 
ular policies now, rather than five 
years from now, when they will be just 
so much older and the premiums just so 
much higher. 





MAINE BANQUET 

Leon F. Higgins, of Brewer, Me., 
former president of the Maine Senate, 
was toastmaster at a banquet given by 
the Maine Life Underwriters’ Associa- 
tion. Winslow Russell, vice-president 
of the Phoenix Mutual Life, and Stew- 
art Anderson, manager of the literary 
department of the Mutual Life, were 
two of the life speakers. Greetings of 
the state were conveyed by Commis- 
sioner Smith. 








American Central Life 
Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


























LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1920: 
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(EY TE EOE RRO So GR SAREE ID : an % sasha 
Capital and Surplus 2, 340,058.15 
eR aoe setae coals on  hebeneueec’.. 207,301,719.00 
Payments to Policyholders 1.933,096.17 
Total Payments to Policyholders since Organization 25,823,269.97 


JOHN G. WALKER, President 


Address: 
HERBERT M. WOOLLEN, President 
Organized 1871 = 














Great Southern Life Insurance Company 


HOUSTON, TEXAS 
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For Agency Contracts addres 


0. S. CARLTON 


PRESIDENT 





The Fidelity opera 


surers since 1878. 


37,005 


wrote to us last year and asked for an illustration of our “Income for 
Life” at their age. This valuable lead service explains why our i919 
business showed a gain of 81 per cent. 


tes in 40 states. Full level net premium reserves 
in force over $173,000,000. Faithfully serving in- 


A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIE 
INSURANCE COMPANY, PHILADELPHIA 
‘ WALTER LE MAR TALBOT, President 


PEOPLE 


























Are You Permanently Establisied? 


Write for Territory 
Pennsylvania—Ohio—West Virgil a 


PHILADELPHIA LIFE INSURANCI CO. 


PHILADELPHIA 
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Baldwin’s Clever 
Strategy Letter 


DREW REPLIES OF TEN PER CENT 





Gencral Agent’s Own Communication 
Mailed Back to Him By New York 
Insurance Agents 





Here is a clever strategy letter sent 
to Now York insurance men by L. E. 
Baldwin, general agent of the New Eng- 
\lutual. It bears across the head of 
the -neet folded down two inches over 
the ‘ce of the letter these lines in red 
ink, neavy type: “This is a letter I have 
writ‘on for you to mail back to me. 
thing to do, but read it. See 
if you don’t feel perfectly willing to 
senc it.” These lines are on a strip in- 
tend d to be torn off before the letter 
iiled back by the agent whose 
nam is already typewritten at the foot. 
The letter follows: 


Dear Mr. Baldwin: | 
You have been writing me every month for 


some are relative to good surplus business. 
I thir: you are right—it probably would be 
mor in my pocket to get in touch’ with you 
rore often relative to my good surplus. ; 

I krow that your New England Mutual policy 
and position are both somewhat unusual— 
with mortality last year of only 53.78 per 
cent id with the old dividend scale main- 
taine Then, too, I know the policy has the 


full 3 per cent reserve cash and loan values, 


an’ the equivalent values in Participating 
Paic up and Extended insurance; and that you 
have crace without interest. I have learned 
also it your Double Indemnity and Instal- 


Annuity Provisions are probably the 


broadest coverage on the market, onerative to 
ave 6° instead of age 60. and providing 12 per 
cent year annuity, and that even in some 
cases the annuity to the insured continues for 
years after lsis original claim has been paid. 
“You may depend upon receiving from me my 
next cood surplus case. 


The proof of the pudding is a'ways 
in the eating—in this case the replies 
were over 10 per cent with numerous 
written comments. This circular ‘etter 
was followed a couple of weeks later 
by a second: 


My r Mr, Smith: 
You recollect that case ef yours a few months 
ago, Tohnson I think the name was, the fussy 


law that you were particularly anxious to 
have promptly handled, not only for additional 
frrteer business from him. hut because vou 
could et such good introductions to his 
Well. the following seems to be apropos: Re- 
mn a case of $1.500,000.~the agent who 
wrote it (name on request), when giving com- 
ipers to me for our limit, said he had 
left my papers to the last to be delivered, for 
he kr we would be the first to issue any- 
wav! And we were, too! 

Think it over, and see what is the moral. 





FIDELITY MUTUAL PROGRESS 





Assets Increased 10.44 Per Cent; Mor- 
tality 67.8 To Exnected; More 
Liberal Dividends 





Assets of the Fidelity Mutual have 


grown to $43,294,963.50—an increase 
during the year of $4,095,463.36, or 10.44 
Per cent. The reserves to fu'fill all 
the obligations—and this includes the 


funds set aside for 1921 dividends— 
amount to $41,819,664.52. 

Mortality in 1920 was very satisfac- 
tory, the ratio of actual to expected 
being 67.8, and this figure’ would have 
been iower but for the recurrence of 
influenza in the early months. The 
decline the last of the year gives much 
encouragement. 

Taking everything into account, the 
beard of directors felt warranted in 
adopting a more liberal dividend scale, 
effective April 1, 1921. The new sca‘e 
represcuts an increase at most ages 
of about 35 per cent over the 1920 


Scale. This means that the old scale, 
rs usc previous to the influenza epi- 
emic 


c, has been restored, plus an ap- 
proximate 10 per cent on all ages up 
to and including 45, graduating to the 
old si lle at 55. 

After providing for this increase in 
dividends the Company wil! still show 
@ surplus of $1,475,298.98, an increase 
of $195,821.89, or 15.66 per cent. 


‘Savage Ready For 


Any Investigation 
CAN COMBAT ANY CHARGE MADE 





But So Far Iowa Department “Probe” 
is Dragging; Looks Like Mere 
Political Attack 





Asked by The Eastern Underwriter 
this week for a statement relative to 
the manner in which the so-called “in- 
vestigation” of the insurance depart- 
ment of Iowa is getting along Commis- 
sioner Savage wrote from Des Moines: 

“The investigation of this Depart- 
ment is not progressing as rapidly as 
we would desire. 

“IT have been informed by the Com- 
mittee that the Department nor my 
name had not been mentioned in any 
way in the committee and there was 
no thought of an investigation, and it 
was not until I wrote the committee 
asking for the investigation that the 
Department had been mentioned to 
them. This request was prompted by 
an article appearing in the Register, 
a newspaper pub‘ished in this city, in 
which it was stated that the Depart- 
ment was to be investigated. It seems 
quite certain that this action was pure- 
ly a political move and prompted by a 
desire to discredit the- administration 
of former Governor Harding and, as 
far as possible to discredit any of his 
appointees with the hope that it would 
reflect upon Governor Harding. 

“So far. only two persons have been 
called before the committee in regard 
to this Department. One of the ner- 
sons was called concerning a rumor, 
and his evidence was worthless for the 
reason that he could not remember 
from whom he secured his informat‘on. 
The other was a representative of a 
fraternal society which had been men- 
tioned in connection with this rumor, 
and he appeared in defense of the So- 
ciety and to show that nothing had 
been done by the Society in any way 
to discredit this Department. 

“The whole invest‘gation will be 
based upon rumors, and I have no fear 
whatever of the outcome and it makes 
iittle difference to me what they pre- 
sent for I wil be able to combat what- 
ever they have to say and have nothing 
to fear in this regard. I feel certain 
that the investigation will show that 
the Department is entitled to at least 
a kindly consideration from all who 
are interested in insurance matters in 
the United States.” 





F. H. HAZELTON NOW A BROKER 





Was Equitable’s Genera! Agent in Port- 
land, Me., For Nearly Thirty 
Years 





Franklin H. Hazelton, for many 
years state manager of the Equitable 
Life Assurance Society, has resigned 
that connection and has opened a brok- 
erage office in Portland. He was 
thrown upon his own resources at the 
age of eleven when he started to work 
in the svinning room of the Westbrook 
Manufacturing Company for sixty cents 
a day. Later he was apprenticed to a 
druggist and after that founded and 
edited a paper in Westbrook, Maine. 
He then returned to the drug business 
as head of the firm of F. H. Hazelton 
& Company. His first experience in 
life insurance was with the New York 
Life for which company he worked in 
South Dakota. When thirty-two. years 
of age he returned to Maine to work 
for the Equitable and built up a good 
agency. He has been with that com- 
pany twenty-nine years. His last ap- 
plication was for $250,000. 





CHILDS EDUCATIONAL POLICY 


The Puritan Life Insurance Company 
has again begun to issue the Childs 
Educational contract. In October the 
year’s quota on that contract was 
reached and no more were issued for 
the balance of that year. 

















REAL SATISFACTION 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Company in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 
by calling at 


220 BROADWAY 
Phone 6030 Cortlandt 























A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
8% reserve 

















Southwestern Life Insurance Co. 
Home Office, DALLAS, TEXAS 














| 
| 
| 








| IN THE CENTER OF THE U. S. A. 








is located a big, vigorous, and -growing 
institution of Life Insurance. 


Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $302,000,000 of insurance in force. 





Investigate for yourself. 


Missouri State-Life Insurance Company 
M. E. SINGLETON, President 
St. Louis, Missouri 























Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS. President 





Total Assets Dec. 31, 1920........ over $8,742,000.00 
Insurance issued during 1920...... over 31,433,000.00 
Insurance in force Dec. 31, 1920... over 91,408,000.00 





THE PAN-AMERICAN WAY. 

In keeping with the higher Ideals and Ethics of the Business, the Pan- 
.American: does not. seek to employ agents of other companies, but by 
interesting men of intelligence, character and clean record, instructing 
them by correspondence, and assisting them in the active co-operation 
of speciaHy trained men, it has built up a field organization that is 
presperous and contented. 

What those agents are doing, you can do, if you have the Will—the 
Pan-American Way is open to you. 


Address: E. G. SIMMONS, Vice-President and General Mgr. 
NEW ORLEANS, LA. 


| 
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Changes in Agency the change is from term insurance) ae 


“Make Your Will” Ads 
in Many Magazines 


MONEY CONSERVATION PLEA 





Arguments of Trust Companies Which 
Insurance Agents Will Recognize 
as Forcefully Put 





The “Make Your Will” advertisement 
printed in magazines of wide circula- 
tion by the trust company division of 
the American Bankers’ Association con- 
tains much of interest to insurance ag- 
ents. While the pull of the ads is to 
permit the trust company to administer 
the estate the arguments used can be 
given a twist in behalf of life insur- 
ance. The ads are run under the cap- 
tion, “Making Money and Making Fam- 
ily Provision.” It is addressed to the 
man who gives so much of his time to 
making money that he often forgets 
what he is making it for. Mere ac- 
cumulation of money may not be pro- 
viding for the future of a family. These 
are the reasons given: 

These are problems which face every 
man who considers his responsibilities 
and duties. 

By making a will,-you can designate 
who shall receive your property. In 
your will, you can create a trust for 
your dependents, insuring that the prop- 
erty you leave will be preserved and 
safeguarded for their benefit. And you 
can select an executor and trustee to 
carry out your plans. 

The naming in your will of an exec- 
utor and trustee is second in import- 
ance only to the making of the will 
itse f. The modern trust company is 
ar organization with special fitness for 
this duty. 

A man has not made proper provi- 
sion for his family until he looks be- 
yond his own life and takes measures 
for the protection of those he may 
leave behind. Otherwise, his property 
may be distributed to such persons and 
in such proportions as would have beer 
entirely contrary to his wishes, and un- 
der such difficulties as may cause loss 
to the estate. 

Who will receive the property which 
you leave? Are you willing to let that 
be determined by the law of the State, 
and permit the expense and sacrifice 
often caused by the inflexibility of the 
‘aw? 

Suppose your wife is inexperienced 
in business affairs—would you be will- 
ing to leave to her or burden her with 
the investment of funds upon which 
your family’s whole future might de- 
pend? 


W. H. HUBBARD RESIGNS 

William H. Hubbard, who has cap- 
ably and faithfully performed the du- 
ties of secretary of the Philadelphia 
Life since the inception of the com- 
pany, tendered his resignation at the 
annual meeting of the board of direc- 
tors. He has also been president of a 
prominent financial institution for sev- 
eral years, the business of which under 
his direction has grown to proportions 
requiring his entire time and undivided 
attention. This led to the reluctant de- 
cision to sever his official connection 
with the insurance company and his 
resignation was as reluctantly accepted 
by the board. 

The vacancy was filled by electing 
Frank G. Combes secretary as well as 
treasurer and by promoting T. C. Knapp 
to the post of assistant treasurer, who 
has efficiently served the company in 
the treasurers’ department for thirteen 
years. The other executive officers 
were all unanimously re-elected. 








THE BEST SALESMANSHIP 

The best salesmanship is in the 
goods, and the highest type of sales- 
man is the man who can progress to 
the extent of developing what might be 
called a self-selling article—that is, an 
article which has so much salesman- 
ship in its composition that it has only 
to be inspected to be sold, says George 
BE. Smith, president of the Royal Type- 
writer Co. - 


Rules of N. Y. Life 


HOW TO DELIVER POLICIES 





Agents’ Liability for Some Medical 
Examiners’ Fees; When Insurance 
Takes Effect; Commissions 





The New York Life has made these 
changes in its book of instructions to 
agents: 

Paragraph (c), page 11, under the 
heading, “Agents are Liable for Medi- 
cal Examiners’ Fees,” is changed to 
read as follows: 

“(c) When the applicant has been de- 
clined or postponed by this or by any 
other company within a period of one 
year and a policy is not issued or, if 
issued on any plan, is not placed.” 

Paragraph (a), page 12, under the 
heading, “When a Policy Must Not be 
Delivered,” is changed to read as fol- 
lows: 

“(a) A policy must not be delivered 
if any change whatever has occurred in 
the health or occupation of the appli- 
cant, or if he has consulted or been 
treated by a physician since the date 
of his medical examination. In such 
case the agent must at once return the~ 
policy to his branch office with full par- 
ticulars and await further instructions. 
The only exception to this rule is where 
the full amount of the first premium has 
been paid in cash at the time the appli- 
cation was made, and the applicant has 
signed the declaration at the foot of 
the application to that effect and re- 
ceived the receipt provided.” 

Paragraph (e), page 13, under the 
same heading is charfged to read as fol- 
lows: 

“(e) A policy must not be delivered 
to a third party tendering the premium 
unless the agent (by personal interview 
with the applicant if possible) first 
satisfies himself that the applicant has 
not consulted or been treated by any 
physician and that there has not been 
any change whatever in the health or 
occupation of the applicant since the 
date of his medical examination.” 

The four paragraphs under the head- 
ing, “When the Insurance Takes Ef 
fect,” page 14, have been combined 
and changed to read as follows: 

“The insurance does not take effect 
until the policy is delivered to the ap- 
plicant and the first premium paid in 
full during his lifetime, and then only 
if the applicant has not consulted or, 
been treated by any physician since his 
medical examination. Except that if 
the applicant pays the full amount of 
the first premium in cash to the agent 
at the time of making his application, 
signs the declaration at the foot of the 
application to that effect and receives 
the receipt provided, and the Company 
is satisfied after medical examination 
and investigation that the applicant was 
at the time of making the application in- 
surable and entitled under the Com- 
pany’s rules and standards to insurance 
on the plan and for the amount applied 
for, then in that event the insurance 


‘takes effect as of the date of the appli- 


cation and irrespective of whether or 
not a policy is delivered. 

“Unless otherwise agreed in writing, 
the policy relates back to, and takes ef- 
fect as of, the date of the application. 
If the applicant desires that the policy 
shall take effect as of thirty or more 
days before the date of the application, 
interest on the premium from said date 
to the date of application will be 
charged at the rate of five per cent per 
annum. 

“If a policy is written thirty days or 
more after the date of an application 
which was previously suspended or de- 
clined, the policy will be issued as of 
the current date.” 

The following paragraph (i) has been 
added under the heading of “Commis- 
sions” on, page 15: 

“No commissions will be allowed to 
agents on any changed policy (unless 


when the agent who wrote the original 
policy is still in the employment of the 
Company, unless the change has been 
made by said agent; in which case he, 
and only he, shall be entitled to com- 
missions on the change.” 





CAPABLE MEN 


Can Always Be. 


WELL PLACED 


Much desirable territory is ready for 
Agents who can deliver policies in satis- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 


Address: 
ALBERT E. AWDE, Supt. of Agencies 

















HOME LIFE 


INSURANCE CO. 
NEW YORK 


WM. A. MARSHALL, 
President 





The 61st Annual Statement 
shows admitted Assets of 
$40,465,508 and the Insurance 
in Force $212,483,100—a gain 
for the year 1920 of nearly 
$27,000,000. The insurance 
effected during the year was 
nearly $43,000,000. The 
amount paid to policyholders | 
during the year was over 
$4,196,000. 





For Agency apply to 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Broadway ~ New York 

















Build Your Own Business 
under our direct general agency contract 
Our Policies provide for : 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 
INSURANCE COMPANY 





New Insurance p: id. 
for in 1920 ove- 
$95,000,000 


Total Insurance ; Ww 
in force over 
: $555,000,000 


Bankers Life 
Company 


Des Moines - - Iowa 


Geo. Kuhns, President 














GREATEST 


ILLINOIS 


COM PANY 


WANTS GOOD 
AND 
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Anniversary Year 


BERKSHIRE LIFE INSURANCE COMPA NY 
Pittsfield, Mass. 
During this long span of years the Company has maintained . high 
reputation for fair and honorable dealing with policyholders and 
WILLIAM D. WYMAN, President 
WINFIELD S. WELD, Superintendent of Agencies 


66 BROADWAY NEW YORK | , 3 
wee. WILL PAY THEM WELL 
1851 Seventieth '921 
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What Barmore Finds 
in Sales Congresses 


THREE MOST STRIKING TALKS 








Thorp o» Inheritance Tax; Scovel on 
Bu: iness Insurance; Pearson 





on Selling 
Georg: Barmore, superintendent of 
of agen.s of the Federal Life in Chi- 
cago, wi > has been traveling about the 
country attending all the sales con- 


_ vas asked by The Eastern Un- 
to give his impressions of 
) -etings. Writing under date of 
22 he says: 
thus far attended sales con- 
ield at Dallas, Oklahoma City, 
tock, Denver, Topeka, Des 
nd Chicago. There has been a 
il of enthusiasm shown at all 
,-etings and well there might be 
and I fe>l that President Orville Thorp, 
» assistance of Charles Scovel 
and Barney Pearson are carrying on a 
great ecucational work that is of benefit 
man in the life insurance busi- 


“Mr. Yhorp’s address based on what 
onal Association of Life Under- 
tands for is bound to create a 
more friendly feeling among life in- 
> men and will encourage local 
associations to do better work in their 
territory during the coming 
year. His paper on inheritance tax in- 
surance, which is illustrated with 
clear understandable charts, is of in- 
terest to all life insurance men. Mr. 
Scovel’s talks on business and monthly 
income insurance will undoubtedly be 
the means of helping men produce 
large volumes of that class of business 
from now on and Mr Pearson’s talk 
on the process of selling is cleverly 
illustrated with a chart and certainlv 
interesting to ali men in the life insur- 





BALTIMORE 








ance business, but particularly so to 
the beginner and teaches him the 
proper method of approaching and clos 
ing a prospect. 

“In my position as superintendent of 
agents of this Company it falls to my 
lot to keep our field force giving their 
werk the best that is in them, recharg- 
ing their run-down batteries, as we all 
get run-down at times, trying to create 
new interest in their calling and fill 
them with the necessary ‘pep’ to make 
a success of their work. 

“I feel that by getting our men in 
to attend these meetings at the differ- 
ent points in our territory that this 
work is being done for me in a one-day 
sales congress better than I could pos- 
sibly hope to do it by spending several 
days in our different agencies. I find 
that the men come away from these 
sales congresses full of enthusiasm and 
a greater desire to succeed and so ex- 
press themselves at our agency meet- 
ings, which are generally held right 
after a sales congress.” 





OPEN MEETINGS 

The next luncheon to be given by 
Perez F. Huff, general agent of the 
Travelers Insurance Company, will be 
at the Marie Antoinette Hotel on March 
5. After the principal speaker has fin- 
ished his address the meeting will be 
turned over to the agents for discus- 
sion upon any matters which mav be 
of interest to experienced as well as 
inexperiettted agents. 





SUN LIFE APPOINTMENTS 

The Sun Life announces the fo lowing 
appointments: Dougal L. Macaulay to 
he Inspector of Foreign Agencies; C. B. 
Buckley to be General Secretary of Ag- 
encies; C. A. Nourse as Secretary of 
Foreign Agencies; J. S. Ireland as 
Supervisor of Conservation and Secre- 
tary of the Macaulay Club; P. H. Cole 
in charge of advertising and supplies 
department. 
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THE STATE MUTUAL LIFE 
ASSURANCE COMPANY 


of WORCESTER, MASSACHUSETTS 


Incorporated 1844 


Now operating in 22 states and the District of 
Columbia—through its loyal and efficient agency corps 
produced in -1920—its 75th Anniversary Year—the 
largest amount of paid business in the history of the 
Company. 

In every department the Company experienced its 
most successful year. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 
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| More Than One Million Policies Now In Force 


Only four other life insurance companies in America have more policy contracts 
in force than this Company. A study of the following growth in ten years is invited: 


Jan. 1, 1910 Jan. 1, 1915 an. 1, 1929 
CS Bin dts els biaktib velista Auvdbinds one $4,867,379 $8,763,566 . $18,682, 
DE) WD, lena cs sccnnddnstenenendecdce 342,972 551,969 1 
ek i RE eae re 44,780,907 79,619,435 191, 61 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania, Michigan, Illinois, Missour!. 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 
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THE EASTERN 





THE EAS TERN 
UNDERWRITER 





This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President and Editor; 
WL. Hadley, Secretary and Business 
Vanager. The address of the officers is 
the office of this newspaper. Telephone 
2497 John. 


Subscription Price $3.00 a year. Sinale 
copies, 25 cents. 


Entered as second-class, matter April 
5, 1907, at the Post Office of New Yurk, 
N. Y., under the act of Congress of 
March 3, 1879. 








HELPING THE MARINE COMPANIES 
Superintendent Phillips has prepared 
and endorsed the passage of three bills, 
now before the Legislature in Albany, 
that are intended to aid materially 
companies writing marine insurance in 
New York State. The most vital meas- 
ure broadens the reinsurance market 
by exempting the home offices of ad- 
mitted foreign companies from sending 
additional reserves to this country to 
protect re-insurance covers accepted 
direct from domestic ceding companies, 
providing the latter are willing to as- 
sume liability and pay the taxes re- 
quired to be reported under Section 45. 
Another bill, if passed, will allow 
American companies to grant complete 
coverage to vessel owners by legalizing 
the writing of marine casualty risks, 
namely protection and indemnity and 
builders’ risk insurance; while the 
third piece of proposed legislation will 
permit American insurers to invest in 
the stock of any company organized in 
this country, but engaged solely in the 
insurance business in foreign countries. 
The enactment of all these bills is 
necessary to remove the more ob- 
noxious restrictions that hamper local 
marine writing companies in their 
quésts for risks when in direct competi- 
tion with foreign insurers who may 
offer every inducement to the assured, 
and prevent American underwriters 
from placing large lines of re-insurance 
abroad after companies. here have tak- 
en all they can or desire. If American 
marine companies are to meet foreign 
competition successfully in times like 
these when the world is flooded with 
companies and desirable risks compara- 
tively scarce they must not be stripped 
of the right to fulfil every requirement 
of shippers or shipowners, whether in 
the United States, South Africa, China, 
or elsewhere, or denied the privilege 
to place abroad in admitted companies 
excess coverage on immense lines 
which must be re-insured in part. 
This market needs greater freedom 
of action, room to stretch its elbows 
without bumping against some legisla- 
tive barrier. Marine insurance is in- 


ternational in its scope, and our state 
legislation pertaining to the regulation 
of companies writing marine covers 


. Fidelity 


should be framed with fu'l knowledge 
of and consideration for the laws gov- 
erning the domestic companies’ chief 
competitors. The New York market 
has suffered in the past from well- 
meant, but foolish restrictions, and the 
progressive legislation passed last year 
both in New York State and by Con- 
gress, together with those bills now 
pending, lends welcome encouragement 
to those wishing to view the expansion 
of American marine insurance keep 
pace with the development of the 
American merchant marine. 





NEW YORK CONGRESS 





Lovelace, Ganse, Thorp and Woods 
Speakers; Banquet on March 21; 
- Wallis and Petty Speakers 





At a meeting of managers of the in- 
surance companies of New York plans 
for the one day sales congress on 
March 21 were gone over and another 
meeting will be held March 8 at noon 
in the Woolworth Building. So far, the 
speakers at the annual meeting will be 
Frederick A. Wallis, United States Com- 
missioner of Immigration, who is also 
general agent of the Fidelity Mutual 
Life, and the Reverend C. W. Petty. At 
least one more speaker will be obtained. 

Among the speakers at the sales con- 
gress are to be Griffin M. Lovelace, di- 
rector of the Carnegie School; Franklin 
W. Ganse, who is giving wonderful 
talks on inheritance tax subjects; Or- 
ville Thorp, president of the National 
Association; and E. A. Woods, of Pitts- 
burgh. 





LIABILITY AND ROAD RULES 

In fixing responsibility for an auto- 
mobile accident in connection with a 
suit for damages for injuries caused by 
an accident, the Supreme Court of 
Washington has refused to apply to pe- 
destrians the ‘keep to the right’ rules 
of the road, saying: “It is a matter of 
common knowledge that a pedestrian on 
a highway or on a double track line 
of railway is far better able to look out 
for his own safety and protection by so 
traveling as to face all oncoming ve- 
hicles than he would be if keeping to 
the same side of the roadway as vehicu- 
lar traffic, and being thus at all times 
obliged to keep watch to the rear. At 
any rate in the absence of a clear statu- 
tory rule applying to pedestrians the 
question is one for the jury.” 





Hamilton Fish, now a registrar of the . 


New York Life, celebrated on February 
1 the 50th anniversary of his connec- 
tion with the New York Life. He be- 
gan with the company in 1871, starting 
at the bottom, and has gradually risen 
to his present office. As his comrades 
were congratulating him President 
Kingsley appeared and expressed the 
company’s appreciation of his services. 
* cm * 


E. G. Richards, 
States manager of the North British & 
Mercantile, is about ready to send to 
the printer his 
Grading and Rating Schedule. 

* + - 

H. B. Leavitt, appointed special ag- 

ent for Western North Carolina by the 


Philadelphia Life with headquarters at ° 


Asheville, is a veteran newspaperman. 
He was for many years editor and man- 
ager of a leading newspaper of Havana, 
Cuba. 

* + * 

J. C. Loose, now in charge of the 
Southern department of the Great Amer- 
ican, was formerly in the sprinkler de- 
se He is a graduate of Le- 

gh. 


The Washington branch office, of the 
& Deposit, has been re- 
organized and placed under the direc- 
tion of Thomas Grant. Assisting him 
are Frederick R. Gibbs, B. E. Germann, 
W. C. Hammett and H. M. Blandy. 
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formerly United 


revised Experience 


CARROLL L. DE WITT 


——! 





P. A. COSGROVE 





P. A. Cosgrove and Carroll L- DeWitt, two of the new assistant United States 
managers of the Eagle, Sfir & British Dominions, are well-known insurance 


men who have a wide circle of friends. 
educated at Indianapolis. 


Born in Findlay, Ohio, Mr. DeWitt was 
He began his insurance career as a boy in the local 
In 1890 he assisted 


agency of C. E. Coffin & Company of that city. n opening 
the resident secretary’s office for Indiana of the North British & Mer int !e an. 
the year following, went with the Glens Falls, serving that company for thirteen 
years as a special agent in a number of states. In 1904 he was appointed super- 
vising general agent at Chicago of the Newark Fire, with jurisdiction over the 


Central Western field. 
of the Northwest in 1908. 


He was president of the Fire Underwriters Association 
Mr. DeWitt is a close student of the business and 


has delivered numerous lectures and addresses on fire prevention and other edu- 
cational phases of fire insurance before insurance organizations and commercial 


and civic bodies. 


In 1913 he was elected vice-president and underwriting man- 


ager of the Cleveland National Fire, but resigned in 1915, going with Fred §. 


James & Company as field representative for several states. 
agency superintendent for West and South in November, 1918. 


He was appointed 
Mr. Cosgrove was 


born in the magic insurance city of Hartford where he went to high school, and 
his first insurance experience was in the office of the Scottish Union & National. 


He left there to become a map clerk in the home office of the Great 


\merican 


later becoming an examiner in the New England field. He then went on the 
road for BE. E. Hall & Company in the Wastern states and Middle Department 
territory. Returning to Hartford, he became special agent for the Fidelity-Phenix 


and adjuster for Connecticut, Western Massachusetts and Vermont, where he 


built up the reputation of being a model special agent. 


There his work attracted 


the attention of Fred S. James & Company and he was made manager of the 


Eastern states. 








Frank H. Hardison, formerly insur- 
ance commissioner of Massachusetts, 
recently ran some interesting reminis- 
cences on insurance commissioners he 
has known which were published in the 
“Insurance Age.” In one of these 
articles in which he discussed his ac- 
quaintanceship with George S. Merrill, 
Massachusetts commissioner from 1887 
to 1897, Mr. Hardison told how he en- 
tered the Department, saying: 

“I became acquainted with Commis- 
sioner Merrill in the insurance depart- 
ment by what may be called an acci- 
dent. I was, prior to becoming an em- 
ploye in the department, connected with 
the Boston ‘Herald’ and one of my du- 
ties was to keep in touch with insur- 
ance matters, for which reason I occa- 
sionally visited the insurance depart- 
ment. Now it happened that Commis- 
sioner Merrill had a Grand Army com- 
rade who was a member of the legis- 
lature. This friend had lost a position 
with the Federal government and want- 
ed employment at the close of the legis- 
lative session. Commissioner Merrill 
at that time was desirous of augment- 
ing the force in his devartment by em- 
ploying an examiner of insurance com- 
panies but he required legislative au- 
thority to appoint one. He naturally 
got together with his Grand Army 
friend in the legislature and a bill pro- 
viding for an examiner was enacted. 
But it turned out unhappily for the 
legislator who wanted the place, and 
doubtless was competent to fill it, for 
when the legislature adjourned and the 





appointment was being considered a 
statute was discovered which prohibits 
the appointment of a legislator to a 


state position created while he was a 
member. This was in 1896. I was ap 
Pointed to the place and continued with 


the department for twenty 


hree years 


the last twelve as Commissioner. But 


I did not have long to serve under 
Commissioner Merrill, for he resigned 
in 1907, after a service of ten years, 
and survived only a brief period there- 
after. I like to recall Major Merrill as 
he was at his best, so kind, so generous, 
so able, so willing and so companion 
able.” 
*- * *¢ 

Miss Dorothy Harvey joined the ranks 
of the Bokum & Dingle Agency of the 
Massachusetts Mutual in Chicago. Her 
success since that time has been such 
as to make her associates proud of the 
first woman representative in the ag 
ency. True to Bokum & !)ingle tradi 
tions, Miss Harvey thinks in big figures 
and writes large cases. (nly one of 
the policies she has sold has been for 
less than $10,000—and t!it was her 
first one. Her latest achi:vement was 
the placing of a $30,000 contract. 

* * . 

Godfrey B. Moore, who )1id for over 
half a million last year for the Bquit 
able, was once an operator on the Lo~ 
don Stock Exchange. He «ame to this 
country and started in «n_ insurance 
and real estate office for $10 a week. 
About five years ago he }) came an it 
surance agent for the Equitab-e. 
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faltimore Agent To — 
Appeal Board’s Fine 


yiSUND ERSTAN DING ABOUT LINE 








By Company With Local Agent 
After Brokerage Effort Was 
Turned Down 








age:t of the Home Underwriters 
in Baltim»re and the Baltimore Board 
have not ome to an agreement as yet 
over the lacing of a line there, the 
situation »eing as follows: 
The Maryland Casualty Company 
sent the >usiness to its New York of- 
fee to be placed. Manager Hord had 
i turned over to a broker who main- 
tains business relations with the office. 
He in tu'n gave the business to the 
Home U» ierwriters. In the regular 
channel the Home Underwriters sent an 
oder of requisition down to Baltimore 
for the policy. The agent promptly 
gent back the policy saying that under 
the rules of the Baltimore Board he 
could not write the business for the 
New York broker. The Home Under- 
writers communicated with the New 
York broker, explaining the situation 
and declining the business. The broker 
agreed that this was correct, and said 
that under the circumstances there 
could be no objection to placing the 
business direct. The Home Underwrit- 
ers then placed the- business with the 
Baltimore agent—Merchants & Manu- 
gacturers Insurance Company—who de- 
livered the policy to the Baltimore of- 
fice of the Maryland Casualty Com- 
any. 
MThe executive committee of the 
hoard tock the position that the busi- 
ness was still being placed for the New 
York broker and fined the agent of the 
Home Underwriters. This was done 
after the agent had submitted all the 
evidence in his possession, maintain- 
ing that the transaction was legitimate 
and did not violate board rules. ‘The 
agent of the Home Underwriters has 
pid the fine of the executive com- 
nittee under protest, and has appealed 
from the committee’s decision. 





NOW AT HOME OFFICE 

Two new assistant secretaries of the 
Home—Arthur Baillie, who has been in 
the field for the Home in Canada and 
who went to South America for the 
American Foreign Insurance Associa- 
tion; and H. G. Foard, who has been 
special agent in the Carolinas, are now 
New Yorkers, their desks being in the 
Home Office. 





ADVERSE REPORT 
A bill backed by the reciprocals and 
the inter-insurers—a retaliatory meas- 
we—which passed one branch of the 
Missouri levislature, has been reported 
adversely by another branch this week. 
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| Fire Insurance Department 














“Principal Place of 
Business, Jersey” Stands 


DECISION OF SUPREME COURT 





Writ of Certiorari Asked By James W. 
Ferguson, of Cranford, Refused 
- This Week 





The Supreme Court of New Jersey 
has denied the application for a writ 
of certiorari asked by James W. Fergu- 
son, of Cranford, N. J., who also has 
an insurance office in New York, under 
the name of Ferguson & Van Name, 5 
Beekman Street. Mr. Ferguson is one 


. of the agents hit by the recent ruling 


of the New Jersey Insurance Depart- 
ment that to be licensed the chief place 
of residence of an agent of a foroign 
(domiciled outside of New Jersey) com- 
pany must be in that state. “he Fer- 
guson action was in the nature of a 
test case and was brought with the 
friendly interest of the insurance de- 
partment. 

The decision of the Supreme Court 
was to the effect that the legislature 
has the right to enact legislation regu- 
lating conditions under which repre- 
sentatives of a foreign insurance com- 
pany shall be appointed. Some of the 
agents affected by the decision allege 
that it destroys property rights of ag- 
ents of foreign companies. 





JONES BROKERAGE MANAGER 





Fireman’s Fund Brokerage Office Head 
Has Been in Insurance Business 
Fifteen Years 





The Fireman’s Fund has established 
an agency brokerage department in 
New York City with Frederick D. 
Jones as manager. He has had fifteen 
years of insurance experience starting 
his career with a large company rep- 
resenting surplus line companies in 
New York, and was soon given charge 
of their soliciting. in Philadelphia. He 
was employed as solicitor and under- 
writer by other companies as well be- 
fore becoming brokerage manager of 
the Lumber Insurance Company. Later, 
while connected with a general agency, 
he traveled from Portland, Me., to Rich- 
mond, Va., and from. Pittsburgh to 
Cleveland, securing lines from brokers 
in the larger cities. Previous to join- 
ing the Fireman’s Fund he had charge 
of the brokerage departments of the 
Continental, Fidelity-Phenix and Ameri- 
can Eagle Fire Insurance Companies. 





COLUMBIA APPOINTMENTS 
The Columbia has appointed Boyle & 
Prince, and Addis & Co., of Philadel- 
phia, agents in that city. 
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THE AUTOMOBILE 


INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


$2,000,000 
$11,022.207.23 
'$6,966,656.56. 


$4,055,550.67 


FIRE AND ALLIED LINES 


Fite, Tornado, Rents, Profits, Lightning, Explosion, Commissions, Lease- 
hold, Riot and Civil Commotion, Sprinkler Leakage, Use and Occupaney, 


Automobiles, Aircraft, Fleaters. 


OCEAN AND INLAND MARINE LINES 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, Regis- 
tered Mail, Transportation, Motor Truck Contents, Salesmen’s Samples, 


Personal Effects Floaters, Parcel Post, Tourists’ Baggage. 
Affiliated with 


ETNA LIFE INSURANCE CO. 


AETNA CASUALTY & SURETY CO. 


— — ——__ 
——- 
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hsurance (0. 


OF NEWHAVEN. CONNECTICUT. 


RIOT and CIVIL COMMOTION—EXPLOSION 


SPRINKLER LEAKAGE 
AUTOMOBILE 





FIRE—THEFT—COLLISION—PROPERTY DAMAGE 


























NIAGARA 


Fire Insurance Company 


123 William Street, NEW YORK 
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LEWIS & GENDAR 


NEW YORK CITY AGENTS 


LIBERTY STREET, 
Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Insurance 


Globe & Rutgers 
United British Ins, Co., Ltd. of London 
ew Jersey Ins. Co. of New Jersey 


N 
Detroit F. & M. Ins, Co. of Mich. 


» INC. 


Commonwealth Insurance Co. of New York 
New Jersey Insurance Co, of Newark 
NEW YORK CITY 











Employers’ Lia. Assce. Corp. of London 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 


Telephones: Main 6370-6371-6372 
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President Butler painted a gloomy ———, 


Cheer Founders of 
Insurance Society 


20TH ANNIVERSARY DINNER 





President Butler of Columbia Univer- 
sity, Talks of Foresight; Y. E. 
Allison of Opportunities 





The magic word “anniversary” cou- 
pled with the good will felt for the In- 
surance Society of New York joined in 
making the twenty year dinner of that 
organization dt the Astor on Friday 
night a successful occasion. As they 
say on Broadway they turned ’em away. 
The Society has 1215 members. ; 

Of oratory there was Robert P. Bar- 
bour to tell how undaunted spirits— 
chiefly his own, by the way—were re- 
sponsible for launching the society; 
President Butler, of Columbia Univer- 
sity, who came unprepared; and Young 
E. Allison, editor, whose talk was an 
intellectual! treat. 

The idea of the society came to Mr. 
Barbour when, a couple of decades ago, 
he pondered over the fact that there is 
little social intercourse in the business 
and no good insurance library. Looking 
about as youthful as he does now—Mr. 
Barbour is one of these men who seem 
to laugh at passing years—he called on 
E. F. Beddall, of the Royal, and other 
managers, all of whom endorsed the 
proposition. Next in order was a din- 
ner, which was held at the o'd Victoria 
Hotel, George Sweeney the proprietor, 
friend of many up-state insurance men 
at the time—gladly co-operating. The 
. genial Sam P. Blagden was the first 
president... Mr. Barbour handed out 
general praise to many in the organiza- 
tion who had helped put it over the top, 
including E. R. Hardy, the most un- 
selfish of insurance men; Maude Inch, 
the most courteous of workers in the 
insurance vineyard; James Marshall, 
Everett U. Crosby, Henry E. Hess, Al- 
len E. Clough and A. M. Thorburn. 


picture of the industria! situation, com- 
municated to him by the business kings 
of America whom he meets at banquets 
every night or so. This situation is 
largely mental in his opinion. The way 
to make business better is to have the 
foresight to believe that it will be bet- 
ter, and then to carry out thoughts with 
deeds. If each man is an optimist then 
optimism will spread. Now, if there is 
any optimistic crowd in the world it is 
the insurance fraternity; so Mr. Butler 
easily found many to agree with him. 

In beginning his talk Mr. Butler said 
this of insurance: 

“You are engaged in a field which of all 
others throughout the United States most needs 
cultivating—the ficld of insurance. Everybody 
in this world is either drifting or steering 
with a compass, with the large proportion drift- 
ing. Those steering by compass are the most 
intelligent and the most civilized—and that 
compass is foresight, the underlying principle 
of the business in which you are engaged. You 


- are aware that a great many things must hap- 


en or are likely to happen in life which must 
e guarded against and therefore insured 
against. So you go up and down the land 
preaching this most important doctrine of fore- 
sight.” 

Mr. Allison’s talk was based on the 
splendid chance which the average 
man has to succeed if he will only take 
advantage of his opportunities. There 
are certain high positions to be filled, 
and the field is open—no favorites, best 
man winning. But best man does not 
necessarily mean the best equipped at 
the start. All men start with more or 
less the same amount of nature’s funda- 
mental insurance, but many pick up the 
sidelines, which are industry, adapt- 
ability, mastery of subject, etc. The 
sidelines go to any purchaser, and can 
be paid for only in the coin of hard 
work and clear thinking, but unfor- 
tunately many leave these wares on the 
shelf, and then bemoan their fate. The 
mere difference in intellect between 
men is slight—at least, so Mr. Allison 
says. Many persons are mere morons-— 
have the intellect of eighteen year old 
boys. (This caused a smile to light the 
eye of E. R. Hardy, seated at one end 









Incorporated 1849 


Metropolitan District 
C. G. Smith, Agent 
1 Liberty Street 











of the table, whose son, five years below 
the moron standard, and now a student 
at the Butler College, is one of the stu- 
dent marvels of the age.) But Mr. Alli- 
son’s statement that most men had only 
the moron equipment, 
there was a fine chance for the others, 
was regarded as very good dope, all the 
young men in the Insurance Society 
of New York being far above the moron 
class. 





KENNY AGENCY AUTO MANAGER 

P. J. Priore, now superintendent of 
the automobile department of the Sun 
Irsurance Office will become manager 
of the automobile department of the 
Kenny Agency March 1. 





The Middlesex Mutual is suing Peter 
Green, of Tolland, Conn., for $3.000 paid 
him when his house and barn at Snipsic 
Lake were destroyed in 1916. Green 
was recently arrested on an arson 
charge. 


SPRINGFIELD 


Fire & Marine Insurance Compary 
SPRINGFIELD, MASS. 


New York Offices 


Service Department 
Geo. A. Hill, Jr., Special Agent 
1 Liberty Street 








and therefore - 














“ACTUAL MARKET VALUES USED FOR ALL SECURITIES” 


D. H. Dunham, President 

Neal Basset, Vice-President 
John Kay, V.-Pres. & Treasurer 
A. H. Hassinger, Ass’t Secretary 
J. A. Snyder, Secretary . 


D. H. Dunham, President 

Neal Basset, Vice-President 
John Kay, V.-Pres. & Treasurer 
A. H. Hassinger, Secretary 


H. M. Gratz, President 

D. H. Dunham, Vice-President 
Neal Basset, Vice-President 
John Kay, Treasurer 

A. H. Hassinger, Ass’t Secretary 


“LOYAL TO FRIENDS AND LOYAL AGENTS” 


MECHANICS 


Of Philadelphia 
Organized 1854 





Statement Jan. 1, 1921 
ASSETS and LIABILITIES 
CAPITAL .....$ 600,000 


Reserve Re-insurance 


ME iad a nu 40 80 * 1,465,929 
Reserve For All Other 
Liabilities ........ 159,357 
NET SURPLUS , 564,541 
TOTAL ..... $2,789,828 


FIREMEN’S 


Ins. Co. 
Of Newark 


Organized 1855 





Statement Jan. 1, 1921 
ASSETS and LIABILITIES 


CAPITAL .....$1,250,000 


Reserve Re-insurance 
BI id ln tie. 9 0.0.0 _ 5,191,079 
Reserve For All Other 
Liabilities 1,205,347 


NET SURPLUS 2,086,742 
TOTAL ..... $9,732,168 


' The 
F. & M. Ins. Co. 
Of Philadelphia 


Organized 1853 





Statement Feb. 16, 1921 
ASSETS and LIABILITIES 


CAPITAL ..... $1,000,000 


*Reserve Re-insurance 


WOE: Sven's icant es 2,295,788 
*Reserve For All 
* Other Liabilities... 260,940 


NET SURPLUS 449,841 
TOTAL .....$4,006,570 





Policyholders 
Surplus. $1,164,541 


Policyholders 
Surplus. $3,336,742 








Policyholders 
Surplus. $1,449,841 





“ACTUAL MARKET VALUE USED FOR ALL SECURITIES” 





*As of Dec. 31, 1920. 





Cash Capital $2,500,::00 


Marine Department 
Talbot, Bird & Co., Inc. 
General Marine Mana; :-rs 

63-65 Beaver Street 
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SELLS RAIN INSURA\CE 
IDEA TO JUDGE LANDIS 


(Continued from page i) 


representative to send his card into 
Judge Landis. “There is not « chance 
in the world of you seeing Judge Lap. 
dis,” was the response. “He is not look- 
ing at any cards. In fact, he has just 
to'd the baseball magnates that he will 
give them fifteen minutes to make up 
their minds whether they want him to 
rule baseball or whether they do not, 
as he wants absolute authority.” 
Talked Fast 

Gambles decided ‘to wait. At 320 
o’clock Judge Landis rushed out of the 
room and Mr. Gambles stopped him in 
the hall, recalled his engagement, 
apologized for being persistent and ap- 
pearing at such an unpropitious time, 
but begging for a chance to present his 
case. Landis took him by the arm, 
showed him into the meeting and said: 
“Gentlemen, here is an insurance man 
who desires to discuss a subject of 
great importance to the financial side 
of your business. It is now twenty-five 
minutes after three. I will give him 
five minutes in which to do this.” 

Mr. Gambles arose, said it was hard 
for him to discuss such an important 
matter in so limited a time, but told what 


was being done in insuring cricket 
matches abroad, made a few telling 
points about the weather hazard in 
baseball, and imvited the _ individual 


baseball owners to come to his room 
in the hotel where they could discuss 
the matter after the meeting. He then 
went downstairs, engaged a room inm- 
mediately across from the baseball con- 
ference, and sent for the hotel sign 
painter. He had one big notice painted 
asking the baseball managers to come 
to the room of the Eagle, Star & British 
Dominions, which. he had hung in the 
lobby, while another sign invited the 
baseba!l men to come in, ani this he 
placarded on front of his door. Be 
tween then and midnight, seven differ 
ent baseball club managers. including 
Dreyfus, of the Pittsburgh ‘cam, and 
Vick, of the Chicago Nationals, came 


in and Mr. Gambles sold the: the rain 
insurance idea. When th Chicago 
Cubs’ man said that none of the Cubs’ 
Saturday, Sunday or holiday ; .mes had 
been postponed by rain in 1920 Mr. 
Gambles cited the facts reg: jing 1919 
when several of these game* were not 
played on account of rain. 

One of the most interestin. contracts 
closed by the Eagle, Star & ‘ritish Do 
minions weather departmen: here was 
that of a contractor wh removed 
snow from the streets. The »xperience 
of the company as a ruil has been 


good, but in one local insta’ ¢ the loss 


mounted up. In that case  e proprie 
tor of a outdoor skating  X, insured 
his expenses of $25 a day 0: week days 
and $50 on Saturdays and ‘ © company 


has mai'ed him a check ev: \ day with 
the exception of four days. the winter 
being unusually mild and ‘hat being 
the number of days whe) 
been local skating. 


there has 
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Litigation On Sole 
Ownership Clause 


st. PAUL LOSES UNIQUE SUIT 





Hinged on Who Owned Bowling Alley 
n Third Avenue, New 
York City 





The ole ownership clause in a fire 
e policy figures in a case 


insura 
proug!. against the St. Paul Fire & Ma- 
rine )’ William R. Amann, of New 


york, » here an appeal was made from 
a judg ent of $3,223 on verdict for the 
plainti L’tigation started was to re- 
cover « ‘mages of fire to property of the 
plaint who was the lessee of the base- 
ment °d sub-basement only of prem- 
06 Third Avenue. The case was 


ises al 

prough’ to trial practically on one issue 
and th ‘ is whether bowling alleys were 
solely owned by- the plaintiff uncondi- 


tionally or whether they were the prop- 
erty 0: the owner of the building. 

The defendant claimed that the re- 
‘ the alleys would cause con- 


moval 

sideravlc damage to the building, it 
would cveatly impair the value of the 
alleys ‘.emselves and considerably de- 


stroy {oir usefulness, and that by rea- 
gon thereof they became part of the 
realty. A digest of the decision fol- 
lows: : 

Appellant contends thst upon the 
plaintii’’s own proof the defendant was 
entitled to a verdict as to the amount 
in controversy. The designation in the 
policy of insurance of bowling alleys 
as part of the chattels insured is limited 
and controlled by the provision which 
avoids the policy. If the bowling al- 
leys were not the plaintiff's property 
he sustained no loss, and the defendant 
incurred no liability. The question of 
the defendant’s liability for the bowling 
alleys in dispute depends upon whether 
they were the plaintiff's fixtures in 
trade or were attached to the realty 
under any agreement, either expressed 
or implied, between the landlord and 
the tenant (Lesser v. Rayner, 21 Misc., 
666.) The fact that the removal of the 
alleys would materially injure the build- 
ing must be deemed established in favor 
of the appellant (Debevoise v. Maple 
Ave. Const. Co., 228, N. U., 496.) The 
record presents numerous valid excep- 
tions on the part of the appellant to 
the exclusion of.expert testimony\which 
was competent in contradiction of the 
Plaintiff's proof as to the effect of a re- 
moval upon the alleys and the building. 

Respondent contends that the clause 
providing for the “sole ownership” has 
no application to this case (Phila. Tool 
Co. v. British-American Assur. Co., 20 
Ins. Law Journal, 566). The defendant 
is estopped from setting up the defense 
in question where, as here, the facts 
under which it relies were known to it 
when it issued its policy, and in so far 
as such facts would under other cir- 
cumstances constitute a defense, the 
defenda:t waived the alleged breach of 
its poli:y. The knowledge of Distel- 
hurst, ‘te counterman in the office of 
the def-ndant’s general manager, is at- 
tributa!, © to the defendant, acquired as 
it was in the course of his employment, 
and it ‘herefore follows that the de- 
fendant had knowledge of all of the ex- 


isting conditions so far as the property 
in ques‘ on was concerned, and having 
issued \e policy with that knowledge, 
it waiv:’ the objections upon which it 
how sec=s to invalidate its contract. 


8. J. Rosenblum for appellant; Wil- 
. Silison for respondent. 





FIRES OF ELECTRIC ORIGIN 
The » cords of the Society for Blec- 
velopment show that only 2.57 
Per cen’ of all fires in 1920 were due to 
f electricity and that most of 
these f--s were due to gross negli- 
sence. his is much lower than the per- 


Centage .ttributed to electricity in the 
report (° the National Board. 
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ORGANIZED 
1853 


CASH CAPITAL 
$6,000,000 





“What America needs to do is stop 
talking about how bad things are 
today and start making them better 


tomorrow.” 


—Nicholas. Murray Butler to The Insurance 
Society of New York, February 25th, 1921. 


Good old-American optimism, plus 
the “foresight” that is the guiding 
star of insurance, should do it. 





THE HOME 


NEW YORK 


ELBRIDGE G. SNOW, President 


56 Cedar Street, New York 





Aircraft, Automobile (Complete Cover in Combination Policy) 
Crop Investment, Earthquake, Explosion, Fire and Lightning, 
Flood, Hail, Marine (Inland and Ocean), Parcel Post, Profits 
and Commissions, Registered Mail, Rents, Rental Values, Riot 
and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 





STRENGTH REPUTATION SERVICE 
































Seventy-five At 
Albany Conference 


AGENTS TO MEET AGAIN IN MAY 





Discuss Commissions, Forms, Agency 
Qualification, Banks and Mutual 
and Reciprocal Competition 





The New York State Association of 
Local Insurance Agents held its annual 
mid-winter conference in the Albany 
Fire Preventives’ headquarters in Al- 
bany last week, about seventy-five mem- 
bers being present. An afternoon was 
devoted to a genera! discussion of prob- 
lems in the fire insurance business. 

The annual convention of the associa- 
tion will be held on May 18, 19 and 20 
at Syracuse. 

E..H. Warner, chairman of the com- 
pany conference committee, submitted 
a draft of the proposed “Standard for 
Companies.” 


The question of hastening the re- 
rating of the state by giving to the Un- 
derwriters’ Association of New York 
State adequate office and field help was 
referred to the company conference 
committee. 

Discussion regarding the commissions 
showed the membership in sympathy 
with 20 per cent flat and 5 per cent 
contingent in all territory where pres- 
ent 15, 20 and 25 per cent commissions 
prevail. 

Other matters referred to appropriate 
committees for action were the agita- 
tion for more power to agents to help 
them combat mutual competition in 
compensation and automobile casualty 
lines; looking into the specific needs of 
the small town agent and determining 
what the association could do to aid 
him; determining the present status of 
the cut-rate fire situation and dealing 
with the proposed Donaldson agents 
and brokers qualification law. 

The chief activities of the association 
at present are these: Devising plans 
with company conference committees 
to check the inroads of the mutuals and 
reciprocals on compensation and auto- 
mobile; standing out against the further 
extension of the bank agency system; 
presenting to the Eastern Union the 
reason and necessity for a commission 
revision; correcting, through proper 
channels, fire insurance forms not suit- 
ed to the public necessity; co-operating 
with companies, brokers’ associations 
and the insurance department for a re- 
vision of agents’ and brokers’ qualifica- 
tion laws, making agents’ and brokers’ 
licenses difficult to obtain by those not 
qualified; forming insurance agents’ 
clubs or boards in unorganized communi- 
ties to bring agents into closer harmony 
and more progressive relationship; ap- 
pointing committees of insurance ex- 
perts with power to act for members in 
matters of dispute between rating bu- 
reaus, insurance departments and com- 


. panies; forcing publication of the rate- 


making methods of non-association fire 
companies, as the result of which 
twenty-seven companies have already 
signed a memorandum and filed it with 
the Insurance Department, agreeing to 
accept the rvles ard rates of all bu- 
reaus on March 1, 1923. 

At noon, previous to the meeting, W. 
L. Austin, of Austin & Co., Albany, en- 
tertained the executive committee at 
luncheon in the Fort Orange Club. 
Superintendent of Insurance Jesse S. 
Phillips and Mr. Merrigold of the Insur- 
ance Department were present. 

The executive committee consists of 
the following: President, F. V. Bruns, 
Syracuse; Vice-President, Frank L. 
Gardner, Poughkeepsie; A. C. Edwards, 
Sayville; Henry A. Carey, Ithaca; Ed- 
ward L. Haskell, Oneida; Secretary, 
Eugene A. Beach, Syracuse; S. Carlisle 
Goodrich, Newburgh; R. F. Gilmour, 
Schenectady; E. S. Hawley, Buffalo; 
Glenn H. Johnson, Syracuse; Charles 
A. Porth, Albany; Carroll Keeton, Bl- 
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mira; James W. Townsend, Glen Cove; 
E. Paul Schaefer, Mount Kisco; E. C. 
Cooper, Watkins; E. H. Warner, Buffa- 
lo; William H. Murray, Hornell; W. L. 
Pelton, Olean; W. Clarke Bagg, Utica; 
A. T. Matthews, Watertown; Ben D. 
Wright, Lockport; Edward T. Elis, 
Niagara Falls, and Gilbert T. Amsden, 
Rochester. 
Praise Phillips 

At the meeting the following letter 
was prepared and sent to Governor 
Mil‘er by the New York Association: 


On July first next, the term of Jesse S. 
Phillips, Superintendent of Insurance of the 
State of New York expires, and the members 
of this Association respectfully request you to 
reappoint him to the place he has filled so well. 

During the tenure of his office, Mr. Phillips 
has proved a most intelligent student of the 
business of insurance, eminently fair in his 
rulings,” judicial and temperate in all his acts. 
He has imprezsed all who have come in con- 
tact with him as a most unusual figure, and 
should, as has been rumored, private enterprise 
secure his services from the State, his removal 
would be a serious loss to the State. ~ 

This Association represents in its personnel, 
individuals placing for the public, approximate- 
ly eighty per cent of the fire and casualty in- 


surauice written in stock insurance companies | 


in this State, and we have had considerable 
opportunity to observe the rare quality of mind 
and fine ability of the Superintendent. 

May we bespeak your co-operation in retain- 
ing in the service of the State a publit servant 
whom we can not afford to lose? 











Who’s Who 
With the 


Examiners 



































E. H. Ulrich, of the Pacific Fire, is 
examiner for some of the middle states. 
He broke into the insurance business 
by way of the Sanborn Map Co., after 
which he spent several years with the 
Yorkshire, becoming an examiner. 





Eustace E. Yuells, of the Pacific, has 
had unusual variety of experience and 
knows the fire business from the view- 
points of the broker, agent and under- 
writer. During the war he was com- 
missioned as first lieutenant. 

Outside of.insurance Mr. Yuells is a 
very successful poultry fancier. Two 
years ago in competition with all the 
eastern United States and some foreign 
countries he won four out of the ten 
first prizes for pigeons, with only five 
entries. 





John L. Seeber, chief counterman 
with the Great American, is a specialist 
in forms of use and occupancy. He has 
been with the company fourteen years 
and was formerly with a local agency. 





Harry S. Adams, over twenty years 
with the Great American, is counterman 
in the city department. He started in 
the printing department, and after be- 
coming head of the filing department 
and head of the mailing department, 
was put in charge of the Brooklyn de- 
partment. 





Emil Hirsch, of the city department 
of the Great American, was formerly 
with the Great American’s Brooklyn ag- 
ent and, for a time, with J. M. Donald. 


William Lauder, for eighteen years 


with the Great American, and now coun- 
terman in the city department, has been 
in many departments of the company. 
He is town clerk of Amityville, L. L 





Walter O. Lincoln, chief inspector and 
assistant underwriter inthe local de- 
partment of the Great American, is co- 
author with C. C. Dominge, of Fire In- 
surance Inspection & Underwriting. 





Thomas F. Myring is chief examiner 
and assistant to the general agent in 
the special risk department of the At- 
las. Formerly he was chief clerk of 
the sprinkler department of the Conti- 
nental. 





Charles T. Henry, examiner in the 
special risk department of the Atlas, 
came from the Merchants Fire, where 
his field was the West and South. Pre- 
vious to that he was with the Fidelity- 
Phenix. 





William A. Schmidt was assistant ex- 
aminer in the Sun before going with the 
Southern department of the Atlas. Mr. 
Schmidt is one of the organizers of the 
Examiners’ association, having had con- 
siderable previous experience in mat- 
ters of this sort. As vice-president of 
the Royal Athletic Club, where he is 
remembered as a cross country runner, 
he used to preside over meetings of 
large membership. 


BIG FIELD FOR AUTO RISKS 
(By Cross-Atlantic) 

F. Moreby, speaking before the Cor- 
poration of Insurance Brokers in Lon- 
don, said there was an enormous future 
for motor insurance which would be 
profitable alike to the agents, brokers, 
and the companiés in the increased use 
of the motor for the haulage and dis- 
tribution of goods now imminent. The 
future, he said, lay with the railless 
lorry and car, and insurance brokers 
and companies would find it to their 
interest to encourage and assist the 
change as they had helped by their 
policies to develop the motor-car itself 
in its early and difficult days when 
accidents were costly and numerous. 








TO OPEN IN CANADA 

The Hail Audit and Statistical Bu- 
reau, of Chicago, which handles the hail 
business of the Aetna, North America 
and Springfield, has arranged to open 
an office in Canada, with headquarters 
at Regina, Sask. A. K. Olive, who has 
been with the farm department of the 
Canadian Pacific Railroad, will have 
charge of the new office. 





BROKERS- 


Representative 


A combination of real S-E-R-V-1-C-E. 
Boston - Royal - Orient - Hartford - Cont.- 
Fire Assoc.-Phoex. of H.-No. Bri. & M.- 
Prov. Wash. - Northern - Agric.-G. Falls- 
Niag.-Great Am.-Home. 


CLINTON J. AYRES 


ere eseeee Willard S. Brown & Co. ....... New York, N. Y. 
70 Main Street Pace t rete 0222 — A Ne RS ES. San eee Cal 
-VIRGINIA  ..cesseees Bry BM. BOO © ses cdeieccccscescs G SN. G 
SARANAC LAKE, N. Y. SOUTHEASTERN _ ......c-seeeeee- Dargan & Turner ........ss.eeee0s Atlanta, Go. 
LA. & MISSISSIPPI ............ James: TW. Ma. weckiiconesvcndesvies New Orleans, La 
=S—_ === 
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FIRE | 
RE-INSURANCE | 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 


New York New York 














National Fire Insurance Company | 
. OF HARTFORD, CONN. 


Statement January 1, 1920, to New York Insurance Department 


LIABILITIES 
ee re rr 
Funds reserved to meet all Liabilities, Re-insurance Reserve, eaeneneae 
e iain aa tccceccdibccesoceedeshavddbvas 13:440,443.33 
Unsettied Losses and Other Claims.................cccccecece 25725,042.04 
Net Surplus over Capital and Liabilities... -/ 2. 112°°°222223°°°: 6,057,578.23 
Total Assets January 1, 1920................ $24,723,963.60 


H. A. Smith, President F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
G. H. Tryon, Vice-President 5S. T. Maxwell, Secretary F. B. Seymour, Treasurer 

















SURPLUS TO POLICYHOLDERS...........$8,557,578.23 
INSURANCE CO., LTD. 
OF YORK, ENGLAND 


THE YORKSHIRE ‘vous.’ exc 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 
és TRO, Unind Gates Maaegeen, EaataGT B. DOLD 
@ Managers. : ? iting Mgr. 
FRAND § OWPRTEN Asst. Manager. Y FY WANVIG. Branch Secceraty, 
Assets, $2,144,572.0 


Surplus, $1,023,46°.75 
DEPARTMENT MANAGERS: 




















Think of the laborious task of mentally figuring the unearned premiums on 100,000 items of 2 
insurance schedule, compared to the Barrett System of machine figuring. We often wonder © h) 
some companies think they are saving money by doing this work themselves. We complete the 
checking registers, figuring net retention, and unearned premiums, preparing schedule and rec 
_ ulation for final settlement. 
Our policy writing department checks rates, on applications, figures, and types policies, forms 


nominal cost. 
We install figuring systems and supply trained operators. 
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Am: rican Equitable~Assur. Co. 
Ban ers & Shippers 

Dela. vare Underwriters 

Eac ec, Star & British Dominions 


INCORPORATED 


INSURANCE AND REAL ESTATE 
BUFFALO, N. Y. 


Ofi-r facilities for writing large lines in Buffalo, N. Y., 
--, including INSPECTION and ENGINEERING SERVICE. 


We are agents for 


Phenix of Paris 


General Agents Erie and Niagara Counties For 
Norwich Union Indemnity Co. 





PAN) 


terri- 


London & Lancashire 
Mechanics & Traders 
Norwich Union 

New Jersey 




















ROSSIA INSURANCE COMPANY 
OF AMERICA 


FIRE REASSURANCE COMPANY 
OF NEW YORK 


AMERICAN FIRE INSURANCE 


CORPORATION 
OF NEW YORK 


UNION RESERVE INSURANCE CO. 
OF NEW YORK 


REINSURANCE 
HARTFORD, CONNECTICUT 


























Sails on Last Leg of 
Thirteen Months’ Trip 
YORKS H MAN’S 


IRE TRAVELS 





BE. For-ter Hayward Spent Year in 
Scuth and Central America 
and West Indies 





BE. Forster Hayward, of the York- 
shire, sailed for Europe a few days ago 
after spending thirteen months in the 
western hemisphere. His New York 
trip was cut short two days by being 
held in the harbor at Quarantine be- 
cause of an illness on board ship. He 


accompanied Manager Ernest E. Boyd, 
of the Yorkshire, to the banquet of the 
Insurance Society of New York on Fri- 
day night at the Astor, his first Ameri- 
can dinner of the sort. While there he 


met Howard P. Moore, manager of the 
American Foreign Insurance Associa- 
tion, and a number of other eye 
men. 1, 

Mr. Hayward left London in Jausaty, 
1920; went to Argentine and- then to 
Rio, He returned to Argentine, crossed 
the Andes, went up to the West coast 
of South America, visited Central Amer- 
ica, Panama Canal and a number of the 
islands of the West Indies. He spent 
considerable time in Porto Rico where 
there have been’ some heavy losses, 
but because of the tremendous increase 
in values and the additional insurance 
written the losses will not make such 
a perceptible difference in the loss per- 
centage table. During the war, a num- 
ber of enterprising agents of Porto Rico 


induced property owners who had not 
heretofore taken out insurance to in- 
sure their properties. The principal 
values in Porto Rico, of course, are 
sugar aud tobacco. South America is 
progressing in an industrial way and 

































National Liberty 


INSURANCE COMPANY 
OF AERICA : 


(ncapors.ed Under the Laws of the 
ite of New York in 1859 


Staicment, January 1, 1920 
io. * Bae seeeee-$ 1,000,000.00 


secsmcece 10,76 37 
ub 28, "incl ee 












tal tecceseeee 7,688,698.89 
Net Su plus ........ 8,109,647.98 
Urpius to Policy 

Holders .. cake ous 4,109,647.98 










WNT SIXTH t AVENUE, Cet dist Street, 








the Yorkshire.man enjoyed his visit to 
all these countries. 

Before the war, Mr. Hay ward was 
manager of the Yorkshire at Strassburg 
in Alsace. The insurance situation 
there has for a great many years been 
very much mixed up. In 1870 the 
French companies were thrown out by 
the Germans. Finally, the British com- 
panies entered and later the French 
companies. Then along came the great 
war and all the French companies went 
out again. While the British compa- 
nies, of course, had to retire too, some 
turned over their business to local rep- 
resentatives, some of whom were Ger- 
mans. Now the French have Alsace 
again, but because of re-insurance ar- 
rangements and the fact that the busi- 
ness is for long terms, five or ten years, 
there are numerous complications. 





WINNING A POSITION 





Copy of Advice To Clerks on Bulletin 
Board of Niagara Fire Insur- 
ance Co. 





President Lane offers this common- 
sense advice to clerks of the Niagara. 
It is on the Company’s bulletin board: 

Do your day’s work every day. 

Strive for 100 per cent efficiency. 

Obey orders and regulations cheer- 
fully, honestly and congenially. 

Do your full duty on time a'l the time. 

ot Wasa sina self-constraint and self-de- 
nial. 

Be considerate of others; be helpful 
and cheerful and courteous. 

Don't be a drifter, a rover. 
aim. 

Follow these principles steadily. Be 
patient. 


Have an 





GUESTS AT BROOKLYN DINNER 

The Brooklyn Brokers will have 
Superintendent Jesse S. Phillips and 
William B. Mann, superintendent of ag- 
encies of the Ocean, as speakers at 
their annual dinner March 10. 


Tax Some Business, 
But Some Not Taxed 


CONFER 





OVER SECTION 34 





Mix-up Over Insurance Taxation Re- 
sults in Talks With Mr. Deutsch- 
berger of Department 





Section 34 of the New York Insur- 
ance act—dealing with taxation—is 
causing more annoyance to companies 
than any act on the books, and has re- 
sulted in a number of conferences at 
the insurance department with Head 
Company Examiner Deutschberger. 

Among those seen at the conferences 
were Messrs. J. H. Doyle, National 
Board of Fire Underwriters; David 
Rumsey, insurance counsel; Daniel F. 
Gordon, re-insurance man; and James 
J. Hoey, Continental. 

Nobody seems able to make head or 
tail of the statute. 

Some premiums are taxed and some 


are not taxed. There is complaint, for 
instance, about automobile premium 


_ taxation, as some of this business writ- 


ten by a certain type of company es- 
capes. 


NEW YORK STATED DEPARTMENT ~ 


TO WRITE FIRE BUSINESS, 


Decision of Some of Automobile Special- 
ty Companies Operating in 
Middle West 





Several automobile specialty compa- 
nies operating in the Middle West have 
decided to start writing general fire 
lines as a result of the slump in the 
automobile business. 

The Automotive, of Mason City, Ia., 
which has written a big volume of auto- 
mobile business, is the latest to make 


that move. Its charter already author- 
ized the writing of fire lines, so that no 
change along that line will be neces- 
sary. The Inter-State Automobile, of 
Rock Rapids, [a., another prominent 
western specialty company, last week 


announced its decision to write general 
fire business. 





WOULD UPSET RAMSEY ACT 





Bill in New Jersey Legis'ature For Re- 





peal of Present Rating 
System 
A bill has been introduced in the 
New Jersey Legislature by Senator 
Simpson of Hudson County which 
-would repeal the Ramsey Act, under 
which rating is regulated ‘and which 
has given widespread satisfaction. 
There is widespread opposition in the 


state to the repeal of the Ramsey Act. 


ane ie! 
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SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA, wor 
ALLEMANNIA FIRE INSURANCE CO. OF, PITTSBURGH, PA 
CAPITAL FIRE INSURANCE CO,OF CONCORD, N.H;} © © 


GEORGIA HOME INSURANCE CO) OF GOLUMBUS, GA.) 
UNITED AMERICAN INSURANCE CO. OF PITTSBURGH, PRY: 


PERCY: B. DUTTON, Manager, ROCHESTER 











CENTRAL FIRE OFFICE, Inc., 


FIRE---STRIKE---CIVIL COMMOTION---RIOT---SPRINKLER LEAKAGE~-AUTOMOBILE 
Risks accepted throughout UNITED STATES—CANADA—PORTO RICO—CUBA 


American Equitable Assurance os of New York 


Knickerbocker Insurance Co., of 


General Agents for Metropolitan District 
Millers National Insurance Co., Chicago, II. 
Importers & Exporters Insurance Co., of New York 
Colonial Assurance Co., of New York 





General Agents for Above Territory 
New York 





Merchants Underwriters, of New York 
Millers Mutual Fire Insurance Association of Alton, Ill. 


Brooklyn Branch 
151-153 Montague St. 


Head Office 
New Jersey Branch Chicago Branch 
34 Clinton St. 80 Maiden Lane semen thiihens 
Newark, New Jersey New York City : wan ” 


Manufacturers Insurance Co., of America 
Great Lakes Insurance Co., Chicago 


Brocklyn and Long Island City Agents 
London & Scottish Assurance Co., London, Eng. 
Underwriters at American Lloyds 
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AGENCY 
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New York State Fire Premiums 


And Losses For 1920 






























Company Net Prem. 
CPP cos beers $1,836,075 
Allemannia ............ 218,148 
ey ee eee oe 318,039 
American, N. J. ....... 609,906 
RE a” ath & Wren tna.s oe 309,688 
"o . BRASRASe 475,613 
BC Ge Clessnateos shes 468,907 
Baltica ..... 151,332 
Bankers & S. .......... 273,533 
BNL sD jala'e's ores 4.0 d o6 680,572 
eG MUM” a ps tes voctes 238,469 
Do. o's Paletises 6 bs 238,055 
eS Wee eee 369,082 
SS US ee = 67,490 
eC Saree ee 126,314 
Camden Be en 515,664 
i ER 25,500 
ED yn ee eew ess ouws 176,694 
ERE Pe es ae 229,141 
City of New York...... 287,620 
Oe Re eee 107,550 
Columbia, N. J. ...:.... 179,851 
Columbian Nat. ....... 114,364 
Commonwealth ........ 331,442 
CNDOUGEE. ai obank 6oouue 378,568 
Continental ../......65 2,813,027 
ETRE ee 36,569 
7 RG ee ay ae 94,452 
Dehuque 2... cc sccoce 298,035 
DAME Sula 6.5140 Oey aarere 08 92,370 
Fidelity-Phe. .......... 2,036,851 
NE OIL a 5a ols wi onl 871,536 
Firemen’s Fund ....... 1,592,225 
oe ee ee SE 645,980 
Fire Reassur. ......... 411,631 
(ye eee er 680,119 
RENEE Als. ¢ Gie-wis'> cectarh sie 155,007 
Girard UN. atelee w bb wide es 229,789 
CO PS 86 80 6 o ko > 0.04 695,270 
ON OL Serr 2,147,239 
Globe Nat. 141,150 
Granite Stat AF 59,780 
Great Amer. 2,468,746 
Hamilton 98,207 


541,902 


2,702,677 


Hanover 
Hartford Guess ocees ce 
Hawkeye, Des Moines 


x OR ee ee ree 43,695 
Pe Ae eyecstsccdd 39,882 
Se ee eee rere | Ue 
paomne FB. Me eves ove 652,634 
BeNOR ic als dig th Wace oe 183,067 
Imperial Assur. ........ 190,941 
BOGUORFERD ccc cnscc evsise 56,997 
Ins. Co. of N. A....... 1,763,215 
Fae, Go., S Of Pek. ccc 281,867 
London & Lance. ....... 451,104 


London & Scot. ....... 142,589 
Marquette Nat. .. “y 5 
Mass, F. & M.. 


Mechanics ..... 














Oe er aa 323,172 
Merchants ............. 596,647 
Michigan F. & M....... 171,080 
Milwaukee Mech. ...... 421,702 
Minneapolis F. & M.... 60,760 
Pee eer 1,164,805 
PEO A Theis Vaia-die cle'slewidine 367,081 
National Union ....... 277,529 
SUOMUEEE ocd ance Venceses 403,023 
New Hampshire ....... 471,369 
New Zealand .......... 148,736 
III a seh a 020 ong: 0) on8 lel 1,543,731 
North: .B. & Me i ai 3. 1,520,941 
Northern Assurance -.. 667,145 
Northern, N. Y. ....... 164,394 
North River ..........- 870,123 
Northwestern Nat'l .... 422,712 
Northwestern F. & M... 19,092 
Norwich Union : 565,536 
6 ES Ne eer 200,263 
CEM 665 oc cos 0.0 Selves es 246,728 
EMRE andi s tees as teh’ 484,828 
i | ee rereres Pre 279,429 
Pennsylvania .......... 811,574 
is. why 269,409 
Phenix, Paris .......<«. 124,522 
Phoenix, Eng. ......... 697,177 
ie ee 130,162 
yA ye ee 625,076 
CN Oe ion tin 44 d,s obit 844,282 
Rhode Island .......... 244,743 
Magen os cc cee ces 204,198 
a =e eee 1,562,921 
St-raul Po & Me. eee 589,923 
Scand.-Amer. 231,205 
Scattish: U. & N.......- 596,082 
WM ob ok d4-b betes Ce 275,680 
Springfield F. & M...... 891,624 
Beer ee 96,347 
OE i errr oes 106,440 
Sewpveaant:..6 0.58. ei 270,687 
Se 167,313 
NS i's'>c0 ce ku binwen 147,112 
Se te 398,876 


Net Losses 
Incurr ed 
$837,845 
96,795 
120,636 
303,043 
127,635 
164,366 
214,713 
42,120 
153,241 
405,643 
163,280 
119,798 
190,372 
12,919 
89,116 
253,983 
27,125 

97 307 
85,883 
239,477 
54,274 
34,020 
74,717 
135,207 
187,210 
1,014,076 
11,420 
61,869 
135,308 
35,263 
805,449 
450,181 
864,281 
282,924 
298,693 
354,905 
90,176 
135,221 
283,049 
1,367,577 
52,601 
41,231 
1,053,885 


20,137 
20,599 
2,336,589 
476,529 
78,538 
69,254 
61,623 
775,412 
172,511 
157,892 
77,939 
90,514 
67,921 
63,095 
151,621 
211,822 
85,801 
206,201 
45,488 
449,018 
147,868 
137,987 
179,552 
194,042 


220,101 


Net Losses 


Company Net Prem. Incurred 
Was, Pagis, § s.<03 vos dc 118,925 68,585 
United-American ....... 92,273 41,705 
Umited Fite’ «..4.....-6 156,028 109,272 
United States ......... 1,161,858 482,111 
Virginia Fire & Marine. 165,669 100,133 
Westchester .......0++ 898,629 362,981 
Western Assur. ....... 309,137 180,113 





MARYLAND LICENSES 





Agents or Brokers Licensed For One 
Company Can’t Take Pay For Busi- 
ness Placed With Others 





A license issued to an agent or solici- 
tor of but one company by the State 
of Mary’and makes the agent or broker 
responsible for him and makes him 
responsible to the company. 

Under such a license issued for one 
company, the holder thereof is not en- 
titled to any compensation whatever 
for business placed with any other in- 
surance company, unless he holds some 
other form of license that would qualify 
him to receive compensation, says Wil- 
son L. Coudon, deputy insurance com- 
missioner of Maryland, writing in “The 
Baltimore Underwriter.” He has no 


right to deal with any broker in insur- ° 


ance, nor to be dealt with by any 
broker, agent, or insurance company, 
unless all parties to the transaction are 
properly licensed. The allowing ot 
compensation to any party not qualified 
te receive same by virtue of being li- 
censed, subjects all parties to the trans- 
action to liability of having their li- 
censes revoked and of being prosecuted 
for violation of the law. 

“From reports or rumors more or less 
current, this feature of the law does 
not seem to be thoroughly understood, 
and it is a feature that it wi'l be well 
for all agents, solicitors or brokers to 
take heed of, as well as insurance com- 
panies, for I am told that there is a 
determined movement on foot on the 
part of some of the offices of this State 
who pay heavy fees for brokerage privi- 
leges to put an end to the usurpation 
of these privileges by agents who want 
to enjoy them without paying for them. 
and that such violations of the law will 
be broughi to the attention of the In- 
surance Commissioner,” Mr. Coudon 
sounds warning. 





ANY SUGGESTIONS? 

The Examining Underwriters’ Asso- 
ciation of New York is casting about 
for economical means by which it may 
afford to its members experience in 
making inspections. Group inspections 
were originally planned, but are not 
considered feasible in view of the large 
membership of the association. Accord- 
ing to John E. Curtis, president, talk- 
ing on this subject at a recent meeting, 
the cost to companies of educating an 
inspector is from $500 to $1,000. -The 
best proposition received so far, said 
Mr. Curtis, is an offer from an ex- 
perienced man to train the examiners 
for a tuition fee of $2 a day over a 
period of two months or $1.50 a day 
over a period o: three months. 





Fred. Ermisch, who has been with the 
Home Insurance Company for the past 
fifteen years, has been elected assistant 
secretary of the City of New York. 





Home Office: Squire Building, Eighty-one John St. 


in-Fact. 


LIBERTY UNDERWRITERS OF NEW YO K 


Underwriters Subscriptions $525,00: 00 


Local Agents with limited facilities can inc: ase 
their underwriting capacity to a considerable «ent 
by communicating with Squire Co., Inc., Atto: ey- 
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C. M. LOWRIE, Pres. 
JOS. WINGERSON, Sec’y. 


Wood-Fourth Insurance Agency 
GENERAL AGENTS 


ARROTT BUILDING, PITTSBURGH, PA. 
H. A. LOGUE 


Chairman 
EDW. A. LOGUE, Vice-Pres. 
H. C. NIEHAUS, Treas 





























Managers— 
Cc. P. Campbell Agency 1969 
Walter Morris’ Sons 1874 
Ammon & White 1890 
Little & McClure i 
Underhill & McClure 1919 











Underhill & McClure 


General Agents 
Pittsburgh, Pa. oo og 





Representing— 


Home Fire and Marine 
Phoenix 

London & Lancashire 
Orient 

City of New York 
Great Lakes F 



















GREETINGS 

















Assistant Managers: 
E. T. CAIRNS 
C. R. PERKINS 





To Our Agents and Other Friends 


On the threshold of the new year it is natural th 
we should all take stock of our possessions. 


In the inventory of our assets we place first of all 
the good will of our agents and friends, even thouvh 
we cannot include any figures therefor in our anny.tl 
statement. 


We hope our agents and friends regard with equa! 
satisfaction their relations with us. 


To all we extend Greetings of the Season and heariy 
good wishes; may the new year cement more firn'y 
the bond of friendliness, co-operation and goodw |. 


North British & Mercanti 2 


Insurance Company, Ltd. 
CECIL F. SHALLCROSS, Manager 


W. T. ALLEY 
C. E. CASE 


R. P. BARBOUR, Secretary 
76 William St., < . . 


NEW YC :K 
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THE M AN: E. J. Delfraisse, of the OQ RS 
e Music Company, says: 
“The Dictaphone is a blessing. Its loss would be a 
K calamity. For ten years it has been an indispensable 
J part of our organization, growing in favor and number. 
' Thirty Dictaphones in our Chicago and New York 
offices add hours to our days in service and years to 
our lives in comfort.” 
00 
ase 
ent 
ey- 
an r j ‘] j E ( IR « Miss Adele L. Kane, of the 
¢e ORS Music Company, says: 
cy 
**No more last-minute rush for me. I get a good part 
A. of the letters written while the boss is still dictating. 
That’s easier, and there’s less possibility of errors than 
m when transcribing is crowded into the late afternoon. 
I like The Dictaphone.” 
THE BUSINESS: 
* 
The Q RS Music Company reports: 
That in their business as the world’s largest 
manufacturer of music rolls they use thirty 
Dictaphones in various departments. They 
have found The Dictaphone invaluable for 
general correspondence and inter-office com- 
munication. Letter production has been 
speeded up and cost reduced. . 
e os 7 oe 
Will YOU Profit by Their Experience? 
; ° , “The Manat the Desk,” which tells about many 
Se nd f or this b ooklet * other business and professional people and 4 
their experiences with The Dictaphone, how it has helped them to success. For girls - 
there is a special magazine, “9 to 5””—for and about ambitious girls who have made y 
the'r way rapidly through the help of The Dictaphone. Complimentary copies of 
either booklet sent on request. Use the coupon. ves 
THE DICTAPHONE, Woolworth Building, New York City ba ie 
Canadian Branch: 347 W. Adelaide St., Toronto fe ye. 
Branches in all principal cities y ee) |. THE DICTAPHONE ae ye 
elie : | Woolworth Building, New York City 
‘‘The Shortest Route to the Mail-Chute’”’ ra: | Bch Bay wd cipro oer 
° a Mong om at the Desk.” } Chast: posttest 
r ‘i Pes 7 Name_ RESIS en 
| 6 RE eee J = 
= ati. ” Address 
nog 0.8. 8. _ 





Cap SOL aaa a eae epg oe 





State 
















20 


THE EASTERN 


UNDERWRITER 


March 4, 199) 





Dominion of Canada 
Model Policy Act 


DISCUSSED BY WM. J. BALFE 





Meaning of “Material Change in Risk”; 
Effect of Chattel Mortgages 
on Policies 





The suggested model fire insurance 
policy act, provisionally approved by 
the Conference of the Commissioners of 
the several Provinces of Canada at their 
last annual meeting, embodies a set of 
statutory conditions which are recom- 
mended for uniform adoption through- 
out the Dominion. These conditions do 
not upon examination appear to differ 
in material respect with one or two im- 
portant exceptions, from the present 
statutory conditions of Ontario—or 
from those of the other provinces for 
that matter. There ‘s, however, some 
considerable change in phraseology; 
some of the sections are placed in dif- 
ferent and perhaps more logical order; 
a few amendments made and conditions 
added—so far at least as comparison 
with the Ontario form is concerned. 

In discussing prohibited classes W. J. 
Balfe, a Toronto adjuster, says in ‘“Ca- 
nadian Insurance”: “A property having 
become vacant, or unoccupied is in 
most cases a highiy undesirable risk, 
particularly where it is not under pub- 
lic protection and the immediate sur- 
veillance of the owner; and yet there 
is no assurance that this would be held 
by a court to be a ‘material’ change. 
The suggested new policy purposes 
remedying this defect but the great ma- 
jority of companies regard the negotia- 
tion of a chattel mortgage, for instance, 
as bringing the risk into the ‘absolutely 
prohibited’ class, yet they have no as- 


surance that this will be held to be 
material. This also applies to a busi- 
ness having gone into the hands of a 
receiver or liquidator, to a plant shut 
down indefinitely, to changes in process, 
and to several other conditions which 
might be cited, while some companies 
regard even real property in respect to 
which mortgage foreclosure proceedings 
have been commenced as an undesir- 
able hazard, particularly if the insur- 
ance is greater than the amount likely 
to be realized at forced sale. The most 
important of these changes which af- 
fect the desirability of the risk and ser- 
iously alter the conditions upon which 
the company assumed it—and which 
could be limited to half a dozen or so— 
could be incorporated in a section not 
half the length of that which at pres- 
ent encumbers the policy to no effect. 
If the words ‘material to the risk’ are 
effective in maintaining the integrity 
of the contract and protecting the com- 
panies, why is it necessary to incor- 
porate special sections dealing with 
other insurance without notice, assign- 
ment, vacancy or any other condition 
increasing the hazard? I think the an- 
swer to this question must be that it 
should not be necessary if these words 
were sufficient, and since the incorpora- 
tion of special sections denote they are 
not sufficient, why not also specia ly in- 
clude other conditions which affect the 
contract and the risk just as seriously?” 





CHANGES NAME TO LA SALLE 

The Liberty National Fire of New 
Orleans, La., has changed its name to 
the La Salle Fire and increased its cap- 
ital to $750,000. The present capital is 
$429,720 and net surplus $114,868. The 
company will also extend its operations, 


‘entering New York, New Jersey, Penn- 


sylvania, California, Washington and 
Oregon. H. H. Rimington, managing 
underwriter of the company, is a former 
Ohio field man and is well _known 
among insurance men in the north and 
east. 


Blue Goose Flight 
Held in Newark 


SIXTY GOSLINGS APPEAR 





But Main Question Is, Will Blue Goose 
Buy Special Agent Calhoun 
New Suit? 





The dinner of the Blue Goose held in 
Newark on Tuesday night was a double- 
barrelled success. Talking was con- 


fined to Hugh R. Loudon, United States 
manager of the Liverpool & London & 
Globe; W. E. Mallalieu, general man- 
ager of the National Board of Fire Un- 
derwriters; and Carroll L. De Witt, as- 
sistant United States manager of Fred 
S. James & Co. Sixty goslings were 
admitted to membership. Everybody 
had a chance to see the new auditorium 
of the Liverpool & London & Globe and 
Globe Indemnity Building, a perfect in- 
surance structure. 

Among the new members who had 
their first flight in Newark are J. B. 
Kremer, Elmer C. Cary, R. C. Chris- 
topher, Jr., D. N. Iverson, and E. U. 
Dixon, of the Liverpool & London & 
Globe; Vincent P. Wyatt,John A. Camp- 
bell, E. C. Decker and William Millar, 
of the Home; Maurice E. Smith, of 
Fred S. James & Company; James 
Gaukrodger, of the Commercial: Union; 
C. C. Cleaves, of the North British & 
Mercantile; C. E. Titsworth, Richard 
Steadman and P. A. Gregory, of -the 
Newark Fire; 8S. A. Calhoun, of the 
Norwich Union; and Myles Walsh, of 
the Niagara. 

The most hilarious initiations were 
those of Messrs. Kremer, Calhoun and 
Walsh. Mr. Calhoun, who is a special 
agent, is contemplating whether or not 
to send a bill to the Blue Goose for 
the purchase of a new suit of clothes, 
the one he wore on the night of the 
initiation having shrunk as it was not 
built for pond immersion purposes. 


Agents Fall Down Hard 
On Sideline Produc: ion 


NEGLECT OF OPPORTUN 'Igs 





Sprinkler Leakage, Tourist Ba rage, 
Registered Mail Business Sm; '!: 
a Few Exceptions 





Only a mere casual glance the 
sideliners is needed to see that ag- 
ents of America fell down hard on ‘hese 
specialties during 1920. This lies 
to everything except motor ve’ icles 
written all over the country an. hail 
and windstorm written largely the 
West and South. 

When it comes to sprinkler le: :age, 
tourist baggage, registered mai! and 
similar lines, the manner in whi: ag- 
ents ignored these indicates a wide. 
spread neglect of opportunities. \lany 
of the companies did not averice qa 
dollar premium per agent for soijie of 


these lines. 
Here is one case where agen‘; can 
get busy and build up falling incomes. 





MARYLAND ASSOCIATION MEETS 
At a meeting of the Maryland Asgo- 


ciation of Insurance Agents heli last 
week at the Southern Hotel, it was de- 
cided to send three delegates t» the 


mid-winter meeting of the National As- 
sociation of Insurance Agents to be held 
shortly in Cincinnati. The delegation 
will: be composed of one county agent 
and two city agents. 





REFUSE TO WRITE EXPLOSION 


The acrimonious controversies which 
have developed in Chicago over rent in- 
creases and the “tenants’ strikes” which 
have been declared in some of the 
large apartment buildings have result- 
ed in some companies refusing to write 
explosion insurance on apartments, or 
at least to make a very careful scrutiny 


of every such risk before a policy is 
written. 
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COLUMBIA 


Insurance Co., New Jersey 


Building Up— 


To the American Agent, representation of the 
Columbia, with its great family of allies, means the 
sure foundation for future building. In this progres- 
= sive underwriting family, complete facilities are 
assured. 7 


Allied Offices of Service and Progress 


FIRE DEPARTMENT 

Head Office, 100 William St., New York 
Western Department, Ins. Exchange, Chicago 
Pacific Coast, 222 Sansome St., San Francisco 


MARINE & AUTOMOBILE 


DEPARTMENTS 
27 William Street 
New York 














Norwich Union 

Indemnity Co., 

45 John Street 
New York 
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Phillips Again Speaks 
For American System 


NO NEED FOR MULTIPLE PLAN 





Answers Points Made By Shipping 
Board in Plea for Broad Extension 
of Writing Powers 





With regard to the development of 
American marine insurance facilities 
and (he recommendations submitted to 
the insurance commissioners by the 
Shipping Board and Congressional rep- 
rese tatives, Superintendent Phillips 
outiives, in his annual report, his rea- 
son; for opposing the granting of multi- 
ple 1orm powers in the broadest sense, 
and ‘ells why he believes the proposed 
ame: dment to Section 150, now before 
the Legislature, will remove the most 
obnoxious restrictions that prevent ma- 
rinc companies from offering complete 
forms of coverage to shippers and ship- 
rs. 

“Our Insurance Law enables a -ma- 
rinc company to give a shipowner com- 
plete coverage, possibly with the excep- 
tion of what is known as indemnity 
against builders’ risks in connection 
with the construction of a ship, and I 
recommend for your consideration an 
amendment to section 150, enlarging 
the powers of marine companies which 
will permit them to give the complete 
coverage in accordance with the recom- 
meniation of the Insurance Commis- 
sioners’ Convention. 

“T also suggest for your consideration 
an amendment to section 16, permitting 
our domestic insurance companies, 
other than life, to invest in the stock 
of any company organized in the United 
States and engaged solely in the insur- 
ance business in foreign countries. I 
think, however, that an investment of 
that character should not be in excess 
of 20 per cent of the capital stock and 
surplus of the investing company.” 

In defending the American system of 
specialized lines Mr. Phillips said: 

“These three groups of companies are 
insuring against certain hazards, all 
distinctly different, for which each is 
Specially qualified. 

“It is contended, and I share that 
view, that our American system results 
in greater safety to the public by fur- 
nishing better protection to the policy- 
holders. Certain standards of solvency 
have been prescribed for each group. 
A policyholder insuring with a fire and 
marine company knows that the capital 
and all the assets of that company will 
be used for the payment of losses occa- 
sioned substantially by the same haz- 
ards against which he sought protection 
—hazards which have been carefully 
considered by the underwriter in de- 
termining the rate which the insured 
must pay. He understands that the pre- 
miums which he and the other policy- 
holders of the company contribute are 
to be used for that purpose, and not 
subjected to the liability or the pay- 
ment of losses caused by an entirely 
different risk. It certainly would not 
be in the interest of the insured to per- 
mit a life insurance company, for in- 
stance, to engage in the business of 
fire insurance, and subject the pre- 
miums of life policyholders to the lia- 
bility of fire losses. The public, in my 
judgment, is better served if a fire 
company confines its operations solely 
to fire and marine and the lines relat- 
ing thereto. In case of a conflagration, 
ora fire loss, the assets are applied to 
Day the losses of fire and marine pol- 
ieyholcers, and if such a fire company 
were engaged in the business of cas- 
ualty nd workmen’s compensation in- 
surance, it would be unjust to the in- 
jured employe to use the assets con- 
tribute! by his employer for compensa- 
tion to pay conflagration losses. 
Criticizes Shinpina Board Proposals 

The Shipping Board, apparently, 
Tecognized this principle by the pro- 
posal that a multiform company should 
Segrezate its assets among the various 
Classes. For instance, the premiums 
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LOGUE, LOWRIE, NIEHAUS & CO. 
AGENTS AND BROKERS 


UNLIMITED screxete,axaivss SERVICE 
ALL KINDS OF INSURANCE EVERYWHERE 
ARROTT BUILDING, WOOD ST. & FOURTH AVE. 
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contributed by the casualty and surety 
policyholders would be segregated to 
provide not only for the losses but to 
protect the reserve liability of that par- 
ticular class. The premiums of fire and 
marine policyholders would be segre- 
gated for the purpose of taking care 
of the reserve liability and paying fire 
and marine losses, and no part of the 
assets of one class would be subjected 
to any loss occurring in the other. The 
proponents of this scheme would there- 
fore segregate the assets received in 
each class, and at the end of the year 
charge the reserve loss and all other 
liabilities of the particular class to such 
assets, and alfot the surplus, if any, to 
a common fund which may be devoted 
to make good an existing deficiency in 
another class. This, it seems to me, 
would result in inequity between the 
various classes of policyholders. If 
there occurred extraordinary losses in 
the fire and marine group, in excess of 
the reserve and loss liability charged 
against the assets of that group, the 
surplus created from the other classes 
as well as the company’s capital could 
be devoted entirely to make good the 
deficiency in the fire and marine fund. 
The advocates of the plan assert that if 
the entire surplus fund is exhausted, 
and the assets assigned to any particu- 
lar class: are insufficient to meet the ob- 
ligations, it would be an easy matter 
to liquidate as to that class. This, how- 
ever, would leave the other classes with- 


out any capital or surplus, and would 
render it absolutely impossible for the 
company to continue as to the techni- 
cally solvent classes, even if the cap- 
ital were restored. No company could 
hope to continue under such circum- 
stances. The public announcement of 
the fact that it had been compelled to 
liquidate a particular class would, of 
itself, destroy confidence in the com- 
pany and prevent it from securing any 
new business. I am therefore very firm 
in the belief that our American system 
of specialized lines furnishes greater 
security to the insured than he could 
obtain under the multiform system. It 
may be that a large company with mil- 
lions of capital and surplus could suc- 
ceed, but the difficulty would be that 
the company with moderate capital and 
surplus would insist that, in order to 
compete with the larger company, it 
must invade all the fields of insurance, 
and the ultimate result would be the 
control of the entire insurance field by 
a comparatively few companies which, 
in my judgment, would not be in the 
public interest. 

“The argument advanced that the 
multiform system is needed to develop 
marine.insurance facilities in this coun- 


try is, I think, exaggerated and not: 


founded upon a correct premise. It is 
rather difficult to see just how a New 
York fire and marine company could 
enlarge its marine facilities by secur- 
ing authority to write casualty and sur- 
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“The Financial Crisis Is Past—” 


W. P. G. Harding—Jan. 13th. 


HE last two months have seen the 
passing of a crisis long apprehend- 
ed by Finance in this country. 


BURDEN has been lifted. This 

cannot mean that we may now 

sit back and “take things easy” 
for a time, but that Opportunity is 
offering an opening to Good Times, 
approachable only by hard work, 
thrift and optimism. 


HAT the “Continental Commands 

Confidence,” is due not only to 

its reputation for fair dealing, 
garnered in past years, but also to 
its optimistic outlook and its willing- 
ness to share in the hard work ahead 
in the rebuilding of America’s pros- 
perity. 


THE CONTINENTAL 
INSURANCE COMPANY 


80 MAIDEN LANE, NEW YORK CITY 


PACIFIC COAST’ DEPT.: 
C. E. Allan, Secretary 
Exchange Bldg. 

SAN FRANCISCO 


Cash Capital $10,000,000 


WESTERN DEPT.: 
J. R. WILBUR, 2d V.-P. 
332 South LaSalle St. 
CHICAGO 














ety insurance in this and other states 
where it may be authorized to transact 
business. It is perfectly proper that a 
company with marine powers should be 
permitted to grant complete coverage 
in connection with a marine risk, and 
to enable it to give such coverage, 1 
have suggested, for your consideration, 
the amendment to section 150 above 
mentioned. In order to develop Ameri- 
can marine insurance facilities it is 
not, in my humble judgment, necessary 
to abandon our specialized American 
system, which has proven quite satis- 
factory to those requiring insurance 
protection, and substitute therefor the 
multiform principle.” 





PITTSBURGH REPRESENTATION 





Companies in Benswanger & Hast Ag- 
ency; History of Firm Which 
Is Half Century Old 





The present representation of the 
Benswanger & Hast agency, Pittsburgh, 
is Atlas, Franklin, Globe & Rutgers, In- 
surance Company of North America, 
London Assurance, London & Lanca- 
shire, Michigan Fire & Marine, Nether- 
lands, Republic of Pittsburgh, Rochester 
Underwriters, Security of New Haven, 
St. Paul Fire & Marine, Sterling, Union, 
Importers & Exporters, Liberty of St. 
Louis, American Surety and Union In- 
demnity. The chronology of the firm 
follows: 

1871—Organized by Jacob Benswang- 
er. 

1886—Jacob Benswanger died. 

1886—-W. A. Zahn entered the firm 
and managed the business under the 
name of Benswanger & Zahn. 

1890—W. A. Zahn retired, and A. M. 
Hast entered the business under the 
firm name of Benswanger & Hast. 

1897—E. Benswanger became associat- 
ed with Mr. Hast in the business. For 
the past 24 years, the business has been 
continued without interruption. Dur- 
ing the regime of Mr. Zahn, Mrs. B. 
Benswanger was a partner. 





PHILADELPHIA CHANGES 


The following changes have been 
made in Philadelphia agencies: Ap- 
pointments—A. M. Waldron, Washin, 
ton Marine, New York Gity; Walter S 
Detwiler & Co., New Jersey Ins. Co., 
New York City; Davis C. Vaughn, Buf- 
falo Ins. Co., Buffalo, N. Y.; C. A. 
Krouse & Co., Empire Underwriters, 
Pittsburgh, Pa.; Chas. Tredick & Co., 
Detroit F. & M., Detroit, Mich.; Levick 
& Woldow, Buffalo Ins. Co., Buffalo, N. 
Y.; Wagner-Taylor-Edson Company, 
Home F. & M., San Francisco, Cal. 
Withdrawals—Bankers Fire, Lincoln, 
Neb., from Clarence Wrigley; New 
Jersey Ins. Co., New York City, from 
James S&S. Ifill; Buffalo Ins. Co., Buffalo, 
N. Y., from John D. Roy, Jr.; Detroit 
F. & M., Detroit, Mich., from W. W. 
Allen & ‘Son; Pennsylvania Under- 
writers, Sunbury, Pa., from Chas. Tre- 
dick & Co.; Home F. & M., San Fran- 
cisco, Cal., from Interstate Insurance 
Agency. 





REINSURANCE ELECTIONS 


At the annual meeting of the Reinsur- 
ance Bureau Jesse E. White, vice-presi- 
dent of the Great American, and E. T. 
Cairns, assistant manager of the North 
British & Mercantile, were elected mem- 
bers of the governing committee, to suc- 
ceed Colonel A. H. Wray, former United 
States manager of the Commercial 
Union, and Fred A. Hubbard, vice-presi- 
dent of the Hanover, whose terms had 
expired. 


A watchman of a building destroyed 
during the recent Worcester fires has 
been arrested on suspicion of having 
set the fire. It is the opinion of ‘ocal 
police that the fires were of incendiary 
origin. 





The Western Alliance Re-Insurance 
has been admitted to Montana. 
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Liverpool Fires Open 
Question of Liability 


RIOT RISKS NOT COVERED 





Unless By. Spécifie Agreement; British 
Companies Agree on New 
Civil Commotion Clatises 





(By Cross-Atlantic) 

In view of the Liverpool fires and the 
discussions as to the liability of insur- 
ance companies, two new clauses have 
recently been agreed upon by tariff in- 
surance companies to cover what may 
be described briefly as riot and civil 
commotion risks. The first clause is 
worded to cover: Loss or damage by 
fire only directly caused by riot, civil 
commotion, military or usurped power 
other than that caused by foreign 
enemy. 

By the second clause indemnity is 
provided for the contingency of dam- 
age, other than by fire, such as broken 
windows, and it describes these risks 
as: Loss or damage (other than fire loss 
or damage) directly caused by riot, 
civil commotion, military, or usurped 
power (other than that caused by for- 
eign enemy), strikers, locked-out work- 
ers, or persons taking part in labor dis- 
turbances, or malicious persons acting 
on behalf of or in connection with any 
political organization. 

A correspondent’s comment in the 
“Financial News” is that “if it is proved 
that the recent fires at Liverpool are 
not recoverable under an ordinary fire 
policy, the insurance companies would 
not be liable under the suggested word- 
ing, as only the risk of damage other 
than by fire caused by malicious per- 
sons is expressly covered and the as- 
sured would fall between two stools.” 

To this the editorial reply is: “In 
this conclusion our correspondent is, 
we believe, under a misapprehension, 
and in view of the undoubted interest 
in the subject, it may be well to make 
the position clear, as we understand it. 

“Should a legal decision be given that 
the cause of the recent fires at Liver- 
pool was not a risk covered in the ordi- 
nary fire policy, the ground for the de- 
cision would, presumably, be that the 
risk was one of the following contin- 
gencies which are expressly excluded 
namely, ‘riot, civil commotion, military 
, or usurped power.’ In that event per- 
sons who had expressly covered them- 
selves against such risks would find 
themselves insured under the special 


policies issued to them and containing , 


the wording first quoted above. The 
misapprehension of our correspondent 
is due, evidently, to the extended word- 
ing of the policies covering the risks of 
damage, other than by fire in which the 
risk of damage by ‘malicious persons 
acting on behalf of or in connection 
with any political organization’ is speci- 
fically mentioned. No doubt there was 
some reason, considered to be good, for 
not employing the same language in the 
fire policies covering riot and civil 
commotion risks, and the air will be 
cleared when the legal position in the 
case of the fires at Liverpool, which 
had their origin in a Sinn Fein plot, 
is definitely established. In the mean- 
time, we have no doubt at all that the 
intention of the insurance companies 
is that persons effecting all the insvur- 
ances ‘to be had by the ordinary and 
exceptional policies shall be fullv cov- 
ered under one or other of the policies 
in the event of the occurrence of any 
simi'ar contingency.” 





““STRONG AS THE STRONGEST’ 


The Northern Assurance Go, 


(LTD., OF LONDON) 
Organized 1836 
Entered United States 1854 
Losses Paid - - - $117,000,000 
Losses Paid in U. S. $44,000,000 
Eastern and Southern Departu:ents 


55 JOHN STREET 
NEW YORK CITY 
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J. E. STONE & CO. 
FIRE—AUTOMOBILE—LIABILITY—CASUALTY 
INSURANCE 


710 FIRST NATIONAL BANK BUILDING 
Bell Telephone, Court 2483 
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“All American Brokers” 
Send Out Propaganda 


RUN AD IN LONG ISLAND PAPER 








New England Anti-British Instirance 
Company Circulars Mailed From 
Irish Republic Headquarters 





It develops that the propaganda 
against the foreign insurance compa- 
nies which has been circulated in New 
England has been sent out by the 
American Association for the Recogni- 
tion of the Irish Republic which for 
New England has headquarters at 
Room 20 American House, Boston. 
Propaganda has a’so been circulated 
in Long Island and a Jamaica, L. L, 
newspaper a few days ago printed the 
following ad: 

“American comnvanies lose $600,000,- 
C00. British insurance companies take 
nearly $600.000.000 every year out of 
the United States. Some of this money 
goes to carry on British propaganda in 
America. Cancel your British insur- 
ance policies today and re-issue them 
in American companies through the 
only brokers’ organization in the coun- 
try pledged to deal exclusively with 
American companies—the All American 
Brokers Inc. America First is our 
watchword and satisfactory and effi- 
cient service our guarantee. 

“We solicit all kinds of insurance— 
life, fire, accident, hea’th, automobile, 
burglary, plate glass, workmen’s com- 
pensation, marine, liability. etc. 

“All American Brokers, Inc., 358 Ful- 
ton Street, Jamaica, L. I. Tel. Ja- 
maica 0656.” 

A representative of The Hastern Un- 
derwriter called at 358 Fulton Street, 
Jamaica, but could find no one there 
who knew anything about the ad or 
responsibility for its publication. 

The New York office of the All Amer- 
ican Brokers, Inc., is at 207 West 34th 
Street. 


SCHAEFER & SHEVLIN 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


Established 1862 
UNITED STATES’ BRANCH 


HORATIO N. KELSEY, Mavager 
110 William St., New York, \. Y, 
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Firemen’s Insurance Co., Newark, N. J. 


January 1, 1920 
Ces ON os Oh. Bie yee $1,250,000.00 
RPE LET ON LLG SLM $2,300,392.78 
SURPLUS TO POLICYHOLDERS. $3,550,392.78 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Secretary 
NEAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 
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° Fire, Marine, Windstorm, 
Automobile, Sprinkler Leak- 
, age, Riot and Explosion In- 
of Watertoron.1.%. surance. 
E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEP’T. 


JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 
- N. Y. SUBURBAN & NO. N. J. 


E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW- YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 











The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 
Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 
Capital $500,000.00 Surplus to Policy Holders $981,011.99 
Assets $2,644,765.88 
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FRED S. JAMES & CO. 


UNITED STATES MANAGERS 


General Fire Assurance Co. 


Eagle, Star & British Dominions Ins. Co. 


AGENCY SUPERINTENDENTS 
Carroll L. DeWitt 


GEO. W. BLOSSOM WM. A. BLODGETT 


1838 
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P. A. Cosgrove 
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Syracuse Graduates 
Forming Association 
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‘GE DINNER: AT BREVOORT 





s Must Have Been Graduated 
m State Association Into 
Official Positions 





nber of graduates of the best 

insurance university in the 
‘tates—the Underwriters’ Asso- 
of New York State—are or- 
an association, which will con- 
1en who once were trained on 
.cuse campus and later were 
d into official positions. There 
e than one hundred in this 
body, and the members have 
i for a dinner this month to 
at the Hotel Brevoort near 
ston Square which will pre- 
he traditions of that famous 
and of the grand old univers- 
» those who attend the dinner 

insurance tuition, sometimes 
\wn expense; sometimes at the 
yf the companies; on very rare 


; at the expense of the agents; 
r at the expense of the as- 


nittee has been appqinted with 
rbour, chairman; other mem- 
uding A. G. Martin, Fred W. 
ward P. Moore, Frank E. Burke, 
De Mott, T. E. Gallagher, E. 
Jarvis, F. W. Kentner, Richard 
A. R. Thommasson, Edward 
H. W. Barley and, of course, 
nkins, formerly head of the 
faculty. The “Prexy” Jenkins’ 
school was not and is not a 
tional institution, but he slight- 
up for this by retiring from 
office to go with the Queen. 


The idea of the new association is 
said to have originated with A. G. 
Martin, now United States manager of 
the Northern, at the dinner given last 
year which turned out to be quite a 
send-off to Frank E. Burke upon the 
occasion of his having been elected 
vice-president of the City of New York. 
There was nothing cut and dried about 
that dinner. In fact, everybody had 
such a good time that there was a 
general desire for an association to per- 
petuate with food, lithia and companion- 
ship the glorious achievements of grad- 
uates of alma mater U.A. N.Y.S. The 
official song will be this: 


When we were young and just a 
deuce, 

We took our orders from Syracuse. 

Now we've gone up in the world, 
they say, 

And when we ride, it’s to Broadway. 

The crowds are denser; passengers 
queer; 

New York’s a rarefied atmosphere. 

But we'll ne’er lose our love and 
awe 

For Dear Old Syracuse, Rah! Rah! 
Rah! 


The Eastern Underwriter has _ re- 
ceived the following wireless from Chi- 
cago: “News that graduates of Syracuse 
in official positions are numerous 
enough to form an association was a 
great shock to the underwriters here 
as they had always understood that 
Chicago had a monopoly of executive 
insurance talent.” 





GRAIN DUST INVESTIGATION 


There is an amendment before Con- 
gress authorizing the appropriation of 
$25,000 for the investigation and de- 
velopment of methods for the preven- 
tion of grain-dust, smut-dust, and other 
plant-dust explosions and resulting fires, 
including fires in cotton gins and cot- 
ton oil mills. 


“Street” Reaction 
to Dawson’s Bill 


AUTOMOBILE MEN DISAPPROVE 








Chief Objections Expressed Are Dan- 
gers of Unconstitutionality and 
Socialistic Leaning 





What compensation underwriters 
think of Miles M. Dawson’s compulsory 
automobile insurance compensation bill 
is assembled below in the form of sum- 
maries of eight interviews with a rep- 
resentative of The Eastern Underwrit- 
er. As previously reported in this 
paper, the measure is in furtherance of 
principles enunciated years ago by Mr. 
Dawson when he took part in framing 
the present New York workmen’s com- 
pensation laws. The auto compensation 
bill is. the result of two years’ careful 
study by Mr. Dawson, working with 
David Parks Fackler, actuary; Profes- 
sor Chamberlain, of the legislative 
drafting bureau; Henry Alexander and 
Edmond Wise, constituting the automo- 
bile accident committee of the City 
Club of New York. The opinions are as 
follows: 

1.—We are not bothering about it as 
we do not think it will pass. How can 
we stand a 75 per cent rise in rates? 
The measure is socialistic. I guess you 
find everybody thinks poorly of it. 

2—It is unconstitutional without 
doubt, as it deprives the auto owner of 
the right of trial by jury. It is social- 
istic. Why don’t you see Edson Lott? 

3—It is foolish. Although I am not 
a lawyer I think it is unconstitutional 
and in violation of common law prin- 
ciples. Besides, it is socialistic. A man 
on a desert isle would escape certain 
community risks. If he accepts the 


benefits of community life he must also 
bear the risks. 

4.—It is my personal conviction that 
many pedestrians would let themselves 
get bumped, knowing that they would 
be entitled automatically to compensa- 
tion. 
5.—Why should am automobile owner 
be compelled to pay for accidents for 
which he is not responsible?_ Let there 
be a compulsory liability insurance law. 
Personally, I would prefer to stand on 
my own feet and take a chance with 
the courts. 

The president of the Oldsmobile Com- 
pany has come out in favor of the Daw- 
son bill. 


TWO OUTSIDE SPEAKERS 





Wilfred Kurth and James F. Ramey 
Wil) Address Local Agents Meet- 
ing in Cincinnati 





The program for the m‘d-year meet- 
ing of the National Association of In 
surance Agents, to be held in C 
nati, March 15, 16, and 17, has Dats an- 
nounced. Wilfred Kurth, vice-presidcat 


of the Home, and James F. Ramey 
commissioner of Kentucky, will ad- 
dress the convention. The subject 
which will be discussed follow: Non 
Recording Agencies; Reciprocals and 
Inter-Insurers, (a) A Pernicious System 
(b) Need of Legis ative Correction: Mn- 


tual Casualty Competition; Bank Insu: 
ance Agencies; Personal Service Cor 
porations and the Income Tay Re-in 
surance of Mutual] Lines by Stocx Com- 
panies; New Ideas on More Wf®fficien 
State Associations: The Suggested Uni 
form Agency Qualification Law; Gen- 
eral Cover Contracts. 

Frederick C. White, vice-president of 
the Hartford Fire, has been elected 
vice-president of the Hartford Live 
Stock to succeed Whitney Palache, who 
recently became United States manager 
»f the Commercial Union. 
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qualifications other than political pull. — 


Hearing on State Fund 
Bill in New Jersey 


WILD STORIES BY ADVOCATES 





Opponents of Measure Call Attention 
To Political Graft and Socialistic 
Feature 


Trenton, Feb. 28.—“We want more 
business in Government and less Gov- 
ernment in business.” 

This statement sums-up the main ob- 
jection raised by the opponents of the 
monopolistic state fund bill, introduced 
by Assemblyman Guthrie, at a hearing 
held here today before the assembly 
committee on labor and _ industries. 
Henry Helferds, secretary of the New 
Jersey State Federation of Labor, was 
the chief speaker for the. state fund. 
He declared he had figures to prove that 
the imsurance companies did not treat 
those entitled to compensation fairly. 
In support of this statement he offered 
many alleged examples, a few of which 
are: a case was settled by an adjuster 
for $80.57, but, upon examination by the 
state of the case, the company was 
ordered to pay an additional $1,200. 
Another case, which was settled for $76, 
was increased by the state by $1,950; 
still another one was where the com- 
pany had made no settlement whatever, 
and the state compelled the company to 
pay $1,920. There were, the speaker 
said, 284 additional similar cases of 
which he had a record, occurring in 
New Jersey alone. He also said that a 
“smoke screen” had been created by 
the opposition which had caused the 
circulation of rumors that the larger in- 
surance companies in the United States 
were backing this bill in order to put 
the smaller companies out of business. 

Mr. Helferds found fault with the fact 
that the insurance companies made a 
profit on this class of insurance, and 
said that they “do not think of the 
humanitarian side-of the question, but 
only of the commercial,” and that the 
agents and adjusters of the various 
companies were instructed to this ef- 
fect. He made various charges against 
the companies, even accusing them of 
being short-change artists. He charac- 
terized the “State Fund” as a “warm 
blooded, with only the thoughts of com- 
the insnrance companies were “cold 
blooded, with only the thought of com- 
mercialism and profit in their minds” 
and that they evidently believe that 
“the end justifies the means.” 

The opposition then took the floor, 
and, led by P. Tecumseh Sherman, and 
representatives of manufacturing asso- 
ciations, building associations, and the 


New Jersey Association of Under- 
writers, pointed out the following 
facts: 


That it was significant that in New 
York, where there is a state fund, only 
12 per cent of the total possible com- 
pensation business has been written by 
the state, and that in every case where 
the state has assumed control of the 
workmen’s compensation insurance it 
has proved a failure, with the possible 
exception of California, where the state 
fund is managed better than any other 
state which has such a state fund; also, 
that these funds have led to nothing 
but an opportunity for political pickings 
with the result that these responsible 
positions are held by men who have no 
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All this leads to poor service and slow 
pavments for the assured. 

Referring to the proponents of the 
bill as “My Socialistic friends” another 
speaker stated that this bill was “satu- 
rated with socialistic germs.” “The 
manufacturers whom I represent,” add- 
ed another, “wish to retain the privi- 
lege they have always had of placing 
their insurance where they please, and 
not being compelled to place it at one 
particular place.” 





FIRES CAUSED BY SMOKERS 

The greatest amount of fire loss in 
the District of Columbia during the past 
five years was caused by careless 
smokers, according to a survey just 
completed by the National Board of 
Fire Underwriters. About 3,789 fires, 
entailing a loss of $1,619,249, were re- 
ported upon by insurance companies; 
and the survey declares that about 25 
per cent should be added to the totals 
to cover fires not reported to the under- 
writers. Of the loss, $414,244 is attrib- 
uted to matches and careless smoking. 

The report classifies the fires into 
three groups of which twelve are listed 
as strictly preventable and these totaled 
$625,901; nine, designated as partly pre- 
ventable caused $360,406, and the others 
are the unknown causes totaling $632,- 
942. The underwriters declare that the 
unknown causes may be considered as 
probably largely preventable. 

The survey estimates that the total 
amount of damage caused by the fires 
would have built 323 homes at $5,000 
each, which would have housed 1,610 
people, or it could have been used: to 
construct 161 miles of macadam road 
at $10,000 a mile. 
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Young Men From Chubb & Son Figure Metropolitan District Telephone 5784 John 
in “World” Story 9§ WILLIAM STREET, NEW YORK 
Thousands of people went to Madi- 
son Square Garden on Monday night to  gperer- emernnseeen ee {NO 
attend a mass meeting held to protest 
the occupation of German territory by 2 
Negro troops. These included a num- = PW erse nsurance 0 
ber of service men who objected to the = # 
meeting and who did not get in anda 2 7” a 
number of service men who did get in = z = = 
and were ejected. Regarding the lat- a Capital: “ ; Head Office: 
ter, the New York “World” said on & One Million Dollars 40 Clinton St., NEWARK, N. J. 
Tuesday morning: 3 i ——————— att 
“Ten of the objectors at the ‘Horrors 2 President IOS AEE A EE oT JACOB R. UL 
on the Rhine’ meeting at the Garden on = Vice-President iweshaethe rs gente kh cee WM. F. BIRCH | 
Monday were all employes of Chubb & GEES ~ i5. io 06s 0sncincbeade a FRANKLIN W. FORT 
Son, including John Jay Schieffelin, a OOP OEP: FF FEE ETS. F. L. BROKAW 
young man who won the navy cross in WE. ; ° 
es STERN DEPT.: Insurance Exchange Bldg., Chicago, Ill., H. H. INGALLS, Mgrs 
tne nat They chovted Romember the = PACIFIC COAST DEPT. 140Sansome St., San Francisco, SEELEY and C0., Myr 
Lusitania’ and ‘Remember Belgium.’ ” AUCH H [ 
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How Donaldson Got 
Jefferson Decree 


MANY MEETINGS; QUICK ACTION 





Capiial Appears to Be Wiped Out, But 
May Be Salvaged From 
Hannevig & Co. 





Tie Eastern Underwriter last week 
printed some of the details of the very 
inte esting action of the New York and 
Pennsylvania Insurance Departments in 
taking over the three Hannevig insur- 
ance companies before the receivers 
for them could be appointed by Federal 
court, thus conserving the assets for 
the policyholders, which otherwise 
would have been greatly dissipated. 
Thomas B. Donaldson, insurance com- 
missioner of Pennsylvania, was asked 
by The Eastern Underwriter to describe 
the steps which he took in the matter 
and in an interview with The Eastern 
Underwriter he said: 

“Late in the afternoon of Friday, Feb- 
ruary 11, bankruptcy proceedings 
against Hannevig & Company were 
begun in New York City in the Fed- 
eral Court, Southern District of New 
York, without any warning. The af- 
fairs of three fire and marine insurance 
companies were involved: Jefferson In- 
surance Company of Pennsylvania, 
Liberty Marine Insurance Company of 
New York, North Atlantic Insurance 
Company of New York. 

“«rhe Jefferson Insurance Company, 
a corporation which had removed its 
main office from Philadelphia some time 
in 1917 and yet maintained an office in 
Philadelphia, seems to be the least in- 
volved in the Hannevig failure. Cash 
deposited by the Jefferson in the Han- 
nevig & Company bank totals, with in- 
terest to date, approximately the sum 
of $474,360.51. 

“The New York Insurance Depart- 
ment at once took measures to ascer- 
tain the condition of affairs and its staff 
worked all Saturday—a holiday— and 
Sunday making an examinatign and in 
preparing orders of liquidation for pre- 
sentation on Monday. Superintendent 
Phillips wag ill, in bed, at Albany, but 
Examiner Samuel Deutschberger hur- 
ried to Albany and interviewed him be- 
tween trains, returned to New York on 
an ‘owl’ train and on Monday the New 
York Department had possession of the 
Liberty Marine and North Atlantic In- 
surance Companies. 

Word Reaches Donaldson; He Acts 

“Through a curious chain of circum- 
stances the attempts at telephone mes- 
Sages, and there were many, failed. 
Liquijation Chief C. C. Fowler, of the 
New York Department, could not con- 
hect with any member of the Pennsyl- 
vanix Department though all efforts 
were made by him to reach the Harris- 
burg office, and the Philadelphia office, 
beginning late ®riday night. At 5 
o'clock Sunday afternoon the Pennsyl- 
Vania Commissioner was reached at 
Phila‘elphia. At 11 o’clock Monday 
morning proceedings to dissolve the 
Jefferson Insurance Company were be- 
gun in the Court of Common Pleas of 
Dauphin County, Harrisburg, Pa. and 
at 1 o'clock a writ server started from 
Harrisburg for New York and at 10:30 
o’cloc: on Monday night served the Jef- 
ferso.. officers, summoning them to an- 
Swer .llegations of insolvency. The of- 
ficers. at suggestion of counsellors Wil- 
liam \!. Hotchkiss and Arthur BE. Weil, 
arrived in Harrisburg at midnight Tues- 
day. At 10:10 o'clock the morning of 
Wednesday a special sitting of court 
Was lad at urgent request of Attorney 
Genersl of Pennsylvania, George E._Al- 





ter, with Deputy Attorney General 
Frank M. Hunter presenting the Com- 
monwealth’s case; and at 10:25, after 
brief testimony, an order and decree of 
liquidation and dissolution was signed; 
and at 10:35 the court papers were 
certified; and fifteen minutes later the 
Pennsylvania Commissioner and the 
Jefferson Company officers were OR 
their way to New York City and took 
possession of the Jefferson upon ar- 
rival, after 4 o’clock. 

Much Long Distance Telephoning 

“During all this time there were 
many conferences between attorneys, 
and almost as much long distance tele- 
phoning and telegraphing in a space of 
forty-eight hours as if a battle were 
taking place on the 1918 Western front. 
The Pennsylvania Department’s Chief 
Fire Examiner, J. J. Leyden, and an- 
other staff man and Special Deputy At- 
torney General James E. Finegan, of 
the New York bar, representing the 
Pennsylvania Department in New York 
for the past seven years, were all pres- 
ent at what might be called the ‘rally’ 
at time of final conference with the 
New York Department after 4 o'clock 
on the 16th. By 10:30 the same night 
the plan of liquidation had been practi- 
cally decided upon and actual work be- 
gan Friday following. By 9 o’clock the 
following Saturday, February 19th, all 
accessible cash and assets of the Jef- 
ferson, totaling $750,000, were removed 
from New York to Pennsylvania de- 
positories, and are in custody of the 
Pennsylvania Department. 


“The hurried examination on Feb- 
ruary 11 did not and could not disclose 
the real condition of the Jefferson or 
the other two companies. The figures 
were mainly based on December 31, 
1920, and the actual status, as later 
investigation shows, disclose much 
heavier liabilities, at least of the Jef- 
ferson, due to decreased cash and in- 
creased losses. The Jefferson’s cap- 
ital, $400,000, appears to be wiped out 
and a further deficiency of at least 
$130,000 existed, but there should be 
salvage from Hannevig & Company 
which may give full relief—unless more 
untold conditions are disclosed—to 
policyholders. 

“Through co-operation of the officers 
of the Jefferson and Counsel William H. 
Hotchkiss, former Superintendent of In- 
surance of New York, the efforts of 
both departments were materially aid- 
ed. The New York Department’s action 
was unprecedentedly rapid and com- 
mendable. The Pennsylvania Depart- 
ment’s action was primarily due to At- 
torney General Alter and staff and the 
celerity with which Judges Hargest and 
Wickersham, of the Dauphin County 
Court, expedited matters when the in- 
volved condition of affairs was dis- 
closed to the court.” 





ADDITIONAL MARINE FIGURES 
The Eastern Underwriter last week 
published the net premiums and losses 
paid of several of the companies writing 
marine. Since then the following com- 
panies have submitted their reports to 
the New York State Insurance Depart- 
ment: 
Net Prem. Net Losses 


Paid 

Amer. & Foreign $834,526 $380,947 
Atlantic Mutual 5,626,452 3,345,415 
La Fonciere 80,586 66,018 
Norwegian Joint 238,585 *207,931 
Maritime 502,425 208,520 
Reliance Marine 375,224 233,679 
Ocean Marine 452,574 425,807 
Yangtsze 577,137 484,094 
Switzerland 1,251,920 974,816 
General 





New Zealand ports are among the 
latest to be congested with shipments 
of cargoes and steamers are being de- 
layed considerably as a consequence, 
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Marine Law. 


on request. 


How Marine Snsurance Serves Business |f 


The Jones Act Remedy? 


The facts underlying The Jones Act are more or 
Of the general public few have a 
clear idea of the conditions that The Jones Act 
was designed to correct. 
counts for the variety of contradictory opinions 
heard about the benefits or injuries that will re- 
sult from the operation of the new Merchant 


The Washington Marine Insurance 
Company of New York 


MARINE and AUTOMOBILE INSURANCE 
Home Office, 51 Beaver Street, New York 





This doubtless ac- 


Why not get the facts?. Nowhere have we seen 
a clearer statement of the facts underlying the 
insurance phases of the Jones Act than the state- 
ment of Dr. S. S. Huebner, Expert to the U. S. 
Shipping Board, published in the booklet “The 
Basis of Our Shipping Prosperity.” 


Here in plain business English he tells the insur- 
ance conditions that the Jones Act was designed 
to remedy. He speaks as an authority and gives 
the facts straight from the shoulder. 


To understand the Jones Act you should read 
Dr. Huebner’s booklet. We will mail you a copy 
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TRADE IN AMERICAN BOATS 

During 1920 American vessels carried 
more than 43 per cent of this country’s 
export trade, or a larger proportion 
than for any other year since the close 
of the last century. Vessels under the 
American flag last year carried export 
goods worth $3,116,352,644 as compared 
‘with $2,549,505,970 in 1919. British bot- 
toms ranked second with a total of 
about 36 per cent of our export trade, 
and Norwegian vessels captured third 
place. 





BOSTON TRADE FIGURES 
Shipments passing through the port 


of Boston during 1920 are classified as 


follows: imports for 1920, $392,752,807; 
for- 1919 they were $299,364,999; ex- 
ports for the last year totaled $192,866,- 
178; and for the year previous, $334,- 
507,031. In other words, imports in- 
creased nearly one hundred millions 
and exports fell off more than one hun- 
dred and forty millions. 





NEW TAMPA AGENCY 

The Southern Underwriting Agency 
has been organized at Tampa, Fla., and 
is a consolidation of the marine depart- 
ments of the following important fire 
agencies; Hendry-Knight-Griffin-Bentley 
Company, O. A. Ayala & Co., and Par- 
song & Co. The directors are E. Lyle 
Griffin, Oscar Ayala, W. H. Parsons, Jr., 
and T. J. Byrne, Jr. The last named 
recently went South from New York. 





All claims of the Volga Insurance 
Company have been guaranteed fulfill- 
ment by the Overseas Marine, as a 
winding-up order was mede on Febru- 
ary 1 against the Volga Insurance 
Company, the Overseas Marine having 
acquired the British business of the 
Volga in 1918. 





The Washington Marine Insurance 
Company of New York City has been 
elected a member of the Philadelphia 
Fire Underwriters’ Association. 





26 





THE EASTERN 





UNDERWRITER March 4, 199) 





Re-Insurers Released 
From Reporting Risks 


AS REQUIRED BY SECTION 45 





Bill in Legislature Provides That 
Ceding Companies May Hold 
Reserves and Pay Taxes 





In order that companies writing ma- 
rine insurance may secure more ample 
re-insurance facilities, Superintendent 
Phillips has prepared for the New York 
Legislature a bill amending Section 22 
of the Insurance Law by providing that 
domestic direct writing companies plac- 


ing re-insurance with the home offices 
of admitted foreign companies may 
waive the privilege of taking credit for 
such insurance, assume full unearned 
premium liability and pay the required 
taxes, and thus release the re-insurers 
from such obligations as are required 
under Section 45, enacted last year. 
Home offices of admitted companies 
cut down their direct lines after Sec- 
tion 45 became operative because they 
considered complying with the provi- 
sions both extremely difficult and cost- 
ly and were practically forced likewise 
by circumstances to refuse re-insurance 
lines from American companies so long 
as they had to forward reserves to this 
country and pay through the branch 
offices taxes upon this re-insurance. 

The amendment to Section 22 was in- 
troduced by Assemblyman Garder and 
provides “that when an insurer au- 
thorized to issue policies in this State 
shall re-insure any marine risks with a 
corporation incorporated outside of the 
United States, but admitted to transact 
business in this State, other than 
through its attorney, manager or ag- 
ent in the United States, under a con- 
tract which provides that losses there- 
under shall not be collectible out of, nor 
chargeable against, the assets of said 
corporation in the United States, the 
ceding insurer, as to the portion of 
such marine risks so ceded, shall be 
charged with unearned premium liabil- 
ity and shall report and pay taxes 
thereon, but the insurer to which the 
business is ceded shall not be charged 
with unearned premium liability nor 
required to report or pay taxes on ac- 
count of such marine risks, anything 
in this chapter to the contrary notwith- 
standing.” 

In his annual report, made public this 
week, Superintendent Phillips states 
his reasons for believing the amend- 
ment necessary for local marine inter- 
ests. Concerning the proposed revision 
to the re-insurance law he says: 

“In my last report to the Legislature, 1 
called attention to a practice existing on the 
part of foreign insurance companies operating 
in this country through a United States branch 
whereby a considerable portion of the insur- 
ance written upon risks in the United States, 
and for policyholders residing therein, was 
written directly through the home office of such 
company, notwithstanding that the deposits and 
assets of the United States branch were held 
for the benefit of all the policyholders of the 
United States regardless of whether such busi- 
hess was written through the United States 
branch or directly at the home office. Such 
practice also resulted in the loss of the tax 
upon the —— on business placed directly 
through the home office, and to remedy that 
situation. I recommended, and the Legislature 
enacted an amendment to section 45 of the 
Insurance Law requiring such authorized for- 
eign companies to report in their United States 
branch statement the premiums received on all 
United States risks regardless of the place 
where they were written. This legislation 
caused a vigorous protest on the part of many 
of the foreign companies, such protest being in- 
dicative of the existence of the practice con- 
cerning which complaint was made, and which 
the legislation of last year intended to correct. 
Many of the American companies found it ex- 
tremely difficult to secure ample marine re- 
insurance facilities, asserting that it was neces- 
eary for them to enter into re-insurance treat- 
ies, especially in connection with marine insur- 
ance, directly through the home Office. 

“It seemed to me that the situation above 
described demanded some relief, and the sub- 
‘ect was taken up with the representatives of 
the American underwriters, and after several 
conferences an amendment was agreed upon 
which, to some extent, will relieve the situa- 
tion, and enable the marine companies to ob- 
tain sufficient marine re-insurance facilities. I 
recommend for your consideration an amend- 
ment to section 22 of the Insurance Law which 
é« known as the ‘re-insurance section’ providing 





in substance, that an authorized insurer may 
re-insure marine risks with a foreign country 
insurance corporation, authorized to transact 
business in this state, through the home office 
of such company, under a contract specifically 
providing that losses thereunder shall not be 
collectible out of any of the assets of said cor- 
poration in the United States, and that, the 
ceding insurer as to the partion of such marine 
risks so ceded shall be charged with unearned 
premium liability, and shal] report and pay the 
taxes thereon, in which event the foreign coun- 
try company need not include the business so 
ceded in its United States branch statement, 
nor be required to report same notwithstanding 
the provisions of section 45. 

“It will be observed that such an amendment 
will require the ceding company to maintain 
the unearned premium liability and also pay 
the taxes, and the United States branch assets 
of the foreign country company will not be 
subject to any liability because of re-insurance 
placed in that manner.” 

The entire subject of the application 
of Section 45 to reinsurance was dis- 
cussed broadly at several conferences 
attended by the markets’ leading un- 
derwriters, legal representatives, and 
the Superintendent beginning last July. 
Under the terms of the State’s Insur- 
ance Law domestic and admitted com- 
panies may take credit, in preparing 
their annual reports, for re-insurance 
placed with other domestic or admitted 
companies, but, however, must assume 
full responsibility for the payment of 
risks re-insured with companies not li- 
censed in New York State. This pro- 
vision, enacted years ago for the pro- 
tection of American policyholders, has 
been complied with satisfactorily and 
has not caused undue difficulties other 
than require some domestic companies 
to maintain large reserves against un- 
admitted re-insurance and pay taxes 
thereon, while awaiting subsequent pay- 
ments from the re-insurers direct to the 
ceding company. 

Section 45 upset the status quo ante 
by demanding that the local branch of- 
fice of an admitied company should 
hold reserves against and pay taxes on 
not only the business which it—-the 
branch—wrote, but also for all Ameri- 
can business written through the home 
office, either on direct lines front brok- 
ers or on re-insurance. This meant the 
home offices would be compelled to send 
to this country additional funds, some- 
thing very costly with the rate of for- 
eign exchange greatly in favor of the 
United States. As a natural conse-’ 
quence domestic companies experienced 
trouble in placing re-insurance last 
year and the amendment will permit 
this market to avail itself of the ex- 
tensive outside re-insurance facilities 
that are required. 





USE WINTER’S BOOK 





Volume On Marine Insurance Great 
Help To Students at New York 
University 





The main text book on marine insur- 
ance used by the classes in the New 
York University School of Commerce, 
Accounts & Finance, is that written by 
William D. Winter, third vice-president 
of the Atlantic Mutual Insurance Com- 
pany. Mr. Winter’s book originated in 
the form of lectures which he delivered 
at the New York University School and 
which were so successful that he was 
asked if he would not consent to put 
them in book form. This was done, the 
work being edited by Dean Taylor, of 
the Wall Street Branch of New York 
University. It is a thorough, compre- 
hensive study of the marine insurance 
business by an expert who has devoted 
his business life to this profession. 

The book on marine insurance re- 
cently written by S. S. Huebner, of the 
Wharton School of Finance of the Uni- 
versity of Pennsylvania, covers the sub- 
jectsin a somewhat different manner 
and considerable space is devoted to 
economic questions, including the posi- 
tion that the United States should oc- 
cupy in the international world of com- 
merce, including marine insurance, and 
comments on foreign markets. There 
is much in Dr. Huebner’s book which 
interests the layman. Mr. Winter’s, 
however, is used exc'usively in all the 
classes of the New York University 
both those conducted by Mr. Winter 
and by J. A. Bogardus. 
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pritish Favorable To 
Re-Insurance Meeting 

“REVIEW” REFLECTS ATTITUDE 








Re-Insurance Writers Say Regulation 
of Premium Payments and Issu- 
ance of Bordereaux is Needed 





British companies writing large 
amounts of marine re-insurance are re- 
garding with favor the suggestion that 
an international conference be called 
for the purpose of establishing standard 
practises for the regulation of re-insur- 
ance premiums and the issuance of bor- 
jereaux at stated intervals, and to treat 
with other matters pertaining to re- 
insurancé that may be causing some 
dificulty at the present time. Speak- 
ing for Scandinavian companies, the 
“Scandinavian Insurance Magazine” 
sponsored the idea of a conference sev- 
eral months ago, and since then a good 
jeal of comment has been heard for 
and against the gathering. As stated 
in a recent issue of The Eastern Un- 
jerwriter marine interests in New York 
expressed themselves as believing that 
questions of local import far outweighed 
those of international reinsurance just 
now, and that as many causes of irrita- 
tion and confusion would automatical.y 
erase themselves, a general conference 
calling to Europe the leading under- 
writers and agency and company offi- 
cials might well be postponed until a 
more favorable time when, perhaps, not 
only re-insurance questions but others 
needing attention, could be brought for- 
ward for consideration. 

Nevertheless, the opinions of outside 
marine men are welcomed, and should 
opinion throughout the marine under- 
writing world be overwhe.mingly in 
favor of getting together for a frank 
discussion of re-insurance matters no 
doubt the American markets will not 
allow personal feelings to interfere. The 
attitude so far expressed here of course 
is not absolutely final, and the local 
marine interests are as willing as any- 
one to adjust their views to the will of 
the majority when they are convinced 
that the majority’s suggestion may lead 
to concrete benefits, and that work of 
a conference would not be nu_lified by 
attempting vainly to reconcile various 
conflicting proposals from the repre- 
sentatives of the companies in attend- 
ance. While international co-operation 
in the marine insurance business is 
greatly to be desired, it is seemingly 
useless to inaugurate a world gathering 
while the individual markets themselves 
are unable to agree on the proper solu- 
tion of purely local questions, and this 
applies as strongly to New York as any 
other marine center. The New York In- 
surance Department is at present at- 
tempting to clear away certain re-insur- 
ance difficulties arising under the pro- 
Visions of Section 45, and this undoubt- 
edly will be done, but the regulation of 
private practises must be adjusted by 
the companies themselves, and before 
they treat with foreign markets must 
adopt certain principles having the en- 
dorsement, without qualifications, of a 
majority of the local market. Because 
of the seeming importance with which 
the reinsurance problem is regarded 
in international circles The Eastern Un- 
derwriter will continue to publish the 
attitudes of local interests as they are 
made public, 

British Official’s View 


At the annual meeting of the direc- 
lors of Treaty Re-insurances, Ltd., a 
lew company organized through the co- 
operation of the_Atlantic, London & 
Scottish, London Guarantee & Accident, 
Scottish and the Western Australian, 
the chairman included the following in 
his report: 


“You will 


sae doubtless have noticed comments 


mi Tess irom time to time on the develop- 
tonto the re-insuramce movement, the most 
ss of which referred to the growing prac- 
Th of discontinui ¢ issue of bordereaux. 
in 1s a factor to™ we have been com- 
velled to give serious attetition. We are not 
shen, alarmed about it, as we have laid our 
hon accordingly, and there need be no fear 
a = business is conducted on other than 

Cautious lines. None the less, if we 
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receive bordereaux under all our treaties, we 
should be enabled to do a larger business, and 
to deal with it on more scientific lines. We 
hope, therefore, that with the return to more 
normal conditions the practice of supplying the 
re-insurer with bordereaux will be resumed. 
There is little doubt in my mind that, taking 
the longer view, there will arise very serious 
limitations on the successful conduct of re- 
insurance business, unless the direct companies 
revert to the practice of issuing bordereaux.” 


Thy. Richardt, director of the Nor- 
wegian Insurance Council, in comment- 
ing on the forms of accountancy used 
by Scandinavian companies, touched 
upon the question at hand: 


“However, the form employed in accountancy 
is one thing, the actual accountancy another,” 
Mr, Richardt wrote. “Practically speaking, all 
Norwegian companies are engaged in the inter- 
national re-insurance business, and like the 
companies of other countries they have exper- 
ienced and are still experiencing many diffi- 
culties in getting the necessary basis for their 
accountancy. During the war they were up 
against acute difficulties like the delays and 
interruptions of the postal service. After tne 
war the difficulties appear to have become 
chronic; the fatal rates of exchange and the 
deliberate delay in the regulation of re-insur- 
ance premiums. Naturally, this state or af- 
fairs places a heavy burden of responsibility 
on the shoulders of the managers as to tneir 
accountancy, and with the great war harvest 


»f new companies it was hardly to be expected 
that all the companies should be able to live 
up to the standard.” 


The attitude of the London “Review” 
is of interest, because the magazine is 
one of the most highly regarded and 
conservative of British insurance week- 
lies and does not devote columns dis- 
cussing a single problem unless there 
are grounds for so doing. In a recent 
issue the “Review” stated its position 
as follows: 

Reasons in Conference Stated 

“But our contemporary” (The East- 
ern Underwriter) “does not think there 
is sufficient occasion for an interna- 
tional conference. Admitting that there 
have been grave abuses in the past, 
and that it is highly desirable that there 
should be proper regulations of the 
business, it contends that the ‘tangle 
which developed during the war is be- 
ing straightened out, by clerical effort, 
and, that being so, a conference is not 
necessary nor worth while, from the 
point of view either of time or expense. 
‘The re-insurance tangle is correcting 
itself.’ 
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“That may be so; indeed it must to 
an extent be so, for has not the disas- 
trous experience of 1920 for the marine 
market been due in part to the clearing 
up of accountancy arrears? Things 
have been bad enough here, though not 
so bad as in the United States; we hear 
of instances of total losses of years ago 
which have not yet been advised to all 
interests. The facts are too precise to 
admit of any doubt. There is in the 
circumstances a certain identity with 
the position in the United States; tne 
part primarily concerned was new to 
the business. The Government had to 
undertake marine insurance as a war 
emergency. 

“But whilst the immediate cause of 
complaint may be in course of remedy, 
the root of the trouble goes deep, and 
it is not removed by the liquidation of 
arrears of accountancy of war business. 

“The personnel of international in- 
surance business, and of marine insur- 
ance business everywhere, has been 
changed enormously since 1914; the 
business in every country is much more 
widely spread, and the personal factors 
in its international phases are very dif- 
ferent. 

Rules To Guarantee Good Faith 

“The conditions there (New York) 
are perhaps somewhat extreme, but the 
statement may be taken as indicating 
the general condition of affairs. What 
is being asked for from Scandinavia is 
in effect the formulation and establish- 
ment of a written constitution for the 
business, as in their short experience of 
working under the conditions which 
have developed from the war, the old 
principle of good faith—the unwritten 
constitution, based upon good faith, that 
had grown-up among a comparatively 
sma!l coterie of brokers and underwrit- 
ers—is not now sufficiently firm. It is 
hardly surprising that the Scandinavian 
companies, as the immediate sufferers, 
are more urgent for a written constitu- 
tion than the Americans, who are usual- 
ly very much inclined to set rules al- 


though it can easily be perceived that 
in the present case they might prefer, 
until they are well-established in the 


business, not to bind themselves or to 
be bound down, for the regulations in 
their immediate reform effect might 


apply to them in greater measure than 
to any others. Yet we can conceive 
that, because the personal factors in 


the business, owing to the changes 
brought about by the war, are now so 
very much more numerous and diverse 
—so numerous and diverse that the cold 
underlying ideas have not full force and 
virtue—it may be to the advantage of 
all concerned that definite rules and 
conditions shall be laid down for those 
who cannot and do not identify theia- 
selves with the old principles of good 
faith. Rules and regulations will not 
eliminate the old principles of good 
faith, not while British methods of busi- 
ness remain, but—well, it may be de- 
sirable to substitute for the British un- 
written constitution in business meth- 
ods, the law of a league of-nations. 

“There is a phase of the position 
a domestic phase—which rather sup- 
ports the considerations favoring an in 
ternational conference. * * #* 

“That is in New York. How is it in 
London? There has been a remarkable 
counterpart to this New York indict- 
ment in a comment made by E. L. 
Jacobs, the retiring Chairman of the 
Institute of London Underwriters, at 
the last meeting of the Institute, a 
statement made apparently almost ubi- 
ter, but one to which there is attached 
profound significance. Mr. Jacobs said: 
‘Some of the younger representatives of 
our friends, the brckers, perhaps have 
not sufficiently realized the great im- 
portance of care in word and deed in the 
transaction of business. That is a seri- 
ous thing to say, but I base my remarks 
on experience, and I fear that so long 
as they get a thing done, it does not 
matter to them quite how their. object 
is attained. He went on to suggest 
that a good deal of blame might attach 
to the underwriters in, for one moment, 
permitting such conduct; ‘things had 
been moving fast during recent sears, 
and possibly inexperience on both sides 
was the cause,’” 
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Overwhelming Sentiment 
Against Ohio State Fund 


BUSINESS MEN 





OF THAT COMMONWEALTH GO ON RECORD WITH 


ACCOUNTS OF THEIR PERSONAL EXPERIENCES; A CRUSHING 
INDICTMENT AGAINST STATE INSURANCE 


1919, the Ohio Board of 
Commerce conducted a _ questionnaire 
investigation among the employers 
employes, and physicians of Oho “for 
the purpose of ascertaining as accurate- 
ly as possible the fact as to how the State 
Fund in Ohio is being administered and 
how effectively it. is accomplishing the 
result contemplated bi the work men’s 
compensation law of the State.” A tabu- 
lation of the results of that questionnaire 
investigation disclosed at the time a mani- 
fest preponderance of opinion on the 
part of employers that the Monopolistic 
State Fund insurance feature of the law 
was not generally satisfactory. Jt also 
disclosed that the Monopolistic State 
Fund was not functioning toward the ex- 
peditious payment of the benefits sought 
to be provided to employes by the com- 
pensation law. 

Since that time there have been re- 
ceived by the Board continually recurring 
expressions from its membership and 
other employers to the effect that the law 
should be amended in such a manner as 
to permit any employer to meet his obli- 
gations under the Workmen’s Compensa- 
tion law either by carrying his own risk, 
aftér satisfying the Commission of his 
atility to do so, or insuring it with rep- 
utable concerns under proper regulation 
end control, or to continue with the State 
Fund, as in the opinion of the employer 
might be the most satisfactory method 
and produce best resuli in his own par- 
ticular business. 

In order to ascertain the viewpoint of 
Ohio employers in general on this ques- 
tion the board sent out under date of 
February 9, 1921, a letter which brought 
replies showing an overwhelming sexti- 
ment against Monopolistic State Fund in- 
surance, as was published in The Eastern 
Underwriter last week. 

The Board’s Letter 

The letter mentioned above follows: 

“Gentlemen: With the idea of secur- 
ing the viewpoint of Ohio employers 
on the subject of the Ghio Work- 
men’s Compensation Law, we are en- 
closing a petition which is self-ex- 
planatory. This letter is going to 
non-members as well as members of 
this board. 

It should be determined now 
whether or not Ohio employers want 
the Workmen’s Compensation law 
continued as a monopo'y, or whether 
they want the right and privilege to 
carry their own risks, or insure with 
reputable companies under proper 
regulation, or continue in the State 
Fund. 

If you. want the law changed, you. 
can indicate your wishes in the mat- 
ter by signing the petition enclosed; 
and you can help yourself further by 


In March, 


securing the signatures of other em- 
ployers thereto. 

This letter and petition are going 
to about 2,000 employers in the state, 
and the signatures secured will indi- 
cate how the employers really feel 
on this important subject. 

Please return the petition at once 
so that we may compile the resu ts 
for the benefit of the General As- 
sembly and the State Administration. 

May we ask for an immediate re- 
sponse in the enclosed stamped re- 
turn envelope?” 


The Petition 


The petition referred to in this letter 
and enclosed therewith was in the fol- 
lowing form: 

PETITION 

TO THE GOVERNOR AND 

THE GENERAL ASSEMBLY OF 

THE STATE OF OHIO. 

The undersigned employers of Ohio 
ask that the Workmen’s Compensa- 
tion law be changed so that the State 
Fund may be placed upon a sound 
basis, and that Ohio employers be 
given the right and privilege to meet 
their obligations umder the Work- 
men’s Comvensation law, either by 
carrying the.r own risks, or insuring 
them with reputable companies un- 
der proper regulation and~contro’, or 
continue with the State Fund: 


Name of Employer City Business 
The Report 


Then follows the report of the Ohio 
Board of Commerce as follows: 

Shortly after the letter was mailed 
it was determined by this Board that 
in order to make the investigation more 
comprehensive an attempt should be 
made to secure an expression from 
more than 2,000 employers. Additional 
letters in the above form were imme- 
diately sent out in such a number as 
to bring the total mailing list to 5,600 
employers. This letter was sent into 
practically every county of the ‘State 
for the purpose of procuring the widest 
possible geographical distribution of 
replies. As many different classes of 
industries were included as it was pos- 
sible for us to reach, and a table show- 
ing the classification of industries rep- 
resented by the employers who re- 
sponded in regard to this petition is 
appended to this report. * * 


Widespread Interest Shown 


That the question at hand is of ire- 
mendous interest to the employers of 
this State is disclosed by the fact that 
the percentage of answers to letters 
sent out has been far the highest ever 
received to any circular communication 
issued by this Board. Considering the 
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fact that the letter was a form circular 
letter, and further considering the high 
waste basket mortality of all circular 
material, we regard it as very remark- 
able that as a result of the mailing of 
5,600 of these letters we have received 
an expression from 2,553 employers in 
regard to the question involved. 

The returns from this letter disclose 
an overwhelming expression of a desire 
on the part of the employers that the 
law should be changed The response 
has been generous, spontaneous, and 
has contained hundreds of expressions 
of earnest and unse fish interest in the 


- welfare of industrial Ohio, of employ- 


ers and employes alike, and inasmuch 
as the expression comes from every 
quarter of the State, from every class 
of employers, and from practically ev- 
ery industry, we submit this report 
with the feeling that it contains in- 
formation worthy of consideration. 
With the exception of one employer, 
who informs us that “We desire to 
have absolutely nothing whatever to 
do with the Ohio State Board of Com- 
merce,” our effort to get at the facts 
has met with a ready response. * * * 


As these letters were written in re- 
gard to the petition, they naturally fall 
into three genera’ classes: 


1. Those who do not take a definite 
stand in regard to the petition on 
account of lack of information, or 
some other reason; 

. Those who express disapproval of 
an effort to amend the law as sug- 
gested in the petition; 


3. Those who, in addition to signing 
the petition, discuss the reasons for 
the signatures. 


We shall endeavor to characterize these 
responses in order that you may have 
a general conception of the sentiment 
of Ohio employers on this important 
question; and in doing so we shall 
make rather extensive and full quota- 
tions from the letters received, which 
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will show with particularity th: ideas 
of the employers in this connec tion 
Letters From Those Who, in Addition 

to Signing the Petition, Discuss the 

Reasons. for the Signatures 

As a preliminary to our comments 
upon the various expressions found in 
this c!ass, we feel it necessary to refer 
to a peculiar though significant condi- 


tion. As a result of our experience in 
the questionnaire investigation in 1919, 
and the circulation-of the letter upon 


which this report is based, we discover 
a factor which enters so largely into 
an effort to arrive at the facts concern- 
ing the administration ef the monopo- 
listic State Fund that it should be tak- 
en into consideration in analyzing the 
matter which has come to our atten- 
tion. That factor is the expressed fear 
on the part of the employer who is now 
obliged to contribute to the State Fund 
that any derogatory remark concerning 
the law or the administration thereof 


will be reflected to him throuzh his 
experience with the Fund. No refer- 
ence was made to this point in our re- 
port of the 1919 investigdtion, but in 
justice to the employers it can no 


longer be avoided. Employers of this 
State have gone so far as to te'ephone 
the secretary of this Board that they 
approve this petition, and would sign 
the same were it not for the fact that 
they fear the results likely to follow 
such written evidence of their disap- 
proval of the administration of the law 
by the state institution under whose 
control] they are compelled to operate. 
It is certainly a most unusual situation 
for the employers of labor to be operat- 
ing under a system which oduces 
such result. The very fact that the em- 


ployers refuse through fear to disc’ose 
their experience under this ‘iw and 
their preferences in connectic» there- 
with is a sufficient reason for 1 care 
ful and thorough consideration of the 
facts set out in the correspon:ence in 
connection with this petition. in view 
of this political condition, the © nerous 
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response showing a general dissatis- 
faction with some features of the law 
takes 0D added significance. * * * 
Open Liability Feature 
' Many large employers of Ohio are 
awake to the apparently dangerous fact 
that while they are compelled to sub- 
scribe to the State Fund and are re- 
fused the privilege of insuring their 
risks vith private companies, there re- 
mains « very distinct and real danger 
from ‘2e open liability feature. It 
seems 'o us that no letter has been re- 
ceived which is of more significance 
than one Which contains the following: 
Cuyahoga Falls, Ohio 
“Ve would like to see this law 
chan ed, to protect the employer 
against suit in case the employe 
elect- to sue instead of accepting the 
work nen’s compensation. We have 
paid thousands of dollars into this 
fund and the only time when we 
cou’ have benefited from our in- 
yestr ent was a case in which the 
emp! ye filed a personal injury suit 
agaist us and the State refused to 
give us any protection whatsoever. 
The suit cost us between $4,000 and 
$5,000, which we must add to the 
cost of our insurance. Frankly, we 
don’t think the State Insurance is 
worth a fraction of what it costs as 
it is now administered. If every 
one sets as small a return for their 
money as we do, the State must be 
netting rich!” 


That +h losses may arise frequently 
and involve either large or small sums 
is further illustrated by a statement 
from another employer who writes as 
follows: 


“To'edo, Ohio 

“In connection with the work you 
have undertaken, you may be inter- 
ested in a letter, copy of which we 
enclose, recently sent to the Indus- 
trial Commission of Ohio which re- 
flects an experience in connection 
with State Insurance that may aptly 
be summed up in the epigram: 


‘Heads you win, tails I lose.’” 
Court Costs Were $400 
The enclosure referred to by him re 
lated in detail the history of a case of 
an injured employe and is so pertinent 


in this connection that we quote from 
it fully: 
“Toledo, Ohio, Feb. 4, 1921 
“In July, 1920 we made a report to 


you of an accident to one of our em- 
ployes named Staton S. Nichols. We 
now wish to advise you as to the 
facts in this case. 

“As we then informed you, Nicho's 
operated a freight elevator in our 
building, and on March 17, 1920, while 
he had left his post of duty to assist 
in removing some freight from the 
elevator, the elevator gate fell, due 
to wearing of the catch, and struck 
him on the nose. He remained con- 
tinuously at work thereafter, and it 
was supposed that his sole injury 
consisted in_a slight abrasion of the 
skin. He left our employment in the 
latter part of April, and in June 
brought suit against our company, 
claiming that his nose had been brok- 
en and the sight of one of his eyes 
permanently impaired. This was the 
first we knew of his sustaining any 
more serious injuries than stated 
above—and we then reported it to 
you. 

“His case for damages against our 
company was tried first on November 
9, 1920. We interposed the defense 
that we were contributors to the 
State Insurance Fund and that the 
nature of the accident was such that 
it did not invo've any failure to com- 
ply with a ‘lawful requirement.’ The 
Judge of the Court of Common Pleas 
was of this opinion also and directed 
a verdict in favor of our company on 
that ground. 

“Plaintiff filed a motion for a new 
trial, and soon afterwards the Court 
of Appeals in another case, rendered 
a decision so limiting and distin- 
guishing the doctrine of the Schorling 
case, 96.0. S., 305, that the Judge of 
the Court of Common Pleas in our 
ease, felt he was bound by it and, 
therefore, awarded Nichols a new 
trial. 

“The case was again tried in Jan- 
uary of this year, and Nichols re- 
covered a judgment of $150 against 
our company. The evidence dis- 
closed that he had probab y sustained 
a slight fracture of the nose on one 
side, but that his eyesight was not 
in any way affected; that he had not 
gone to see a doctor until eight days 
after the injury, and only went four 
times in all and lost no time on ac- 
count of being hurt. 

“We have not felt it advisable to 
go to the expense of prolonging this 
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litigation in view of the small judg- 
ment, and have, therefore, paid it, 
though we feel if such a construction 
of the workmen’s compensation law 
is to prevail, it affords us practical y 
no protection at all.” 

“P. S. As a matter of further rec- 
ord, we feel bound to advise you that 
the cost of defending ourselves in 
this cause will probably touch $400, 
with the court costs.” 

Not Complete Protection 


It is generally regarded that one of the 
fundamental principles of any scheme 
or plan of insuring the employers li- 
abi'ity under workmen’s compensation 
is that under such insurance employers 
have complete protection. It seems a 
striking comment upon the Ohio plan 
that the employer, as in the two above 
illustrated cases, must pay a premium 
rate to the State Fund adequate for 
complete insurance, and yet receive no 
protection from such losses, while at 





* 
the same time the State undertakes to 
deny him the right to purchase, if he 
so desires, such insurance as will pro- 
tect him against all rather than part 
of the claims possibly arising from the 
industrial accidents. The fol owing 
communication therefore calls forth 
our keenest sympathy: 
“Cleveland, Ohio 
“It may be of some help to you to 
know why I am interested in a 
change in this law. Several years 
ago the Workmen’s Compensation 
law compelled me to carry my insur- 
ance under it. In 1917, an employe 
of the — —Lumber Company was 
injured. He refused to accept the 
amount allowed by the Workmen’s 
Compensation Act. He brought suit 
and our company was stung the total 
sum of $26,000. 
“T hold that the present law is 
nothing short of confiscation and is 
class legislation of the rankest kind. 
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It is an injustice to the industrial 
citizens, whose labors, and efforts 
have been largely responsible for the 
great growth, development and pro- 
gress of, not only our State, but our 
Nation, 

“Under the present law, legitimate 
law abiding business men are in 
servitude. It is time that their 
shackles were broken, and that we 
be allowed to do those things in the 
way of insurance, which wou'd be 
done by any good, sound business 
man, namely: insure himself against 
loss of any kind. Today he can not 
do this. The law compels him to be 
the slave of the insured, no matter 
whether he is at fault or not. 

“The present law is nothing short 
of red Radicalism—the one thing we 
are hoping to drive out of our good 
country.” 

Discrimination 

Reference has already been made in 
this report to the fact that certain em- 
ployers are discriminated against in 
not being able to carry their own risks 
as self-insurers, and so are compelied 
to operate under the Monopolistic 
State Fund. Many letters apparent’y 
from such employers, indicate that they 
resent this unjust treatment. One 
writes: 

“Canton, Ohio 

“We believe that the Ohio em- 
ployers should, be given the right and 
privilege to either carry their own 
risks or choose their own company 
to carry this insurance with.” 


A Self-Insurer’s Letter 
A self-insurer writes: 
“Medina, Ohio 

“I understand the question of the 
workmen’s compensation law as re- 
lating to self-insurance is to come 
up soon. Our experience with the 
Commission was so entirely unsatis- 
factory that we chose the self-insur- 
ance plan, and have keen absolutely 
satisfied ever since, because we have 
given our employes __ satisfaction, 
which is the main idea of the Work- 
men’s Compensation Act. 

“I hope you wiil permit no new 
proposition to jeopardize the inter- 
ests of the self-insurance clause. In 
fact, we can see where it would be 
very advantageous for some to per- 
mit regular authorized insurance 
companies to function under this act. 
It is my opinion that the insurance 
feature of the Workmen’s Compensa- 
tion Act was the greatest hoax that 
was ever put across an unsuspecting 
public, and if there is any possible 
way that employers may be permit- 
ted to continue with the State, carry 
their own self-insurance, or insure 
with a reliable liability company, I 
hope you will sponsor such a move. 

“We are perfectly satisfied with 
self-insurance, but realize that it is 
not possible for all to carry their 
own self-insurance and therefore the 
authorized liability companies would 
be preferable.” 

Criticism of Rates 
There are many criticisms ‘of the 
rates charged by the State Fund. It 
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would be too much to expect that any 
insurance plan or scheme could be 
operated without bringing down upon 
it a criticism of its cost. It is impos- 
sible for us to analyze the rate criti- 
cisms with particular reference to the 
advisability of the change suggested 
in the petition. Some have signed the 
petition and stated that they have 
done so as a protest against the piling 
up of reserves on the part of the State 
Fund. Signatures on the petition 
prompted by that motive should be dis- 
counted. We shall not undertake to 
justify the amount of reserve which is 
maintained by the Board, but obvious- 
ly a scientifically adequate reserve 








must be accumulated. The following 
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excerpts from letters reflect the atti- 
tude of many of the employers with 
respect to rates. Whether these com- 
plaints are justified by facts we are of 
course unable to say, but they speak 
the position taken by a large number 
of employers who have felt the situa- 
tion keenly enough to write us at 
length on the subject. It should be 
noted from these letters that often the. 
complaint is on account of apparent in- 
equalities in the rates, due to unscien- 
tific and unfair classification. We quote 
from several of their letters as follows: 
“Dayton 

“We are glad to have an opportun- 
ity to register our displeasure with 
the present Workmen’s Compensa- 
tion law as it refers to the paint 
and varnish industry. For the past 
several years our premiums have 
been approximately between $5,000 
and $6,000 annually. We have a 
large office building here in Dayton, 
which houses all the different office 
employes, together with the em- 
ployes in connection with our Na- 
tional Advertising policy. This build- 
ing is separate and distinct from our 
paint and varnish factory. There 
are employes in this building that 
probably have never been in the 
paint and varnish factory, yet the 
payroll is reckoned on the basis of 
the paint factory, which is a gross 
injustice. We have expressed our 
disapproval of this feature of the 
Workmen’s Compensation law to the 
Officials without obtaining any con- 
sideration. 

“We will therefore register our 
disapproval of any law that will en- 
able manufacturers to carry their 
own insurance risks or insure them 
with reputable companies, if they 
desire.” 


“Tronton, Ohio 

“We wish to advise that we are not 
at all in favor’ of the Ohio Work- 
men’s Compensation law as it is now 
being administered, and we believe 
that radical changes should be made © 
whereby responsible firms may’ car- 
ry their own compensation insurance 
or insure with reputable insurance 
companies under proper supervision 
on a competitive basis. 

“Under present conditions our rate 
seems entirely too high, and we un- 
derstand that there is now in this 
Fund a balance of close to $30,000,000 
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which has been collected from the 
various manufacturers and employers 
under existing high rates. 

“We sincerely hope that sufficient 
pressure will be brought with the 
Legislature now in session to secure 
the relief above indicated.” 

“Toledo, Feb. 10, 1921 

“The cost of imsurance under the 
Ohio State Law as administered has 
become such an exceeding expense 
that we are forced to the conclusion 
that the administration of the law 
must be very bad. I think all em- 
ployers ought to be permitted to 
either carry their own insurance un- 
der fair regulations or to contract 
with insurance companies at a more 
moderate rate, which they must be 
able to furnish.” 

“Niles, Ohio 

“We employ about 40 men. We 
are now shut down and our men are 
scattered, which would require con- 
siderable time in getting their signa- 
tures. I feel that I can safely vouch 
for our men unanimously being un- 
favorable to the Ohio Workmen’s 
Compensation law. I think it is not 
exaggerating to say that since Octo- 
ber, 1913, we have employed between 
one and two thousand different men 
at our plant, and while I have never 


-heard anything favorable of the 


Workmen's Compensation law from 
one of them, I have had numerous 
complaints and criticisms which were 
very unfavorable. 

“In twelve years prior to 1913, when 
the Workmen’s Compensation law 
went into effect, we paid a'l doetor 
bills and half time to our workmen 
for personal injuries which our rec- 
ords show as follows: 


Compensation ............. $875.75 
ge Ee ee 125.00 
ee eee re $1,000.75 


Our premium for Workmen’s Com- 
pensation, paid to the Industrial 
Commission of Ohio from October 8, 
1913 to October 1, 1920, seven years, 
amounted to $5,052.62. Amount re- 
ceived from the Industrial Commis- 
sion of Ohio, from October 8, 1913 to 
October 1, 1920, . 


Compensation ............. $229.78 
Daectos. Pilla... oi4., ov, ..a.. 149.00 
: Bieter Ae $378.78 


We believe in charity, if it may be 
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Company 


called so, along political lines, ag 
well as others, but the above recor; 
is too rich for a poor concern like 
ours.” 

Small Employer’s Experience 

“We are compelled to include jp 
our report of wages paid, the salaries 
paid to managers, superintendents 
and others who are relatively highly 
paid, as well as laborers and office 
employes who normally would come 
under the operation of the Work. 
men’s Compensation Act. The mayi. 
mum of insurance granted to any one 
under this act is $5,000, and the same 
protection is given to an employe 
whose salary is $25 or $30 per 
week as to a Manager whose 
salary is $100 per week. TM 
get at the point briefly, it is just 
‘this: We are compelled to pay a pre 
mium for insurance upon a portion 
of our payroll which is in no way 
protected by insurance. In other 
words, the State is collecting from 
us insurance premiums that are up- 
earned, and to which they are not 
entitled because of the fact that no 
insurance is given covering that. por- 
tion. 

“We would estimate the excess 
amount that we are compelled to pay 
in premiums to the State under preg- 
ent conditions is at least 100 per 
cent. 

“This point will be more readily 
comprehended, if the case of an em- 
ployer be considered who has only 
one or two executives and managers 
and employs several hundred work- 
ingmen or laborers, who would be 
insured for the estimated maximum 
amount of their earnings. 

“We have endeavored to be brief 
in this objection of ours and we shall 
be glad to elaborate further, if there 
is any similar agitation from other 
quarters and, if the point is consid- 
ered worth discussing by your Board. 

“We may state further that we 
have taken the matter up with the 
State Board and have been rather 
peremptorily advised that the matter 
would be taken care of in an audit 
wlich would indicate the actual 
losses sustained under our policy in 
relation to the amount of premium 
paid. Obviously this is a most un- 
satisfactory way to handle the mat- 
ter and we have never received any 
reduction in rates or rebate of any 
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nature because of the very low losses 
which we have caused the Fund to 
sustain.” 
Paternalism 
There is probably no more striking 
and significant reason given in any of 
the letters in support of the petition 
than the oft-repeated statement to the 
effect that America should be done with 
paternalism, state control of all kinds, 
and government in business. That a 
monopoly, even when operated by the 
State, is hateful in many quarters can 
not be doubted after reading the num- 
erous letters touching this point. One 
employer writes: 
“Willard, Ohio. 
“Competition is the life of trade. 
Let us have competition.” 
Another writes: 
“Clyde, Ohio 
“A monopoly by the State is just 
as bad as any other monopoly, and 
in fact a great deal worse, because 
their authority is absolute. Their 
motive is just as se’fish as it is in 
the individual and without the re- 
straints that the individual has to 
contend with. We are heartily with 
you.” 
And another: 
“Toledo, O. 
“In addition, the entire proposition 
is becoming a political football. It is 
one of our experiences in State So- 
cialism, for which we can thank the 
past state and national administra- 
tions.” 





The Late Henry D. Lyman 

The late Henry D. Lyman, chairman 
of the board of trustees of the Ameri- 
can Surety, who died in the Broad 
Street Hospital following an operation, 
was a lovable figure in the business. 
Big of stature, jolly of manner, he 
made friends easily and kept them. His 
eareer from the start was brilliant as 
he was second assistant postmaster 
general of the President Arthur admin- 
istration when thirty-two years of age. 
Probably no man in the insurance busi- 
ness had a more remarkable memory 


than Henry D. Lyman. Mention a name 
to him which had come up in his con- 
nection with the American Surety, 
starting in 1885, and his wonderfully 
retentive memory could immediately re- 
call all the details. A great,amateur 
checker player, he regarded that game 
as more interesting and difficult than 
chess. Once he played a checker 
game by wireless with the purser of a 
ship going in the opposite direction, 
winning easily. For forty years he 
was contributor to the checker column 
of the “Glasgow Herald,” in Scotland. 
In 1903 he was made president of the 
American Surety, continuing that office 
until January, 1912. 
a x s 
New Special Deputy in Jersey 

Commissioner of Banking and Insur- 
ance William E. Tuttle of New Jersey, 
has appointed Arnette Royce Lawrence, 
at present manager of the Workmen’s 
Compensation Inspection Rating Bureau 
of Virginia, as special deputy commis- 
sioner of banking and insurance and 
ex-officio chairman of the Compensation 
Rating and Inspection Bureau. 

Mr. Lawrence was born in Yonkers, 
N. Y., October 21, 1888. He was edu- 
cated in the public schools of Yonkers 
and was graduated from Stevens Insti- 
tute of Technology, Hoboken, in 1911, 
with the degree of Mechanical Engineer. 

* 2 


Miss Gorschen To Marry 

Ida Gorschen, of the William Sohmer 
& Company, has resigned and early in 
April will become Mrs. Jack Hyman. 
Miss Gorschen is not only a capable 
office woman, but has been able to soli- 
cit life insurance enough to qualify her 
for membership in the Equitable’s Cen- 
tury Club both 1919 and 1920. 

se 


Agents To Visit Globe Building 
Agents from all parts of the country 
are soon to visit the Home Office of 
the Globe Indemnity in Newark. 
* * * 


Page Mutual Ad in Philadelphia 
The Liberty Mutual ran a page ad in 
the “Public Ledger” Monday morning. 
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The Company OF the People, FOR the People—made BY the People 
The Greatest Life Insurance Company in the World 


In Assets In Business Placed 


In Business in Force 





METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


Business Statement, December 31, 1920 
$980,913,087.17 


Assets s = = s - -” oa - = 
Larger than those of any other Company in the World. 


Increase in Assets during 1920 - - - - - - $116,091,262.62 
Larger than that of any other Company in the World. 


Liabilities - - - - - - - - - $947,465,234.24 
Surplus - - - - ° ° - - - - $33,447,852.93 
Ordinary (annual premium) Life Insurance paid for in 1920 $1,062,389,920 
More than has ever been placed in one year by any Company in the World. 
Industrial (weekly premium) Insurance paid for in 1920 - $589,560,231 


More than has ever been placed in one year by any Company in the World. 


Total Insurance placed and paid for in 1920 - - - $1,651,950,151 


The largest amount placed in one year by any Company in the World. 


Gain in Insurance in Force in 1920 - - - - - $1,036,360,080 
More than has ever been gained in one year by any Company in the World. 
The Company GAINED more insurance in force be both in 1919 and i in 1 1920 om 
any other Company WROTE. 47°") “Pj ©. 


Total Amount of Outstanding Insurance’ - - - $6, 380, 012, 514 
Larger than that of any other Company in the World. 

Number of Policies in Force December 31, 1920 - - 23,899,997 
Larger than that of any other Company in America. 

Gain in Number of Outstanding Policies - - - - 2,129,326 

: ‘| |More than any Company in the World has ever gained in one year. 

Number of Claims paid in 1920 = is - - - 312,689 
Averaging one claim paid for every 28 seconds of each business day of 8 hours. 

Amount paid to Policy-holders in 1920 - - - $81,257,393.70 
Payments to policy-holders averaged $556. 86 a minute of each business day of 

8 hours. 


Reduction in general mortality at ages 1 to 74 in 9 years, 22.7 per cent. 
Typhoid reduction, 72 per cent.; Tuberculosis, 40 per cent.; Heart disease over 
19 per cent.; Bright's disease, nearly 27 per cent.; Infectious diseases of 
children, ‘over 28 per cent. 
In general reduction and for each principal cause of death this is far greater than that’ shown by 
statistics of the Registration Area of the United States. 2 
Death Rate for 1920 on the Industrial business lowest in history of Company. 
Dividends declared payable in 1921, nearly _ - - - - $11,000,000 


Metropolitan Nurses made 1,625,271 visits in 1920, free of charge to sick Indus- 
trial Policy-holders, including 14,667 visits to persons insured under Group 
policies. 

Metropolitan men distributed over Eighteen Millions of pieces of literature on 
health— 

Bringing the total distribution to over 213,000,000, exclusive of Company's health 
magazine, of which over 18,000,000 are annually distributed. 


In Service to the Public 


n Income Greatest In Business Gained Greatest { In Reduction of Mortality 
; In Health and Welfare Work 


FREDERICK H. ECKER, Vice-President 
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